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National Association 
Of Insurance Agents 
Meeting At Rochester 


New York State City Host to Huge 
Gathering of Producers and 
Company Men 


COLE PRESENTS HIS REPORT 











Hopeful of Outcome of Conferences 
With I.E.A. on How to Meet 
Non-Stock Competition 





Rochester, N. Y., Sept. 25—This city is 
crowded now with local agents from all 
parts of the country and an exception- 
ally large number of insurance company 
executives and fieldmen who have come 
to attend the fortieth annual convention 
of the National Association of Insurance 
Agents being held at the Hotel Seneca, 
with several other hoteles also housing 
delegates. The convention business ses- 
sions opened this morning with the pres- 
entation of the administration report of 
President Edwin J. Cole, followed by 
addresses by former Insurance Superin- 
tendent George S. Van Schaick of New 
York and Insurance Superintendent J. A. 
Marshall of the District of Columbia. 

It has already become known that the 
executive committee of the association 
has concurred in the findings, conclu- 
sions and recommendations of the branch 
office committee, and is recommending 
to the main convention that the report 
be approved nd that its recommenda- 
tions be adop ed as the platform of the 
association with reference to the opera- 
tion of branch offices and home office 
counters. 





A complete report of the National 
Association convention will be published 
ia special issue of The Eastern Under- 
writer to be mailed to subscribers on 
Saturday. 


a 





Talks on Federal Supervision 
Mr. Marshall took for his subject 
‘Federal Trends Insurancewise” and pre- 
dicted that a greater degree of Federal 
supervision of insurance will come because 
individual state insurance departments 
have not been able to effect a desirable 
amount of uniformity nor have they 
solved at all a number of important 
problems. In addition Superintendent 
Harshall stated that company officials 
ave passed to state insurance depart- 
(Continued on Page 30) 
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Here's Another 


This letter tells the common story of salvation through 
life insurance, as hundreds of thousands of other letters have 
been telling it in the last few years:— 


Forty years ago I took a policy and paid the premiums in ten 
years, and forgot it. Forgot it so far as using it up was concerned, 
but wore the satisfaction that it supplied a fund to defray the cost of 
sickness, accident, or death. I made and saved money. |! ity 
years my income exceeded my simple needs, and each year showed a 
margin to the good. 

Then came the holocaust! And now, still in the midst of chaos, 
I turn to that insurance policy which has guarded me for forty-one 
years, and I get back two and a half times what I put in, when more 
needed than at any time before. I am enabled to carry on for another 
year, without selling anything at a loss, and yet at death leave more 
than I paid for the policy. Is it any wonder that I write you this 
letter! 


Is life insurance only death insurance? This old man 
knows better! 


THE PENN MUTUAL LIFE INSURANCE CO. 


WM. A. LAW, President 
PHILADELPHIA 


Independence Square 




















Spending Not Way 
To Beat Depression 
Wn. A. Law’s View 


At White Sulphur He Addresses 
Largest Penn Mutual Agency 
Convention 


HIS TRIBUTE TO THRIFT 





Agents Should Courageously Com- 
bat Politicians Who Endanger 
Life Financial Plans 





The concern being felt throughout the 
country by life insurance people because 
of the fear growing out of excessive tax- 
ation demands, coupled with the inordi- 
nate spending in all branches of the 
country’s administration, starting with 
the Government and going down to the 
smallest of municipalities, is causing a 
rising tide of resentment in insurance 
circles which is becoming more and more 
articulate. Already a number of prom- 
inent life insurance executives have dis- 
cussed these dangers and their belief 
that nothing can take the place of thrift 
habits. 

An unusually strong statement on the 
subject was made by William A. Law, 
president of the Penn Mutual Life, at 
its great field convention in White Sul- 
phur Springs, West Va., at the Green- 
brier, the total registration being about 
825, including 250 wives. Taking as his 
text moral courage, President Law said 
that courage should be evidenced in 
many ways, including the lining up of 
insurance men on the side of thrift, 
economy, war on waste and in protec- 
tion of financial programs of individuals 
which have been built up over so many 
years in so many cases by so many peo- 
ple. He said emphatically that spending 
is not the way out of the depression. 

F. H. Davis Opens Convention 

Frank H. Davis, vice-president in 
charge of production, presided and intro- 
duced President Law. It was an enthu- 
siastic convention in sense of the 
word and was a reflex of the returning 
prosperity of the country as more agents 
qualified than in any previous conven- 
tion. President Law began his talk with 
a tribute to the late General W. W. At- 
terbury, who was a trustee of the com- 
pany and one of its most valued ad- 
visors. He read a letter to Mrs. Atter- 
bury in which the widow was told of the 
high esteem in which the general was 
held by the company. The letter was 
unanimously approved by the conven- 
tion. 

In discussing the economic and tax 
situation Mr. Law said that a prevailing 
spirit in this country is exhibited in the 
Federal, state and municipality expendi- 
tures today. With some notable excep- 
tions the rule is taxing the limit and 
borrowing on a greater scale than funds 
are obtainable. Federal expenditures in 
recent years have been made along line 
and for many purposes which were not 
heretofore considered proper activities 

(Continued on Page 10) 
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A Policy Agreement that has helped 


Equitable Agents place Many Millions of Insurance 
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CES 


Heir 


Conditioning 


Sounds foreign to Life Insurance, of course, yet it is in 
reality and practice an activity in which The Equitable has 
been engaged for many years. It is, briefly, a simple, con- 
venient plan whereby a son or daughter can be conditioned 
for life insofar as funds for a good education will do it. 


Since The Equitable introduced its Educational Fund 
Agreement fifteen years ago, many millions of “College 
Fund” Insurance have been placed with far-sighted parents 
who have taken advantage of this unique form of Equitable 






service to underwrite their children’s education. By this 
means the necessary funds for the college course can be 
guaranteed whether the parent lives or dies. This method 
of “conditioning heirs” for the realities and responsibilities of 
life will become even more popular as each year an increasing 
number of young men and women enter college on the pro- 
ceeds of Equitable Educational Fund policies. 


This is one of many specialized forms which Equitable 
representatives are privileged to offer the public. 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


OF THE UNITED STATES 


THOMAS I. PARKINSON, President 


393 SEVENTH AVENUE, NEW YORK 
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U. S. Life Field Force Meets 
York and In Bermuda 


Members of the President’s Club of 
the United States Life carried their lug- 
lage through the handsome new* black- 
and-white doorway of the home office 
building at 101 Fifth Avenue, New York 
City, last Saturday morning, deposited 
the bags outside the auditorium on the 
tenth floor and held a sales congress. 
At 12:30 they left to board the Monarch 
of Bermuda and sail for that island. 
They are due back in New York this 
morning after a week with short business 
meetings every day. 

The mecting marked not only the eigh- 
ty-fifth anniversary of the company, 
which was founded in 1850, but also the 
first big convention of the new organi- 
zation which resulted from the merger 
of the United States Life with the Brook- 
lyn National and the purchase of control 
by the C. V. Starr interests of Shang- 
hai. One of the high points of the meet- 
ing was when a cablegram was read from 
the Shanghai agency, challenging any 
agency here for company leadership. The 
challenge was accepted by eleven general 
agencies in this country. 


President Moir Delivers Challenge 
from Shanghai 


Henry Moir, president of the company, 
opened the meeting Saturday with a 
word of prediction about the company’s 
future under a plan of gradual expan- 
sion. He read the challenge from Shang- 
hai. 

Presiding over the meetings on ship 
and shore were Ben S. Graham, vice- 
president in charge of production, and 
L. C. Thompson, field supervisor. 

A number of the company’s general 
agents and agents were on the pro- 
gram of the convention. Those who 
spoke Saturday included Sydney J. Eck- 
stone of Chicago, state manager for the 
company there and a vivid personality; 
John McKay, the company’s newest gen- 
eral agent, who is located in the Chrysler 
Building, a former Wall-Streeter and 
evangelist ; Otto M. Ball of the American 
International Underwriters and down- 
town general agent for the United States 
Life; and Emanuel Dash of William 
Street, who was almost late for his ad- 
dress because he was selling a policy 
downstairs in the building. 

When Paul Danner, assistant secre- 
tary, started the sales congress portion 
of the meeting, he qualified himself by 





The 
New 
Door 
Way 


New 


pointing out that he had been an agent 
and lived through that initial period 
when it was impossible to live on new 
business commissions to “that more dan- 
gerous period when it has to be remem- 
bered that one can’t live on renewal com- 
missions alone.” 
Danner Kept Rate Book in Pocket 
of Dress Clothes 


Mr. Danner’s work as an agent was in 
the Far East. He learned never to leave 
his rate book at home, even when going 
out to formal affairs. He couldn’t put it 
in the pockets of a mess jacket, so he 
would put it in his hip pocket. Occa- 
sions often came up when it was con- 
venient to have the rate book. 

His theme was cooperation between 
the home office and the agent, and he 
told of a night in Sumatra when a home 
office man had made Danner’s work as 
an agent easier by attending the St. 
Andrews festival, big social event of the 
year there, even ‘though it meant staying 
up all night the day before a long trip. 
The Sumatra prospects appreciated the 
interest taken by a stranger in their fes- 
tival and their regard for the company 
was increased. 

Sydney Eckstone, reversing the theme 


UNITED 


C TAT 


to field cooperation with the home office, 
made a plea for agents to be careful 
that all information concerning a pros- 
pect be put at the company’s disposal. 

Mr. Eckstone believes in direct meth- 
ods of approach. He often starts a con- 
versation with the sentence, “How much 
insurance do you have?” People are in- 
terested in their insurance. “Try it on 
anybody; any group of people. You'll 
be surprised,” he advised. 


Sydney Eckstone’s Hatband Card 


One of the things that has made Mr. 
Eckstone known in Chicago is a card 
which slips inside a hat band. It reads, 
“Like hell it’s yours! Put it back and 
take another. And use your head for 
something else than a hat rack. For 
protection that is sure and safe see Syd- 
ney J. Eckstone, state manager of United 
States Life.” 

In concluding Mr. Eckstone read a 
poem written for the occasion by his 
son, Sydney, Jr., whose verses frequently 
appear in the Chicago newspapers and 
who has been hailed there as successor 
to the late Bert Leston Taylor. In his 
pocket Mr. Eckstone, Sr., had verses 
about everyone on the convention trip, 
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INS URANCE COMI 


ESTABL 
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which were read at proper times during 
the voyage. 

McKay, Newest General Agent, Was 

Evangelist 

John McKay, who has just opened his 
general agency in the Chrysler Building, 
has been a life insurance man for over 
a decade but before that was in Wall 
Street and knows what happened to 
many fortunes invested there. At one 
time an evangelist, Mr. McKay knows 
well how important the tone of the voice 
can be in either attracting or annoying 
a listener. He normally talks at a ter- 
rific speed, but if he finds himself with 
a slow, soft spoken prospect he modifies 
his own tone to match the prospect’s. 

He is not afraid of wealthy prospects. 
When a Wall Street runner- -boy he be- 
came used to seeing big “names” and 
discovered that they were human. Now 
if he wants to humanize a prospect in 
his own mind “I imagine him in his 
underwear.” 

Mr. McKay thinks prosperity must be 
coming back to some people at least. 
He had great trouble getting furniture 
for his new office. The store was prac- 
tically sold out. 

Emanuel Dash Gives Touch of O’Neil 


Emanuel Dash told about the employ- 
er-employe relationship which exists 
within the agent himself. He presented 
a dialogue of an agent with himself, the 
“boss” side of the ego giving orders and 
the other side trying to find excuses for 
not obeying them, necessary to success 
though they may be. 

Otto M. Ball told what the United 
States Life offers its policyholders and 
representatives. 

Will Make Replicas of Gavel 

Charles Rosenberg of Hackensack is 
chairman of the President’s Club and 
William Chapman, general agent in New 
York City, is vice-chairman. Starting 
next year the chairman of the club will 
receive a replica of the historic gavel 
used at the meeting which merged two 
iife insurance companies for the first 
time in the state of New York, creat- 
ing the present company. It has been 
used at all important meetings of the 
company since, including the present 
convention. 

Next year there will be a two-day con- 
vention in New York at the home office 

(Continued on Page 13) 
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Monarch Life Names 
New General Manager 


GORDON C. CUMMINGS IN POST 


Plans Tour of Field With President E. 
J. Tarr; Was Formerly With 
Great-West Life 


Gordon C. Cummings of Winnipeg has 
been appointed general manager of the 
Monarch Life of Canada by the board 
He takes 


over his new duties as general manager 


of directors of the company. 

















GORDON C. CUMMINGS 


almost immediately and will accompany 
me. J. sar, &.4... 


pany, on a visit to all the branches. 


president of the com- 


Mr. Cummings joins the Monarch Life 
from the Great-West Life with which 
company he started his insurance career 
in Winnipeg. Following a successful pe- 
riod in the field as a producer he was 
invited into the home office to become 
supervisur of field service in charge of 
sales promotion and education. In his 
rapid advance he has had contact with 
many important functions of agency de- 
velopment. 

He is the author of articles about the 
business including many phases of man- 
agement. His duties in supervising ac- 
tivities of branches in every province of 
the Dominion and several states of the 
Union have given him an unusually wide 
experience in translating plans and ideas 
into actual accomplishment. 

Mr. Cummings served throughout the 
war, ultimately commanding a battery of 
field artillery. He was born in Mani- 
toba and is a graduate of the University 
of Manitoba and the Manitoba Law 
School. He practiced law in Winnipeg 
for several years until he withdrew from 
practice to become superintendent of the 
Manitoba land settlement branch of the 
Dominion government. 


Donald Mix On Leave Will 
Enter Clark Agency, Boston 


Donald G. Mix plans to make a labora- 
tory of the Joshua B. Clark agency, Bos- 


ton. He will take a leave of absence 
for a year or more from his home office 
duties and enter the Clark agency to 
make an exhaustive survey of the prob- 


lem of recruiting. Mr. Mix is assistant 
superintendent of agencies for the State 
Mutual Life. 

Mr. Clark’s office is one of the largest 
agency organizations in the company. 
Later it is expected that the practices 


developed will be extended to other 
agencies 
The whole program is in line with 


State Mutual’s belief that practical work 
with field problems is an important part 
of the equipment of its agency depart- 
ment executives. 
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‘N orthwestern Nat’l Ad 
Distributed by Agents 


50TH YEAR MESSAGE PRINTED 





To Change Rate Basis in Next Few 
Months; Print Explanatory Book 


on Social Security 





The advertisement which the North- 
western National Life of Minneapolis 
ran this week in Time magazine is being 
carried around by agents, both as a re- 
print and in the publication itself. While 
the company has provided reprints it 
feels that the actual copy of the maga- 
zine is more impressive to the prospect. 

President O. J. Arnold spoke at the 
White & Odell agency breakfast in Min- 
neapolis at which the anniversary was 
celebrated. While it is customary to 
look back on an anniversary, it is also 
necessary to look forward, he remarked, 
and told about the new book on social 
security which the company published 
last week. The company’s insurance in 
force is now $369,000,000, the highest in 
its history. 

The social security booklet was pre- 
pared by the Family Economics Bureau 
of the company to give fieldmen and 
others a digest of the program. 

The Northwestern National is to in- 


Newark C. L. U. Chapter 
Is Headed by Zimmerman 


Charles J. Zimmerman, president of 
the Newark chapter of the C. L. U., has 
appointed Albert J. Schick of the Pru- 
dential chairman of the educational pro- 
motion committee. Mr. Schick directs 
the C. L. U. course at the Seth Boyden 
School of Business. He is also secre- 
tary-treasurer of the new chapter. Wil- 
liam T. Larsen of the Mutual Benefit is 
vice - president. Hugh O’Neill will be 
program chairman in charge of the 
meetings once a month. William H. 
Stanley, Mutual Benefit, and Robert E. 
Wilkens, Prudential, were elected to the 
executive committee. 





ALBANY BROKE RECORDS 
The James B. O’Brien agency of the 
Berkshire Life in August broke the rec- 
ord it set in February, 1934, and paid for 
$765,000, a record for any agency of the 
company. 





crease its rates from 6 to 10% between 
now and the end of the year. Although 
it will continue to value its business on a 
344% basis a special reserve will be 
maintained equal to the difference be- 
tween 3% and 3%4% reserves. 





for 


A GENERAL AGENT 


Los Angeles 
IS WANTED BY 


“A New England Institution” 





enabled Columbian 


ages of 28 and 82. 





ME OFFICE 


HO 
BOSTON + MASSACHUSETTS 





Our Los Angeles Agency has been oper- 
ating for nearly a quarter of a century. 
Although this Agency is modest in size, 
our Company’s excellent reputation has 
been firmly established. 


Our complete line of Life, Accident and 
Health, Juvenile Insurance and Annuities 


during this year, to increase production of 
new business 34 per cent over 1934. 


A candidate for this position must have a 
real desire to own a General Agency. He 
should have at least three years’ successful 
experience and should be between the 


Send your complete qualifications personally to 
A. A. McFall, Vice-President. 


OLUMBIAN NaTIONAL 
LIFE INSURANCE COMPANY 


A VEW ENGLAND INSTITUTION 





National fieldmen, 











Retires From Prudential 


On Seventieth Birthday 





A. M. WOODRUFF 


September 21 was A. M. Woodruft’s 
seventieth birthday. Also, as foretold in 
a recent edition of The Eastern Under- 
writer, the date marked the retirement 
of Mr. Woodruff from the Prudential 
after forty years of service with that 
company. He was vice-president in 
charge of mortgage loans. 

3y way of celebration he entertained 
150 members of the mortgage loan de- 
partment at Fauchere in Milford, Pa 
During his years with the company the 
mortgage loan department has increased 
its employes from three to 1,250. 





Research Bureau Reports 
Drop in August Business 


Sales of Ordinary life insurance in the 
United States during August, 1935, were 
94% of those for August, 1934, accord- 
ing to the Life Insurance Sales Research 


3ureau. Sales for the calendar year are 
running slightly behind those for the 
same period in 1934. For the twelve 


months ending August 31, 1935, the total 
shows an increase over the corresponding 
twelve months ending August, 1934. 

August sales by districts compared 
with August, 1934, are reported as fol- 
lows: New England, 83%; Middle At 
lantic, 90%; East North Central, 95%; 
West North Central, 103%; South At- 
lantic, 96%; East South Central, 101%; 
West South Central, 102%; Mountain, 
107%; Pacific, 105%. 





NORTHWESTERN MUTUAL GAINS 

New paid for business, including annu- 
ities, of the Northwestern Mutual in the 
first cight months of 1935 reached a total 
of $183,144,153, an increase of 15.39% over 
the same period of 1934, and 46.72% ovet 
the 1933 period. Issued business in At- 
gust was the largest of any month this 
year, amounting to $29,700,501. August 
new paid for business, including annul 
ties, amounted to $24,390,207, an increast 
of 41.72% over August, 1934. Annuities 
paid for were $5,965,621. September bus- 
ness is running 30% ahead of September, 


1934. 





JOHN G. AGAR DEAD 
John G. Agar, prominent New York 
lawyer who died September 20, was 4 
trustee of the Mutual Life of New York 
since 1916. He was seventy-nine yeafs 
old. 





SHEPARD AGENCY IS THIRD 

The W. T. Shepard agency, Lincolt 
National Life, Los Angeles, was in third J 
place for the company in volume of paid 
business during August. 
leading producer. 


L. B. King was 
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More Than 200 Attend 
Allen & Schmidt Meeting 


More than 200 agents and brokers at- 
tended the meeting of the Allen & Schmidt 
agency, New England Mutual, held Mon- 
day in the Bankers Club, New York. 
Denis B. Maduro, attorney and tax ex- 
pert, discussed the effect of the new tax 
law on insurance. It was the start of 
a production drive celebrating the agen- 
cy’s ninetieth anniversary. 

Among the highpoints of Mr. Maduro’s 
speech was his explanation of the “Amor- 
tization Contract with the Government.” 
According to Mr. Maduro that plan ac- 
complishes all that the Lonergan amend- 
ment might have had it been passed. 
He said, “Tax laws and the insurance 
companies allow you to accomplish the 
yery same thing as proposed in the Lon- 
ergan amendment. In fact more, be- 
cause under the sales method your bene- 
ficiary does not have to use that fund 
to pay taxes.” Main points of his talk 
appear elsewhere in this issue. 





DUFFIELD ON “HUMAN NEEDS” 





Taxes Don’t Supplant Duties as Good 
Neighbor, Prudential President 
Says in Washington 
Edward D. Duffield, president of the 
Prudential, was dinner speaker at the 
“Mobilization For Human Needs” con- 
ference of the National Association of 
Community Chests and Councils. Council 
speakers included President Roosevelt, 
Mrs. Roosevelt and Gerard Swope. Mr. 
Duffield’s topic was “Do Taxes Meet My 
Duties as a Good Neighbor?” and he 
answered: “The payment of taxes may 
be an evidence of good citizenship but 
it does not necessarily imply that a tax- 

payer is a good neighbor. 

“If compulsory taxation is substituted 
for voluntary contributions a condition 
will be created which will be an embar- 
rassment to the government, national, 
state and local. Governmental adminis- 
tration, no matter how efficient, cannot 
have the amount of human sympathy 
which is generated by voluntary service.” 





MIDTOWN MANAGERS MEET 





Clifford McMillen, A. R. Johnson Speak- 
ers; Engelsman, Faser and Jacoby 
New Members 


Clifford L. McMillen, general agent, 
Northwestern Mutual, was the speaker 
at the last meeting of the Midtown Agen- 
cies Association, New York. He dis- 
cussed methods of getting new men into 
production. A. Broaddus Johnson, man- 
ager, Equitable Society, also spoke on 
that subject. Donald Keane, general 
agent, Massachusetts Mutual, presided. 

New members of the association are 
Ralph G. Engelsman, general agent, 
Penn Mutual; Harry Jacoby, general 
agent, Home Life, and Henry M. Faser, 
the twenty-five-year-old general agent of 
the Penn Mutual appointed last May. 





NEW LONG BEACH OFFICE 


James H. Cowles, general agent at Los 
Angeles, Provident Mutual Life, has ap- 
pointed Virgil J. White as district agent 
at Long Beach. Mr. White has been 
in the business for the past six years, 
mainly with the Provident Mutual as its 
representative in Pasadena. The Cowles 
agency is ahead for the year with a 
marked increase in size of the average 
Policy, 





HARRIS TALKS IN MONTREAL 
George H. Harris, supervisor field 
Service bureau for the Sun Life, ad- 
dressed the opening meeting of the 
Montreal Association of Life Underwrit- 
ers yesterday. 





SANBORN ANNIVERSARY 


The Sanborn Agency, Connecticut Mu- 
tual, Boston, is making special plans for 
its third anniversary, November 14. The 
agency is now in attractive, newly-deco- 
Tated offices, 
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Forgetting Hen 


For every “forgotten man” there 
are many who themselves forget or 


are indifferent. 


They forget about the importance of vital 


life factors. 


They forget too often, for instance, about 
the necessity of PROTECTING de- 
pendents with wisely-selected insurance 


on their own lives. 


They need a reminder, and it is the duty of 


the Life Insurance Salesman to provide 





the needed nudge. 


Search them out! 


Che Prudential 


Insurance Company of America 
Epwarp D. DuFrFieLp, President 


Home Office, Newark, New Jersey 


























No Moratorium For 
This Mich. Mortgagor 


COURT FINDS UNFAIR TACTICS 








Owner Waited More Than Year to 
Apply For Relief, Meanwhile Col- 
lecting Income From Property 
The discretionary power of the courts 
with regards to administration of the 
mortgage moratorium law is stressed by 
the Michigan Supreme Court in a case 
of particular interest to insurance com- 
panies which have large mortgage hold- 

ings in the state. 

In Rose H. Adler vs. New York Life, 
the high tribunal upholds the lower court 
in refusing to grant the plaintiff mora- 
torium relief, finding that she was un- 
fair in her treatment of the mortgagee 
and that there were technical grounds 
for holding the moratorium act not ap- 
plicable in the case. 

On March 15, 1935, the opinion, writ- 
ten by Justice Henry M. Butzel, states, 
an order was entered in circuit court 
granting the plaintiff relief under the 
state mortgage moratorium law. Direct- 
ly afterward, however, the Supreme 
Court handed down a pertinent opinion 
and the lower court judge set aside his 
order and dismissed plaintiff’s petition. 

Application Long Delayed 

The mortgage was on an income pro- 
ducing property. It had been executed 
March 3, 1930, to secure a $40,000 loan. 
Default occurred September 3, 1932, fore- 
closure proceedings being started by ad- 
vertisement in December, 1933. The sale 
was set for February 28, 1934, and just 
one day before that time application was 
made for moratorium relief. 

It was pointed out that the legislature, 
at its special session of 1934, added a 
limiting clause to the section pertaining 
to foreclosure by advertisement, permit- 
ting the launching of such proceedings 
only when “the equity of redemption has 
not expired.” This act was not effective, 
however, until March 28, 1934, whereas 
the sale had been ordered for February 
28 of that year, formally completing 
foreclosure. The plaintiff’s rights were 
held to have been under the old laws. 

It was cited that the mortgagor had 
from December, 1933, to February, 1934, 
in which to petition for relief but had 
chosen to collect the income from the 
property until what was believed to be 
the last possible minute. “Relief sought 
by the plaintiff,” states the opinion, 
“must be such that it appeals to the 
conscience of a court of equity.” The 
discretionary power accorded in_ the 
moratorium act was rightly exercised. 








“Pep” Dawson Gives Details 
On Methods of Prospecting 


The most complete talk on prospect- 
ing that he has ever made outside of his 
own agency was delivered by C. Preston 
Dawson at the Hotel Pennsylvania yes- 
terday. He spoke at an afternoon meet- 
ing of the Life Underwriters Associa- 
tion of New York. Mr. Dawson is pro- 
duction manager in the Beers Agency, 
New England Mutual, New York. 

Having already laid the groundwork 
for his address in previous talks before 
the association on the five known meth- 
ods of prospecting, Mr. Dawson devoted 
a full hour to amplifying on those meth- 
ods and gave many illustrations of how 
those methods of prospecting can be ap- 
plied. The meeting was for members 
only. 





N. Y. PUBLICITY COMMITTEE 
Benedict Leerburger, Simon “agency, 
Massachusetts Mutual, is chairman. of 
the publicity committee of the Life Un- 
derwriters’ Association of New . York. 
The seventeen members of the commit- 
tee were present at the first meeting 
last week. 





B. E. Bainard is manager of the Great- 
West Life at Brandon, Man., succeeding 
R. H. Wright, resigned. 
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arkinson Speaker 
At N. Y. U. Luncheon 


GUEST OF CHANCELLOR CHASE 
Gives Advice on Keeping Human Fac‘tor 
in Mind; Praises New Curricula; 


Roger Hull Speaks 





At the University Club Juncheon, Ne. 
York University, on Tuesday Thomas | 
Parkinson, president of the Equitabl 
Society who also is a distinguished in- 
surance law professor, told the group 
present of his keen interest in the new 
curricula of New York University cover- 
ing life underwriting, actuarial practice, 
life office administration and general in- 
surance. Insurance men present were 
guests of Harry Woodburn Chase, chan- 
cellor of the university. 


After praising the objective of the 
courses Professor Parkinson gave some 
advice. It was the necessity of keeping 


in mind the human factor aspect. Study 
of data, experience, facts, results of re- 
search and books are essential but psych- 
ology as translated into close study of 
human foibles, motivations and other re- 
actions is also necessary. 

Nothing could be more scientific than 
actuarial work, he continued, but none 
of the actuaries forecast what eventually 
happened in the case of many policy- 
holders during the depression. He re- 
ferred to the increase in suicides and 
number of disability claims. That situa- 
tion had not been considered by the sci- 


entific men of the business in making 
of rates. 
Mr. Parkinson discussed the profes- 


sional side of insurance selling, saying 
that a policy sold was more than a legal 
contract as the policyholder also bought 
a service which, if the policy were cor- 
rectly sold, met all his requirements. 
Thus property, business and social needs 
are met by coverage when properly ad- 
justed. The responsibility of this pro- 
fessional service is great and if the 
agent does not perform his service with 
professional competence the company 
might be held liable for this incompe- 
tence. 

Roger B. Hull, managing director, Na- 
tional Association of Life Underwriters, 
told of the gratification of the National 
Association that seventy colleges and 
universities are teaching insurance in 
some form or another. 





“Tommy” Thompson Resigns 

As Conn. General Manager 

Charles E. Thompson, better known 
under the name of “Tommy” Thompson, 
has resigned as manager for the Con- 
necticut General in Peoria. He has been 
ill for several months, and after Novem- 
ber 15 will devote his time to his own 
general agency which during the past 
three years has been in charge of his 
assistant. 

Prior to his appointment in November, 
1932, Mr. Thompson was for nine years 
affiliated with the Travelers and for 
eleven successive years he has served as 
secretary-treasurer of the Life Under- 
writers’ Association of Peoria. During 
the past few months he has been con- 
valescing from a streptoccocic infection 
which kept him away from the office 
most of last winter and spring. 





HEADS GROUP DEPARTMENT 

Dwight A. Murphy has been appointed 
agency group supervisor for the Homer 
L. Rogers agency, Equitable Society, 
Indianapolis. Mr. Murphy has been with 
the company for the past eighteen 
months specializing in Group insurance 
and Group annuities. Formerly he was 
vice-president and secretary of the City 
Trust Co., Indianapolis. 


Frank J. Chandler, director of sales in 
the Milwaukee general agency of the 
Massachusetts Mutual, has offered the 
trophy for the annual championship tour- 


nament of the Wisconsin Professional 
Golf Association. He is an enthusiastic 
golfer. 
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HEARD on the WAY 





The convention of the National Asso- 
ciation of Life Underwriters in Des 
Moines last week was one of the most 
successful of those yet held. It was run 
like clockwork; perfectly managed. 
There is no doubt that the administra- 
tion of Theodore M. Riehle will go down 
in National Association annals as one 
of the best. He ran the sessions with- 
out friction, kept to the program and his 
handling of the only controversial situa- 
tion which made its appearance—where 
the next convention will be held—was 
masterful. He beat everybody to the 
gong by opening this part of the pro- 
gram by quoting Roberts’ Rules of Or- 
der. Voting followed the exceedingly 
able presentations of the claims of both 
Boston and Houston by insurance men 
from the different sections. These talks 
were strong on facts and did not irritate 
the convention by oratorical flourishes 
or too much geographical braggadocio. 

It was a foregone conclusion that Bos- 
ton would win. It lost out last year 
by only one vote and the general opinion 
was that New England should have the 
convention. The fact that the weather 
was pretty hot in Des Moines did not 
help the Texas cause. The voting was 
done by members of the national coun- 
cil, the complete membership of which 
is 325 votes. Less than 200 council meni- 
bers were present. 

\n interesting sidelight was a presen- 
tation to the members of the council of 
large paper bags containing gifts from 
New England manufacturers and han- 
dlers of products. It was a bag worth 
taking home as it contained among other 
things cans of beans, clam chowder, sar- 
dines, new style of Gillette safety razor, 
bottles of Vermont maple syrup, but, 
most interesting, was the fact that at the 
top of each bag was a copy of the high- 


brow Atlantic Monthly, which is a Bos- 
ton publication. The Texas crowd (and 
there were twenty-one associations rep- 
resented from the Lone Star State) took 
its defeat in good part, hoping that the 
convention will come to Houston in 1937. 
Its rival will be Denver. 

If there was any doubt that Des 
Moines could take care of this conven- 
tion it was quickly dispelled. The entire 
Des Moines life insurance fraternity, 
headed by the companies and including 
the local association of more than 325 
members, worked for weeks on the pre- 
liminaries. It was one of the finest ex- 
hibitions of esprit de corps that has ever 
been seen in the life insurance business. 
So many men took part in the prelim- 
inaries that a reporter in trying to name 
them found it would take at least a col- 
umn to register the names alone. The 
chairman of the big committee was 
“Mike” Nelson, the Equitable Society 
general agent in Des Moines, a very 
forceful character. Trouble-shooter was 
John Grimes, a tall, distinguished look- 
ing advertising man with the Bankers 
Life organization, who had to smooth 
out the hotel reservation angles, and did 
so without difficulty. It is interesting 
to note that on Monday night of con- 
vention week there were nineteen empty 
rooms in the Fort Des Moines Hotel, 
which situation was caused by cancella- 
tion of reservations received at the last 
moment. As there were 1,700 registra- 
tions it was only natural that some of 
the conventioneers had rooms in smaller 
hotels, but nowadays there isn’t much 
difference in accommodations between 
the small and the big hotels except that 
there is better elevator and bellboy serv- 
ice in small hotels because there is not 
such a crowd. Also, in a small hotel it 
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is possible to get waited on more quickly 
It is hard to understand why an entire 
convention should want to pile into the 
headquarters hotel. 


Gardner Cowles, publisher of the Des 
Moines papers, received many encom. 
ums on the splendid manner in which the 
events were reported. No cub reporters 
from Des Moines papers attended the 
National Association convention. Star 
men and women from the staffs were op 
hand. It was not necessary for the re. 
porters to spend so much of their time 
chasing around the convention to meet 
news sources among convention celebri- 
ties, as happens in some cities. John 
McCarroll, who had charge of handling 
the daily press and who is advertising 
manager of the Bankers Life, remained 
in the press room from start to finish 
and he made it easy for everybody to 
get the facts and find the right contacts, 
A few more John McCarrolls at conyen- 
tions would greatly improve public re- 
lations in the insurance business. 


The insurance 


newspaper men _ were 
handled by Wilfrid E. Jones with his 
usual courtesy, tact and_ helpfulness 


Wilfrid E. Jones has been an exception- 
ally good worker with the National As- 
sociation and for some years has beer 
one of the most valuable members of the 
executive staff. He has had wide ex. 
perience and at the time of the Peace 
Conference was a member of the staff of 
the British delegation in Paris. 





Alexander E. Patterson, chairman oj 
the program committee, who is general 
agent of the Penn Mutual in Chicago, 
pleased everyone with the type of pro- 
gram which he provided. There were no 
disappointments, as everybody showed 
up. The program had variety. The sem- 
inars were exceptionally good and each 
one of them was crowded. At one time 
there were five of these special meetings 
going at once and every one of them 
was based on some phase of selling. The 
Million Dollar Round Table set a pretty 
high standard and was an exceptionally 
valuable session, according to the star 
writers who attended it. All the semi- 
nars were run by men in whom the 
crowd had confidence. This year the 
stress of sales talks at the special meet- 
ings was on business and_ partnership 
insurance and taxation. Country agents 
who attended found lots of value as well 
as did their city brothers. 

Mr. Patterson was elected vice-presi- 
dent of the National Association. He 
will be chairman of the membership com- 
mittee. 


It is too early yet to prophesy how 
generally the part time agreement is go- 
ing to work out. The convention of the 
general agents and managers over which 
Theodore M. Riehle presided received 
with intense interest his presentation of 
the situation describing steps leading up 
to the agreement between the companies 
and the general agents and managers, 
and applauded warmly at the finish. 
There was no emphasis put on the fact 
that certain companies have not signed 
up. Company officers present were not 
giving additional interviews on the sub- 
ject at Des Moines. Many signatory 
companies think that the agreement !s 
epoch-making; a few are cynical. There 
is no doubt, however, that the step 's 
regarded as exceedingly important an 
that many incompetent men will be re- 
moved from the sales ranks. It will take 
time, however, to see whether the fina 
operation of the agreement is a complete 
success or not. It will be recalled that 
the agreement would eliminate part 
timers in cities of over 50,000 popula- 
tion. The new president, Lester — 
Schriver, would cut that population min- 
imum down to 20,000. Anyway, Riehle 
started something. , 

Uncle Francis 





Phil H. Ryan has been named mana 
cer for the Fidelity Mutual Life in Lous 
ville, Ky. 
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i ” 
Medical Director For 
Columbian National Life 





DR. HUGH W. CRAWFORD 


Dr. Hugh W. Crawford has been ap- 
pointed medical director of the Colum- 
bian National Life of Boston to succeed 
Dr. John S. Phelps, who will retire No- 
vember 1. Dr. Phelps, with the company 
thirty-three years, has been medical di- 
rector during the company’s entire his- 
tory with the exception of a iew months 
in its organization year. 

Dr. Crawford, a native of Medicine 
Hat, Alberta, was graduated in 1924 from 
the University of Alberta and in 1928 
from the University of Toronto Medical 
School. For the past six years he has 
been assistant medical director of the 
Connecticut General Life. He is a mem- 
ber of the Hartford Medical Society and 
the Association of Life Insurance Medi- 
cal Directors 


Traveling Window Displays 
Created by General American 
The General American Life, St. Louis, 
has started a new field service with the 
inauguration of the first in a series of 
three traveling electric displays. The 
first display is approximately 60 inches 





long, 42 inches high and 12 inches deep, 
permanently built, and designed to be 
shipped from agency to agency. A re- 


movable panel carries the name of what- 
ever agent is using the display at the 


_ The entire piece is so constructed that 
it may be used in large or small win- 
dows, hotel lobbies or other spots where 
people pass or congregate. It is con- 
structed of wood, metal and fabricated 
board, operated by a single electric mo- 
tor and is shipped in a case all ready 
lor installation. Three caricatures rep- 
resent foresight, thrift, investment pro- 
tection 

The other two displays in the series 
one on accident and one on income i 
surance—will be circulated similarly 


George W. Smith to Address 
Ass’n Life Agency Officers 


George Willard Smith, president of 
the New England Mutual, will speak at 
the Association of Life Agency Officers 
convention at Chicago, Edgewater Beach, 
November 11-13. It is the custom every 
year for the final address of the conven- 
tion to be made by a top executive 


NORTHWESTERN CONFERENCE 

dmund Fitzgerald, executive vice- 
President of the Northwestern Mutual 
ite, and Harry R. Ricker, assistant sec- 
‘etary of the company, were speakers at 
4 conference in Lockport, N. Y., last 
week-end. Fifty western New York rep- 
pacntatives of the company attended. 
“dward Gerstman, Buffalo, and William 


t. Williams, Meadville, Pa., also spoke. 














Charles Webster as Abraham 

Lincoln in Union Central 

Life’s popular radio show 
ROSES AND DRUMS. 


ENTERTAINMENT 
THAT MAKES SALES 


Roses AND Drums is now in its 
fourth successful year! This enter- 
taining radio program presented by 
Union Central Life recently re- 
created the stirring scenes of Abra- 
ham Lincoln’s struggle for re-election 
to the Presidency. And while the 
audience was concerned with the fu- 
ture of America during those trying 
days, Daniel Stark offered fathers 


the Multiple Protection Plan --- to 
safeguard the future happiness of 
their wives and children. 

Such unique entertainment helps 
make more sales for Union Central 
agents. During the first half of 1935, 
Union Central’s paid-for business on 
life insurance plans increased 17% 
over the same period for 1934. Of 
this, 44°. was Multiple Protection, 
the policy featured in the advertising. 


THE UNION CENTRAL LIFE 


Insurance Company 
CINCINNATI 
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O. B. Jackman Dead 

















O. B. JACKMAN 

Osceola B. Jackman, director of agen- 
cies of the Bankers Life of Iowa, died 
at his home in Des Moines on Sunday 
in his seventy-sixth year. In spite of 
his age Mr. Jackman was extremely ac- 
tive in the duties of his position until 
quite recently. Since joining the Bank- 
ers Life in 1918 he has held various posi- 
tions in the production work of the com- 
pany from regional sales manager to 
superintendent of agencies, and finally 
director of agencies. 

Mr. Jackman was a lawyer, having 
been admitted to the Bar in 1879. He 
was formerly secretary and manager oi 
the Cedar Rapids Mutual Relief Asso- 
ciation and also had been supervisor in 
mid-western territory for the Fidelity 
Mutual Life. Still later he became a 
general agent of the Northwestern Mu- 
tual at Boone, Ia., which connection he 
severed to join the Bankers Life. 


Stillman Westbrook Heads 
National Community Chest 


Stillman F. Westbrook, vice-president 
of the Aetna Life, was elected president 
of the Community Chests and councils 
organization at the annual business meet- 
ing which took place in Washington, 
D. C. in connection with the “Mobiliza- 
tion for Human Need” conference this 
week. He will be in charge of the drive 
to raise more than the $70,000,000 which 
was raised last year. Newton D. Baker 
is honorary president, and the treasurer 
is another insurance man, Hendon Chubb 
of Chubb & Son, marine insurance. 








GUARDIAN’S EXPERIMENT 


Metropolitan agents of the Guardian 
Life met at 2 Park Avenue, New York 
City, last night for a sales conference, 
dinner and an address by the famous 
economist, Professor E. W. Kemmerer 
of the International Finance Section, 
Princeton University, who talked on “In- 
flation.” The meeting, of an experi- 
mental nature, was held by the Guardian 
in conjunction with New York University 
division of general education. 





GUION TROWBRIDGE DEAD 


Guion Trowbridge, assistant secretary 
and registrar of the Mutual Life, New 
York, died last week at his home in 
Quogue, L. I. He had been associated 
with the company half a century, joined 
the company when a boy of seventeen. 
He was a founder of the Crescent Ath- 
letic Club. 





DAWSON TO SPEAK IN NEWARK 

The Life Supervisors Association of 
Northern New Jersey will hold its first 
fall meeting Wednesday, October 9, at 
12 o'clock in Bamberger’s dining room. 
C. Preston “Pep” Dawson of the New 
England Mutual will speak on “Training 
New Men.” 





General American Announces 
New Plans and Policy Forms 


The Grand Hotel, Mackinac Island, 
Mich., will be the scene of the 1936 con- 
vention of the General American Life 
Production Clubs, according to an an- 
nouncement by Vice-President John J. 
Moriarty. The gathering will take place 
early in July. The actual convention will 
combine a Great Lakes cruise and hotel 
sessions. The club members will gather 
in Chicago, from whence a lake trip to 
Mackinac will be taken. The return 
trip will also be made by water. 

October will be President’s Month in 
the company, honoring Walter W. Head. 

The group department, managed by 
Vice-President Emil E. Brill, has added 
two policies to the company’s salary sav- 
ings plan portfolio—premium unit poli- 
cies and salary continuance plan. The 
premium unit policies are designed to 
enable salaried employes to invest defi- 
nitely monthly sums in life insurance on 
the payroll deduction plan while the sal- 
ary continuance plans provide moderate 
lump sum_ settlements with smaller 
monthly income. 





N. Freeman has succeeded C. G. Stew- 
art as Ottawa manager for the London 
Life. Mr. Freeman returns to the home 
office. 


S. T. CHASE’S 30TH ANNIVERSARY 





Dean of Connecticut Mutual General 
Agents Given Dinner at Chicago At- 
tended by Company Executives 
On Wednesday the Chicago general 
agency of the Connecticut Mutual under 
Samuel T. Chase celebrated the thirtieth 
anniversary of his connection with the 
company, one of the features of which 
was the agency dinner for which James 
Lee Loomis, president, Connecticut Mu- 
tual; Peter M. Fraser, vice-president, 
and Harold M. Holderness, vice-presi- 
dent, went from the home office to 

Chicago. : 
Mr. Chase is the dean of Connecticut 
Mutual general agents, first entering the 
business in 1892 in Duluth following his 
graduation from Harvard. He was treas- 
urer of a wire manufacturing company 
of Chicago for a time, and also ran a 
Chicago lighting company before taking 
a general agency with the Connecticut 
Mutual in 1905 covering all of Illinois. 





AGENTS WIN FIGHT TICKETS 

Eighteen agents of the Bankers Na- 
tional Life, winners in a month’s con- 
test for paid-for business, had ringside 
seats at Tuesday night’s Baer-Louis fight 
in Yankee Stadium, New York. 


HOLD BREAKFAST MEETING 





Leyendecker-Schnur Agency Turns Out 
in force for Early Morning Meeting 
in New York 

A breakfast meeting on September 
brought out approximately fifty member; 
of the agency force of the Leyendecke,. 
Schnur agency, Guardian Life, New Yor, 
City. It was the first such meeting ¢hj, 
fall, continuing a practice found succes. 
ful last year. 

Clarence A. Leyendecker reviewed th 
requirements necessary for the 1937 lead. 
ers’ club convention of the Guardian t, 
be held at Banff, Canada, in conjunetig, 
with the President’s Club meeting at Vie. 
toria and San Francisco. 

The seminar held in connection wit 
the N. Y. U. educational review class wa 
also discussed. The first meeting was 
yesterday evening. 





RICHMOND MEETINGS START 


Milton C. Woodward, general agen, 
Northwestern Mutual Life, Detroit, wa 
the speaker before the Richmond Asp. 
ciation of Life Underwriters this week 
It was the first meeting this fall. Rich. 
mond daily newspapers have been giving 
considerable space to articles by John 
B. Cary, president of the association, on 
the part-time agents’ agreement. 














policies. 


BERKSHIRE LIFE 
JUVENILE INSURANCE 


An Assured Systematic Savings Plus Protection 
Plan for CHILDREN 


Berkshire Life New Juvenile Insurance will be issued on the lives of children 
from birth to age nine and written on the Ordinary Life, Twenty Payment 
Life, Twenty Year Endowment and Endowment at ages 18 and 19 contract 
forms . . . containing the same liberal provisions accorded the regular adult 
For a small additional premium the Juvenile Policy may also in- 
clude the unique and desirable provision—the Payor Clause. 
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Home Office 


PITTSFIELD, MASS. 


Here’s a real opportunity for Berkshire Associates to cash in on one of 
the most popular forms of insurance protection which has ever been made 
available to the Insurance Buying Public. 


‘ASK ANY BERKSHIRE AGENT’ 


BERKSHIRE LIFE INSURANCE COMPANY 


Incorporated 1851 


i wee 
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FRED H. RHODES 








President. 
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By Max J. Hancel 


The largest Leaders Club group in the 
more than a quarter century of the Con- 
tinental American Life of Wilmington 
gathered at the Greenbrier Hotel, White 
Sulphur Springs, Va., recently for a four 
days’ convention. The stimulating busi- 
ness sessions of the affair did not inter- 
fere with the full enjoyment of all the 
diversified recreational facilities of that 
famous resort. The Hancel-Lauer agen- 
cy, New York, had the largest number 
of delegates of any of the company’s 
offices. 

Golf started almost immediately with 
a nine hole qualifying round, followed 
by match play and elimination rounds. 
Tennis, swimming, riding, ping-pong, 
beautiful organ recitals, cards each even- 
ing, drives through the awesome Alle- 
ghany Mountains, interchange of selling 
ideas—all combined to make the trip a 
happy one. 

At a meeting held the first day 
President Rydgren, after welcoming the 
Leaders Club on behalf of the company, 
introduced Vice-President John E. Har- 
ms and Philip L. Tuchman, president of 
the Leaders Club, who took over the 
gavel and, after thanking the company 
lor its generous cooperation during the 
year and for the convention trip, called 
on Arthur B. Cheyney, as captain of the 
Id Guard; on Sam Sapirstein, as chair- 
man of the card committee, and on 
George J. Ainbinder, chairman of the 
golf committee. 

n his response Mr. Cheyney recount- 











| ed many of the interesting and difficult 
farly experiences of the company and 
brought to the group a stirring appeal 
} lor support and loyalty, his plea being 
backed by his own twenty-seven years 





of support and loyalty in his work for 
the Continental. 

Mr. Sapirstein awarded first prize for 
the high bridge score to Harry Schultz, 
the second prize to Ellsworth T. Burt. 

In his turn, Mr. Ainbinder presented 
the facts of thé golf tournament, in 
which twenty members participated, 
awarding the Continental American Golf 


SES LLESINGE NE Reg Tie 





Cup, won the Bermuda trip by Mac 

Lauer, to Sam Sapirstein, who defeated 

Jack Tyler in the final round. 
President Rydgren then outlined two 


new contracts which the company is 
bringing out, and after a general dis- 
cussion all adjourned to the banquet 


table. , 
The 1935-1936 Leaders Club members 





10 YEARS 


SUCCESSFUL PRODUCTION 


$165,000,000 .sxcreo by ms 


OFFICE FOR UNDERWRITERS IN NEW YORK CITY 


Organized Service 


Has a Large Cash Value to You 


OF CONSISTENT 





225 W. 34TH ST. 
“CHET” LEROY 


“DON” KEANE 
Gen. Agt. 





THE KEANE AGENCY 


The Massachusetts Mutual Life Ins. Co. 


“JACK” FAIRWEATHER 
assisted by 


CHi. 4-2384 
“TOM” BRENNAN 


“DICK” LICHTERMANN 
Assoc. Gen. Agt. 








gave the company the 
splendid total of $4,- 
761,029 or 39% of the 
companies’ busi- 
ness and 41% of the 
total premiums. They 
insist that this wili to- 
tal nearer 50% in 1936- 
1937. 
Leaders’ Club Members 
Philip L. Tuchman, 
Midtown New York, 
president, leader in 
premiums, leader in 
volume, second in 
cases. John E. Harris, 
Wilmington, vice-pres- 
ident, second in premi- 
ums, fifth in volume 
and cases. Arthur B. 
Cheyney, Philadelphia, 
third in premiums, 





4 





second in_ volume, - 
captain of the Old a L. 
Guard and oldest con- na 1 se 
tract agent. Janet Lead se 
Behrens, midtown New Club 


York, fourth in premi- 
ums, third in volume. Jules Anzel, down- 
town New York, fifth in premiums, sixth 
in volume, ninth in cases. Matthew J. 
Lauer, downtown New York, sixth in 
premiums. Ellsworth C. Burt, Baltimore, 
seventh in premiums and oldest continu- 
ous agent. Harry Greene, Newark, 
eighth in premiums, fourth in volume 
Samuel E. Sproul, Wilmington, ninth in 
premiums. William S. Carmine, tenth 
in premiums, leader in cases (8&2); for 
thirteen years a consecutive weekly 
producer. Cummins E. Speakman, Wil- 
mington, horseman par excellence 
David Moskowitz, ‘Newark, arranged 


(Continued on Page 10) 
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Penn Mutual Life Convention 


(Continued from Page 1) 


for the Federal Government, such as 
grants to political subdivisions, benefits 
and bonuses to various groups and un- 
dertakings, appropriations for establish- 
ing government in competition with pri- 
vate ‘business, where demand is ade- 





Picturized Penn Mutual | 
Report Next Week 


An account of the Penn Mutual 
Life Convention at White Sulphur 
Springs with pictures of many of 
those attending will appear in The | 
Eastern Underwriter next week. | 








quately supplied, and for immense dis- 
bursements of a social nature. 

The country never knew before what 
spending was, as since 1932 the Govern- 
ment has spent more than its total ex- 
penditure from 1789 up to 1914. It has 
disbursed 7% billions of dollars more 
than its income in the three fiscal years 
ending June 30, 1935. 

Prof. Bogen of New York University 
has estimated that the expenditures of 
Government jurisdiction now aggregate 
more than one-third the national in- 
come, 

Not a Political Issue 


“This is not a matter of partisan pol- 
itics,” said Mr. Law. “It is a matter of 
life and death to business and to con- 
stitutional government. It is your re- 
sponsibility and mine that we get to 
work courageously to combat this evil, 
or all the foundations of American life 
will be finally swept away. To do this 
requires moral courage.” 

New forms of excessive Federal taxa- 
tion have compelled men to change the 
financial plans of their entire lives. 
\fter men for years have provided for 
their dependents they are now forced to 
admit that they have failed in their ob- 
jective. A number of policyholders have 
urged the Penn Mutual in person or by 
mail to use our influence against excess- 
ive taxation, government waste and un- 
sound practice. 

There is a well managed and growing 
organization in which several trustees of 
this company are quite active, known as 
the National Economic League, which is 
steadily organizing branches throughout 
the country, and is collecting and pro- 
mulgating information regarding gov- 
ernment waste and its aim is also to re- 
duce excessive taxation and the profli- 
gate use of public funds. It will show 
where waste exists and where savings 
can be applied. 

The National Economic League 


“If this organization can rally to its 
support the immense majority of the 
population which is being victimized by 
efforts of selfish political minorities it 
can accomplish its purposes. Every or- 
ganized minority is seeking to increase 
taxation and government waste for the 
purpose of obtaining financial aid either 
directly from the U. S. Government or 
indirectly through legalized methods 
from the population at large. The Na- 
tional Economic League presents a prac- 
tical opportunity to cooperate in effect- 
ing an economy in government expendi- 
tures all along the line, thus hastening 
the return to sound practices in the 
processes of government,” Mr. Law said. 

“Wealth sharing is not practical 
through taxation because there are not 
enough rich people. National wealth 
sharing program is practical only in nu- 
merically small and simple units of so- 
ciety—such as the tribe. 

“What we need is not ‘wealth sharing’ 
in the popular sense which would result 
in the extinction of wealth, but the ac- 
cumulation of wealth through work and 
saving. Saving money through institu- 
tions which lend it judiciously will do 
more to create prosperity than unnec- 


essary spending. We cannot spend our 
way out of depression. 


Worst Form of Waste 


“Waste through idleness is the worst 
form of waste just as thrift, work and 
saving constitutes the highest form of 
thrift. Any policy which encourages 
idleness prolongs depression. 

“Business recovery is the only real 
cure for unemployment. Every addition- 
al burden placed upon the shoulders of 
commerce and industry by increasing 
taxation or government competition with 
business delays recovery and thereby 
prolongs and increases unemployment.” 

The National Economic League can 
make a successful appeal among others 
to the younger generation who are upset 
because of conditions created by the de- 
pression and are unfamiliar with condi- 
tions which existed in pre-depression 
years. Mr. Law said that the younger 
men and women are the natural prey of 
today’s agitators. 

He said that the institution of life in- 
surance towers high as the world’s best 
example of the value of thrift, and all 
life insurance men and women are, there- 
fore, the logical advocates of work and 
savings and the natural foes of extrav- 
agance and waste, whether practiced by 
an individual or by the Government. 

In the course of his discussion of mor- 
al courage he said that home office un- 
derwriters and actuaries are to be com- 
mended when they display it. They must 
ever act with the thought of their re- 
sponsibilities and that of the company 
in mind and not be afraid if their con- 
scientious decisions meet with unpopu- 
larity. 





The E. R. Ledbetter Insurance Co., 
Oklahoma City, has added a life insur- 
ance divisions under Garry Gharrett, for- 
mer general agent, Yeoman Mutual. 


a 


Background of An Agent 


Michael Telich, an agent of the Sun 
Life, Cleveland, 60% of whose business is 
on Endowment plans, was born in Jugo- 
slavia, in a family which consisted of ten 
boys and one girl. 

“When I was six years old my three 
oldest brothers and my sister left for 
the U. S.,” he said. “From that time on 
we younger brothers had to take up 
where our elders left off, the work con- 
sisting of farming, going into the tim- 
ber lands to bring wood into the road 
from the place we cut it down; then to 
the sawmill and from there to the rail- 
road station. When I was nine my fath- 





MICHAEL TELICH 





LIFE 


American business history holds no par- 
allel to the records of life insurance 
companies in weathering depression 
periods with flying colors. 

The stewardship, vision and acumen of 
American life insurance management was 
never better illustrated than during the 
years 1929 to 1933. 





INSURANCE 


The ONE Certain Protection... 
The ONE Safe Investment... 


To how many of your investments can you point as being 
worth the same in dollars and safety as they were in 1929? 
It is heartening to note that Life Insurance is still the same 
safe sanctuary of protection, the same sterling asset that it 


has been for more than one hundred years in America. 


BANKERS LIFE COMPANY 


Des Moines, lowa 
Gerard S. Nollen, President 


A Mutual Life Insurance Company in its 57th Year 


Of all forms of business in this country, 
it safely may be said that none suffered 
so little damage as the institution of Life 
Insurance. 


It is during troubled times that Life In- 
surance proves itself a citadel in which 
all men may take refuge. 








er was killed by a horse and the respon- 
sibility resting on the younger children 
was even greater. Three years later my 
two older brothers left for the U. ¢ 
leaving the burdens of support upon me 
and my mother. I can still remember 
a deal with a horse trader when I was 
thirteen. 

“T finally reached the U. S. when sey. 
enteen, coming with a neighbor. My 
people lived in Garrett, Pa. I finally 
reached that town, found it to be a coal 
mine district; got a job with a coal com. 
pany. After some other experience | 
came to Cleveland and went to work for 
the American Steel and Wire Co. I be. 
gan as a bartender in a cafe; remained 
there four years. During this period ] 
also drove a carriage for funerals, as 
my boss owned a team of horses and a 
carriage. 1 was ambitious; attended 
night school; got a job in a machine 
shop; then a grocery store. 

“So many men approached me to sell 
me insurance that I went into that 
business. I owned two policies. While 
driving carriages for funerals I had an 
opportunity ot observe what a family 
was up against without a breadwinner 
That gave me all the argument I needed 
to sell insurance.” 

The Sun Life’s “Monthly Agency Re- 
view” recently printed a four column 
story of Telich, his career, and his meth- 
ods of selling. His best classes of pros- 
pects are grocers and meat market deal- 
ers. “The fact that they handle daily 
necessities means that they always hav 
money,” he said. } 


PLAN VIRGINIA CONGRESS 

Virginia life men are going to hold an- 
other sales congress this year. The one 
held in Richmond last year was highly 
successtul. This year’s meeting is also 
to be held in Richmond. Wilson Mon- 
tague Brooks, president of the Virginia 
State Association of Life Underwriters, 
and John B. Cary, president of the Rich- 
mond Association, are arranging the 
program for the forthcoming meeting 
which is to be held under the auspices 
of the State Association. 





BOOKLET ON GOV. PENSIONS 
The Insurance R. & R. Service of In- 
dianapolis has published a new booklet, 
“What You Should Know About. the 
Federal Old Age Pension.” 





COLUMBIAN NATIONAL GAINS 


New business of the Columbian Na- 
tional Life continues to surpass that of 
1934 by more than 34% while insurance 
in force is showing steady gains. 





MANHATTAN’S APPOINTMENTS 


The Manhattan Life has appointed as 
veneral agents Charles S. Bloom, Pough- 
keepsie, N. Y.; Jack H. Hill, Houston, 
and E. H. Green, Austin, Tex. 


Cont. American 
(Continued from Page 9) 


Hot Springs-Alleghany Mountains trip. 
George J. Ainbinder, Newark, the best 
colf handicapper in captivity. Ralph k 
Purnell, Peninsula, fourth in cases. Sam- 
uel Brandwein, midtown New York, 
president two consecutive years of Lead: 
crs Club. Sam B. Sapirstein, midtown 
New York, eighth in cases, winner 0 
golf cup. 

Jack Botnick, Brooklyn, third in cases, 
leader in volume, Brooklyn office. Jo- 
seph G. Creamer, Harrisburg, seventh 
cases. Harry Schultz, downtown New 
York, winner of bridge prize with high 
est gross score. Joseph Honig, dow 
town New York, qualified in his first 
year as leader. Julian Strauss, dow? 


town New York, sixth in cases. Jack 
Tyler, Brooklyn, runner up in golf finals. 
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NEW YORK LIFE 


The 
EDUCATION 


0 
SIX SONS 


Tun EVERETT HALE’s story, “A Man 
Without a Country” has stirred the hearts of 
millions cf true Americans. On October 3, 
1871, the distinguished author of this nation- 
al classic wrote the following unsolicited letter 
to the Boston agent of the New York Life: 

“T have six boys for whose future educa- 
tion I must look forward. I should be sorry 
to die, leaving their Mother without means 
to take care of them in the best way. I am 
so fortunate that I have a good income— 
and, with a little extra 
effort with my pen, I can ,. 
enlarge that income now, /_ 
as I know I shall not be “ 
able to when I am Sixty 
Years old. 

“T determined, there- 
fore, to purchase an En- 
dowment in some Life 


CELEBRATES 






0 A 
ey tan 


ITS 


NINETIETH 


ANNIVERSARY 

















Edward Everett Hale, author of ‘*A Man Without a Country,” assured a college education for his 
six sons through a New York Life policy. All received a higher education, five attending Harvard 


Company now, which would enable me ten 
years hence, to send my boys to college if 
I wished to or which would permit my wife 
to do so if I am not living. 

“Having made this determi- 
nation I took the best advice I 
could get as to the standing of 
\ different companies—their re- 
’ serves—and the certainty that 
“4 my investment would be sure. 
442 Yours was named to me as one 
** of two which I could rely up- 


iz 
i 7 — 
~ => on, and | came to you.” 


ay 








THOMAS A. BUCKNER, President 








NEW YORK LIFE 


A MUTUAL COMPANY 





New York Life Emblem Since 2859 


90 Years .. . 1845-1935 
This year New York Life celebrates its 
Ninetieth Anniversary. The story of the 
Company’s ninety years of service to policy- 
holders, from the early days when the 
United States was still a pioneer nation up 
to the present time, is told in our Ninetieth 
Anniversary booklet. Ask the New York 
Life representative serving your community 
for a copy ... or, a copy will gladly be 
mailed upon request. 
Make Life Insurance 
The Foundation of Your Financial Program 





FOUNDED IN 1845 


51 MADISON AVE., NEW YORE 
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Chart for Kiguring P olicy’s ; 
| NEARLY FORTY YEARS | 
Probable Persistency at nine | 


OF GROWTH IN 























entitled “Conservation at the source.” 
Another is based on a large volume of 
the Imperial’s business over a period of 
seven years. More recent data on occu- 
pations has been obtained from the com- 
pany’s Hollerith records. 

The complete chart was checked with 
the business of all kinds of agents, city 
factors and to give a rating which will and rural, good and bad, from 1932 on. 
indicate quickly the quality of the busi- Excepting one or two minor points the 
ness. company is satisfied that the numerical 

The numerical value given to each rating shows fairly accurately how much 
factor has been arrived at from many of the business will pay three years’ 
surveys. One is in the Bureau report premiums. The chart follows: 





A chart to indicate the probable per- 
sistency of a newly written policy has 
been developed by the Imperial Life of 
Canada and is described by K. R. Fine- 
gan in the latest report of the Life In- 
surance Conservation Association of 
Canada. The chart is designed to show 
the relative importance of the various 











The Sun Life Assurance Company of Canada was incorporated in 1865. 


It has maintained an active organization in the United States for 38 
years. Its progress in the United States has been steady and con- 
sistent, its American clients now numbering a very large proportion 


of its million policyholders. 
INCOME BUILDING PLAN 


Agent Leeeeeeeees mas Se Applicant.....+.0ceeeeeeeeeeeeeeeees It is licensed in 39 states, in the District of Columbia and the Territory 
eine Very Goad fet ie eaneciiile Sear 200 edie of Hawaii and maintains fifty-five branch offices in the United 
: ; States, giving coast to coast service. 
Occupation Doctors Farm owners Farm renters Farm laborers 


Dentists Office workers Farmers’ sons City laborers 
Lawyers Mill and Salesmen Hotel employes 
Engineers Factory employes Artisans (plum- Truck, taxi and 
Architects Railway employes _ bers, etc.) bus drivers 


Payments due under United States policies are made in United States 
currency either at the branch office through which the application 


Executives Store owners = Public servants §Seilors was made or at the branch office at which the policy is recorded 
Teachers Store managers (policemen, Miners m : ‘ . 
Nurses postmen, etc.) Lumbermen at the time of settlement—whichever best suits the convenience of 


Fishermen. 
Marine officers 
Housewives 


policyholder or beneficiary. 











Age 40 and over 30 to 39 25 to 29 Under 25 
Annual $5,000 and $3,000 to $4,900 $1,000 to $2,900 Under $1,000 The Sun Life keeps on deposit with United States trustees approved securities 
come ove ri 
Anoaee $10,000 and $5,900 to $9,500 , $2,000 to $4,900 Under $2,000 to the value of its net liability to American policyholders. In this way 
over — P iz a . . . ° ° 
; Ord. Life L. 20, End. at 60, 3% L. 25, 3, 5 and 7 year absolute protection to policyholders in the United States is assured. 
Piss End. at'65 Accel. ‘ 7 a0 : hee weneee 
z 3 ) year term 3onds 
I Panible Annually Hall- yearly $50, ai te Quarterly 
d e J J B aer a » 
Total Rating. SUN LIFE ASSURANCE COMPANY OF CANADA 
Average (divide by 6) 
(The Rating Factors) HEAD OFFICE 
Additions and Deductions MONTREAL 
rr in 6. ec canewadee tenes ewes bens ( 5) 
ey a ad a ece ember akeee meia%s (+10) 
Broken or preliminary term premium.................. (—10) 
i i. ce ieckencaanneceeneatinetoces (— 5) 
I I I (— 5) 
Previous Policy lapsed.............. (— 5) 


Rated - Up Policies 


Rating 


By William Macfarlane, 


Vice-President and Actuary, 


This article was published by Nylic 
Review, agency publication of the New 
York Life. 

Life insurance can ordinarily be ob- 
tained only if we pass the insurance 
tests. Sometimes an applicant fails. He 
lacks something or has some physical 
impairment. But he is not necessarily 
denied the benefits of insurance. The 
New York Life, which has had a large 
experience with sub-standard lives (per- 
sons not first-class insurance risks), is- 
sues a policy with the age advanced. The 
applicant probably has faith in his abil- 
ity to become at some time a standard 
risk and asks himself the question, 
“Should I accept this rated up policy is- 
sued by the New York Life?” The an- 
Why? 


though the company has rated him upon 


swer is “Yes.” Because, al- 


facts drawn from its large experience, 
it nevertheless gives the insured an op- 
portunity to show whether he can im- 
prove as an insurance risk and if he does 
improve within a five year period, he can 
receive the full benefit of his new condi- 
tion. After the five year period a re- 
duction can be made to the premium rate 
at the attained age at time of change. 


Insured’s Two Considerations 


There are often two considerations be- 
fore the insured. Will he become a bet- 
ter insurance risk or will he become a 


lew York Life 


worse insurance risk? Suppose the in- 
sured becomes a worse insurance risk. 

He has his New York Life policy and 
he continues to enjoy full insurance pro- 
tection. The company, so long as he 
pays his premium, cannot cancel the pol- 
icy, nor can it increase the premium rate 
charged. 

Suppose the insured becomes a better 
insurance risk. Let us see what hap- 
pened to the holder of a certain New 
York Life policy. He applied in 1929 
for a 20-Payment Life policy at age 23 
The company appraised him and rated 
him up 10 years, but he wanted the in- 
surance and had faith in improvement 
in his physical condition; so he accepted 
the policy. In 1934 he was reexamined. 
He had improved as an insurance risk 
to such extent that he was as a result 
now considered a “first-class risk.” 

The Cost 

The company consequently removed 
the advance in age and reduced the pre- 
mium thereafter payable to that of his 
true age, 23. Let us look at his account: 
Additional premium paid per $1,000 


for extra risk for 5 years ($6.02 

OU WOE)  ccincavendweeceadeaees $30.10 
Allowance made by company when 

insured passed the insurance test 

Se TES accavcehetens cescageane $21.00 
Higher dividends paid the insured.. 5.20 26.2 


Net additional cost to insured per 


BEL000 for $ YORI. csccecizcese $3.90 
Net additional cost to insured per 
$1,000 per AMMGM .eccccccssees 78 


The additional net cost to this insured 
while he was impaired was less than a 
dollar a thousand a year. 








AMERICAN 
CENTRAL 
LIFE 


INSURANCE 
COMPANY 


ESTABLISHED 1899 








INDIANAPOLIS, INDIANA 


@ Complete Substandard and automatic Re- 
insurance facilities embrace so wide a field 
that prompt policy issuance—regardless of 
size—is the rule and not the exception. 
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= Life Retains Its 
\~ Two Historical Clocks 


“In the new and thoroughly modern 
headquarters of the United States Life 
w@ 101 Fifth Avenue reminders of the 
company’s history are furnished by two 
remarkable old clocks, one of which 
dates back to the inception of the com- 
pany and the other to the period about 
1870. Both clocks are beautiful exam- 
ples of the cabinet-maker’s art, being 
elaborately carved in the fashion of their 
periods. They are the especial care of 
Dr. Howard Pardee, medical director of 
the company and an amateur watch- 
maker. : . ee 

The clock now in the policy division 
of the company was made by hand from 
copper plates. Although the history of 
the clock is not known from date to 
date, experts believe that it was fash- 
ioned in New York City to order, about 
the time of the company’s founding, 1850, 
and that it was probably the first clock 
of the company. It is in good repair 
and, according to Dr. Pardee, could con- 
ceivably run for a thousand years. It 
is that sturdily built. 

A larger clock with pendulum, which 
now graces the foyer of the company, 
is more usual, being of a type frequently 
built in the 1870’s. During that period 
the company moved to a new office in 
Warren Street and it is thought likely 
that the clock was purchased then. It 
is a handsome piece of carving and is 
in good condition. 

The company also retains some pieces 
of furniture that have come down the 
years with the company. They are most- 
ly distributed through the executive 
suites and make a colorful contrast to 
the modern furniture and apparatus 
about them. 


U. S. Life 


(Continued from Page 3) 


for members of the convention club, and 
then the members of the President's 
Club will make a three or four day trip. 


Graham’s Newspaper Clipping 


A newspaper clipping pinned on the 
wall by Vice-President Graham attracted 
considerable attention. It was of a win- 
ner in a contest who received $20,000 
and wants to put it away for his old 
age. “We who are going on the trip 
won’t sell him an annuity, but somebody 
will,” Mr. Graham pointed out. 








STATE MUTUAL INCOME RIDER 


The State Mutual Life’s Family In- 
come Rider is now adapted so it can be 
used with any form of permanent insur- 
ance. It is now possible to include in 
the Family Income class prospects whose 
occupations and finances require both a 
protection and retirement feature in one 
contract. 





GANTZ VISITS HOME OFFICE 


Joe Gantz, general agent for the Pa- 
cific Mutual Life at Cincinnati for the 
past seventeen years, has been visiting 
the home office of the company at Los 
Angeles. The agency has had a 51% 
increase in paid-for volume so far this 
year over last. 





HIGH FOR APP-A-WEEKERS 

Membership in the App-A-Week Club 
of the Northwestern National Life of 
Minneapolis was at the highest point in 
its fifteen years’ existence early this 
month. There were 104 fieldmen with at 
least thirteen weeks consecutive pro- 
duction. 
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Skeptical About 
Hard Luck Stories 


By William H. Cobb, 


Mutual Benefit, Americus, Ga. 


From my early manhood I considered 
an insurance contract, written so as to 
be adapted to needs of the individual, 
a vital necessity in that individual’s life. 
Therefore, I could not in the days of 
the depression lose faith in the work 
which was my daily routine. In many 
instances I was met with the statement: 
“Insurance? Why I am about to lose 
what I have, and, besides, the main ques- 
tion with me is finding bread and meat 
for my wife and six children. Every- 
thing not a necessity must go by the 
board.” 


Where Painting Dark Picture Is 
Necessary 


Just such a statement greeted me one 
dreary afternoon in the fall of 1931 when 
I approached a man whom we will call 
Jones. Had I not been aware of his 
financial affairs I would have taken stock 
in his argument against taking out in- 
surance. I knew his children were at 
the age most dependent upon their 
father. All were attending school; none 
yet graduated; none gainfully employed. 
I gave him this talk: 

“It is a struggle for you to educate 
and furnish food and clothing for those 
six children. You are a man accustomed 
to the affairs of the business world; you 
‘know the ropes’; and, yet, you find it 
hard in these times to keep the proverbial 
wolf from your door. 

“Now let us suppose that by some un- 
foreseen and unfortunate circumstance 
you should be snatched away from that 
wife and six children. Say it happened 
today, tomorrow or even a year from 
now. Could your wife take your place 
in the business world? Would she ‘know 
the ropes?’ Could she occupy your place 
in the scheme of things as the family 
breadwinner? Your wife with the care 
of six children upon her mind, no busi- 
ness experience, would find herself in a 
new and strange world. How could she 
carry on the fight? The struggle is hard 
enough for you, but think how infinitely 
harder it would be for your wife. You 
are supervisor of the safety and welfare 
of the family’s supply of bread and other 
necessities of life. You would not neg- 
lect proper planning for her future any 
more than you would run off and desert 
them now.” 


Small Contracts Lead to Big Ones 


The outcome of this argument was 
that I sold a policy of $1,000 to this 
man. Not a large contract, but I am 
thinking at this moment of a small con- 
tract which I obtained upwards of twen- 
ty years ago from a client who now 
carries $100,000 with my company. 

The depression caused many of our 
oldest policyholders to encroach upon 
their life insurance. Who knows how 
many complete crashes were averted by 
falling back upon this asset? To illus- 
trate: One of my best clients wrote me 
that he would simply have to relinquish 
$20,000 of his insurance. He had been 
carrying this policy for about four years. 
I spent fully half a day with this man 
and finally convinced him that he could 
not afford to lose his grip on this insur- 
ance policy. Thirty days after deciding 
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No Mere Coincidence 


“It is surely no mere coincidence” writes a well-known 
economist “that life insurance is most successful in the 
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to keep this insurance he died and $20,- 
000 was paid to his beneficiaries. 

In 1927 I wrote a client who was the 
owner of a large saw mill business. He 
was then in fairly good financial circum- 
stances. When the depression came on 
I began receiving letters from him. They 
would arrive a short while before pre- 
mium due dates on his policy. Burden 
of these letters was that he would be 
compelled to let go his grasp upon his 
policy. With constant argument and 
some little timely assistance which the 
terms of the policy offered by way of 
loans I was enabled to help this man save 
his insurance. In 1933 I stood in his 
home. He was no longer there, but a 
widow and eight children confronted me. 
The saw mill business had long since 
gone the way of many other businesses; 
the husband was gone but my company 
at that moment stood in the place of both 
vanished business and departed husband. 





STANDARD AMENDS CHARTER 

Officials of the Standard Life of In- 
dianapolis have filed papers with the In- 
diana secretary of state amending the 
charter to provide for a board of not less 
than five nor more than 25 members. 


LIFE CO. OF AM. IN COLORADO 


The Life Insurance Co. of America, 
Columbus, O., has been licensed in Colo- 
rado. 








JERSEY CITY, N. J. 


GROUP 





BANKERS NATIONAL GAINS 





First Month in New Home Office Shows 
Production Increase of 100% in 
Paid-For 

During its first month in its new home 
office in Montclair, N. J., the Bankers 
National Life set a fast pace in produc- 
tion. August, 1935, was the largest pro- 
duction month the company has experi- 
enced in five years. 

Paid-for business during August in- 
creased more than 100% over August, 
1934, while written business showed an 
increase of 54% compared with the cor- 
responding month of last year. 





EARLY BIRDS CLUB 
The Ralph G. Engelsman agency of 
the Penn Mutual in New York has a 
new club called the Early Birds. To 
qualify for membership agents must pro- 
duce before the tenth of each month 
$7,000 in paid-for life insurance, $250 in 


premiums or two paid cases. 





LAMAR WITH LAMAR LIFE 


Kavanaugh H. Lamar, living in a small 
Mississippi town, is one of the substan- 
tial producers of the Lamar Life. 
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How New Federal Tax Law Sail 
Insurance Uses Told By D. B. Maduro 


Forcing Insurance to Cover Economic Value of Insured’s Prop- 


erty, Says Insurance-Tax Expert; Talk First Made 
Before J. M. Fraser Agency 


Denis B. Maduro, lawyer, who is an 


expert on tax angles of life insurance, 
has been much in demand this month to 


law. He 


discuss the new Federal tax 
sees the new laws forcing insurance to 
perform a new function, the protection 
of the economic value of property and 
other assets. 

Mr. Maduro first spoke on the subject 
before the J. M. Fraser agency, Connec- 
ticut Mutual, New York. It was the 


largest agency meeting ever held by that 
than 200 
attending. 


organization, more members 

and friends of the agency 

Some of the main points as set forth 

by Mr. 

ject are the 

How to Measure the Effect of Tax Laws 
on the Value of Property 


Maduro in his talk on this sub- 
following: 


two factors which must be 
to measure the effect of 
value of prop- 


There are 
used in order 
the new tax law upon the 
One 


new 


erty. factor is the rates imposed 
by the tax laws. 


the number of dollars 


These represent 
which the 
ernment must receive from property in 


Gov- 


the expenses of running 
the business of government. The second 
factor is the social theory underlying the 
new tax laws. In substance, the under- 
lying social theory is to distribute wealth 
among the many and thereby prevent the 
concentration of wealth in the hands of 
a few. This applies to an accumulation 
of wealth during the lifetime of indi- 
viduals as well as to the distribution of 
wealth after the death of an individual. 
When the effect of the tax laws on 
the value of property is so measured, the 
conclusion is inevitable that the value of 
property is impaired. Therefore the 
problem of the property owner is to re- 
duce or eliminate such impairment. This 
problem is foremost in the minds of in- 
dividuals, and insurance underwriters are 
constantly confronted with this problem 
by clients and prospects. As his clients 
and prospects are most interested in this 
problem, it is only natural that the in- 
surance underwriter should develop his 
service along the lines of this problem. 


Effect of the Tax Laws on Life Insurance 


30th the rates of and the social the- 
ory underlying the new tax laws directly 
affect life insurance in two important 
and direct ways. First, it forces life in- 
surance to perform a new function, and, 
second, it places a premium on putting 
life insurance in proper form as to own- 
ership. 

Life insurance is for the fundamental 
purpose of protecting the economic life 
of an individual for the benefit of his 
dependents beyond the time of his death. 
However, the new tax laws force upon 
life insurance the new function of pro- 
tecting the economic value of his other 
property and assets for the benefit of 
both himself during lifetime and also 
for the benefit of his dependents after 
his death. 


order to pay 


Cases Discussed 


About twelve or fifteen specific cases 
are discussed in order to illustrate the 
effect of the new tax laws on life insur- 
ance. Of all these cases the most im- 
portant is a case devised by Mr. Maduro 
and which he calls “The Amortization 
Case.” 

To illustrate “The Amortization Case” 
assume that an individual owns cash and 


DENIS B. 


MADURO 


securities in the amount of $580,000. As- 
sume that is the amount of his net tax- 
able estate before allowing for the $40,- 
000 exemption. His estate tax would 
amount to $98,800. As an underwriter, 
you present to that individual this ques- 
tion: “Would you like to make a con- 
tract with the Federal Government 
whereby you will be allowed to amortize 
the amount of your estate tax so that 
your entire $580,000, less the cost of 
amortization, will pass intact to your de- 
pendents free from any estate tax?” This 
question may be asked personally or 
may be asked by a circular letter. Of 
course, the individual client will want to 
know the terms of such “amortization 
contract” and you will tell him that the 
terms are as follows: 

1. Each year you will deposit in a 
financial institution approximately two- 
thirds of 1% of your taxable estate. In 
the above case this would amount to 





about $3,500 per annum, which represents 
the amortization fund. 

2. You will earmark this fund as your 
“Fund for full payment of Federal es- 
tate tax.” 

3. You have the right to cancel your 
amortization contract with the Govern- 
ment at any time. A change in laws or 
a change in finances may necessitate 
such cancellation in whole or in part. 

4. You have the right to receive all 
income and earnings from this amortiza- 
tion fund and such income and earnings 
may possibly be free from your income 
tax. 

5. In the event of your death, the 
amortization contract will provide that 
the Federal Government will get the then 
amount of the amortization fund and in 
consideration thereof will cancel your 
tax liability of $98,800. It makes no dif- 
ference how much you have put in the 
amortization fund, or how little it is, be- 
cause the Government contracts that if 
vou adopt such procedure that it will de- 
liver you a tax receipt exempting your 
cstate from the $98,800 of taxes. 

It is evident that the amortization fund 
will be evidenced by a life insurance pol- 
icy in the amount of approximately 
$100,000 and that the $3,500 per annum 
amortization payment represents the ap- 
proximate cost of the premiums. Of 
course, the individual assured must have 
no incident of ownership in this insur- 
ance policy. There are many methods 
by which the ownership of the policy 
may be in a person or trustee other than 
the insured and still be made available 
for the payment of the $98.800 Federal 
estate tax. The payment of the premi- 
ums on the policy, or the amortization 
cost of $3,500 per annum, may be made 
by the insured making a gift of the same 
to whomsoever is the owner of the pol- 
icy. When the insured dies the $100,000 
fund is available to pay the estate taxes 
and his other property and assets in the 
amount of $580,000 pass intact to his 
denendents. 

This “amortization contract” illustrates 
the new function which life insurance is 
called upon to perform in order to pro- 
tect the other assets of the estate. It is 
not for the fundamental purpose of pro- 
tecting the income earning power of the 
insured, but on the contrary is for the 
purpose of protecting the capital accu- 
mulation power of the insured. 


START C. L. U. COURSES 


The fall semester of the Chartered Life 
Underwriters Institute of Los Angeles 
started September 25. Instructors are 
Dr. Charles J. Rockwell, University of 
Southern California, and Dr. Floyd F. 
Burtchett, University of California at 
Los Angeles. 








We are: 


We want: 


ofhice-desk; 


experience. 


We offer: 


or commission basis; 


fast and far. 


dence. 
dress: 








We Want a Supervisor 
a « « who can SUPERVISE 


A young, progressive general agency; represent- 
ing an old, conservative company; located in the Grand 
Central zone; already ahead of our full 1934 production. 


A supervisor who is more than a question 
answerer; a man who can recruit and train full-time, high- 
calibre agents; an executive who knows that executive work 
involves head-legs-and-heart and not just pencil-paper-and- 
a young man, a college graduate, a personal 
producer or agency man with successful New York City 


Compensation on a salary, drawing account 
identification with one of the best 
companies and with an agency of high-grade, full-time agents 
only; undivided responsibility for the further rapid growth 
of our agency; an extraordinary opportunity to progress 


Please write promptly, in detail and in the strictest confi- 
We will answer every letter equally frankly. Ad- 
Box 1266, Eastern Underwriters, 94 Fulton Street. 
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BOOK ON MENTAL ATTITUDE 





New Publication by R. & R. Service 
Analyzes Way to Success; Written 
by Mansur B. Oakes 


Mental Attitude for Underwriting Suc- 
cess is the title of a new book published 
by the Insurance Research and Review 
Service and written by Mansur B. Oakes. 
The book, a bound library size edition, 
contains 127 pages. Use of time, intel- 
ligent planning, making the most of to- 
day, overcoming discouragement, service 
of life insurance are among the chapter 
headings. 

The preface states in one part: “Given 
the right mental attitude a person can 
and will do all the studying, planning, 
preparing and following through neces- 
sary to reach his goals; without the righi 
mental attitude he may have everything 
else and fail. The right mental attitude 
is attainable.” 

About traveling the success road the 
book says this: “Think success and put 
the success plans on paper; check the 
plans daily and if you are not making 
progress, find the reason and correct it. 








EAST TEXAS MANAGER 
Clyde C. Warfield of Tyler, Texas, has 
been appointed East Texas manager for 
the Connecticut Mutual Life. It will be 
a branch of the E. F. White agency. He 
has been with the Aetna Life. 





TORONTO HEARS HULL 


Toronto Association of Life Under- 
writers at luncheon’ yesterday heard 
Roger B. Hull, managing director and 
general counsel, National Association of 
Life Underwriters. 





TEXAS AGENCIES MEET 
Texas agencies of the Connecticut Mu- 
tual Life held a meeting at Waco this 
month, attended by Vincent B. Coffin 


and Edwin Norene of the home office. 
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Confederation Life 
Acquires Capital Life 


AGREEMENT EFFECTIVE SEPT. 12 





Assets and Liabilities Placed in Special 
Fund For Ten Years; Capital’s 
In-Force $11,284,321 





The Confederation Life Association of 
Toronto has acquired the Capital Life 
Assurance Co. of Ottawa under an 
agreement which became effective Sep- 
tember 12. The agreement has the ap- 
proval of the Dominion Insurance Su- 
perintendent but will have to be voted 
on by shareholders of the Capital Life 
and receive the final endorsement of the 
Treasury Board of Canada. 

The Confederation Life, which has op- 
erated since 1871 and which has approx- 
imately $100,000,000 of assets and over 
$30,000,000 of business in force, has been 
active in acquiring smaller companies in 
recent years. 

The Capital Life was organized in 1911 
and has done most of its business in 
eastern Ontario, Quebec and the mari- 
time provinces. Its capital is $1,000,000 
authorized, $809,900 subscribed and $137,- 
060 paid-up, and $119,635 was paid in pre- 
miums on capital stock. It had $11,284,- 
321 business in force at the close of 1934 
with total assets of $2,032,614. Complete 
government returns as at the end of 1933 
showed its assets to be slightly short of 
its liabilities, leaving no actual share- 
holders’ equity at that date. A consid- 
erable part of the assets were in cor- 
poration securities which had depreciat- 
ed in value. The shareholders of the 
company number over 500. 

Under the agreement, assets and lia- 
bilities of the Capital Life will be held 
by the Confederation in a special fund 
and, depending on the earnings of this 
fund over a period of ten years, share- 
holders will be reimbursed. Depending 
also on the earnings of the fund will be 
the payment of dividends on participat- 
ing Capital Life policies. 

Further provision has been made in 
the agreement that after the assets in 
the special fund equal the liabilities and 
the interest of shareholders has expired, 
Capital Life participating policyholders 
will be treated on the same basis as those 
of the Confederation. The interest of 
shareholders in the special fund lasts for 
ten years or until such time in the in- 
terval as paid-up capital and premiums 
are retired. 

Terms of all existing Capital Life con- 
tracts will be carried out by the Confed- 
eration, rates of premiums on existing 
contracts remaining unchanged. Most 
of the employes of the Capital Life will 
be absorbed. 





Occidental Life to 
Start Radio Serial 


The Occidental Life of Los Angeles 
has announced that beginning October 3 
Its radio serial “Winning the West,” will 
be broadcast Thursday evening of each 
week from 9:30 to 10 o'clock, Pacific 
Standard Time. These broadcasts will 
feature a new series of dramas around 
the story of “Rawlings of the Ranch.” 
by Samuel B. Dickson, National Broad- 
casting Co, 


Retires As President 
Of New Jersey Chamber 





WILLARD I. HAMILTON 


Willard I. Hamilton, vice-president of 
the Prudential, formally retired last week 
from the presidency of the New Jersey 
State Chamber of Commerce. He had 
served as the head of that organization 
for twelve years. Walter Kidde of Mont- 
clair is his successor. 

Resolutions adopted by the board of 
directors lauded Mr. Hamilton’s efforts 
in settlement of the Camden-Philadelphia 
bridge bond dispute, his activity in the 
New York pierhead extension and light- 
erage fights, service to the State Board 
of Agriculture, the State Water Policy 
Commission and Tri-State Treaty Com- 
mission on Delaware River reallocation. 

Mr. Hamilton will continue as chair- 
man of the committee on federal activi- 
ties and state water policies. He had 
retired from active duty as president of 
the chamber last May but was not for- 
mally succeeded in office until last week. 





SECURITY’S DIONNE CALENDARS 

The Security Mutual Life is distribut- 
ing calendars with pictures of the Dionne 
quintuplets to families with children un- 
der ten years of age. Letters are mailed 
to mothers of such families, with reply 
cards to be mailed to secure the cal- 
endar. 





SOUTHERN “FEUDISTS” MEET 


The second “All-Southern Feud,” a 
sales contest among four general agen- 
cies of the Northwestern Mutual Life in 
Georgia, Virginia, North Carolina and 
Tennessee, was brought to a_ con- 
clusion September 12 to 15, with the 
three highest point scorers in each agen- 
cy meeting at Blowing Rock, N. C 





COLONIAL AGENCY OUTING 

The Manhattan District of the Colo- 
nial Life of Jersey City held an outing 
and boat ride to Indian Point, N. Y 
last week which was attended by all of 
the members of the district and their 
wives. 


Eliason Retires 
As General Agent 


LED COMPANY FOR 27 YEARS 





Minnesota Mutual Veteran Is Succeeded 
by Hugo Victor, Norbert Winter 
and Paul Williams 





A. O. Eliason, for twenty-seven years 
the outstanding general agent for the 
Minnesota Mutual Life and president of 
the National Association of Life Under- 
writers in 1923, has retired. He was gen- 
eral agent in Minnesota. Early this year 
“Dolph” Eliason suffered a heart attack 
which confined him to the hospital for 
many weeks. On advice of his physician 
he has resigned his generaleagency which 
has led the field for the company every 
year since 1908. 

Three men, trained by Mr. Eliason for 
a period of ten years or more, have been 
appointed by the company to take charge 
of the agency territory. Hugo B. Victor 
and Herbert F. Winter will conduct the 
home office agency in St. Paul under the 
name of the Victor-Winter agency. In 
Minneapolis, Paul Williams is the new 
general agent. All three men have a 
long record of successful personal and 
agency work. 

The Eliason agency has nearly $50,- 
000,000 in force. Besides building his 
agency Mr. Eliason was for years active 
in the Life Underwriters Association lo- 
cally and nationally. He was repeatedly 
a member of the Million Dollar Round 
Table. He has served the National As- 
sociation as vice-president, chairman of 
the executive committee, member of the 
board of trustees and as president. After 
taking a bachelor’s degree both at the 
University of Minnesota and at Harvard, 
Mr. Eliason took his master’s degree 
at Harvard and a Ph. D. at Minnesota 
He did post-graduate work in Berlin. 





ROSS PRIDDY RESUMES POST 


Ross Priddy, who has been in the life 
insurance business for the last ten years, 
has been named manager of the Dallas 
agency of the Gulf States Security Life 
of Dallas, a post he held in 1933. He 
was formerly with the Southland Life 
and the United Fidelity Life. 





25 YEARS WITH SUN LIFE 


C. V. Earl, manager of the Toronto 
Victoria branch of the Sun Life, com- 
pleted twenty-five years with the com- 
nany last month. W. S. Penny, super- 
intendent of Canadian agencies, and Mrs. 
Penny were guests at a celebration on 
the occasion. 





GRAND RAPIDS MEETING 


John C. Ketcham, Insurance Commis- 
sioner of Michigan, addressed a meet- 
ing of the Grand Rapids Life Under- 
writers’ Association — recently. The 
commissioner stressed the fact that life 
companies invest more of their funds in 
Michigan than the total cash value of 
Michigan policies. 


LOUIS LIPSKY RE-ELECTED 

Louis Lipsky, president, Eastern Life 
of New York, has been re-elected a 
member of the World Zionist cabinet 
representing American interests. A del- 
egate at the recent Lucerne, Switzerland, 
conference, he is expected back shortly. 
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TO PAY FIRST SEMI-ANNUAL 
DIVIDEND 

The Prudential Assurance of London 
is paying an interim dividend of 5s. per 
share free of tax on September 12. This 
dividend is in accordance with the 
amended articles under the new profits 
division plan adopted last January. Un- 
er the new arrangement, two dividends, 
interim and final, were to take the place 
of the quarterly payments made hitherto 
The interim dividend must not exceed 
5s. per share. 


2,336 ROSES FOR GREENWOOD 

During August agents of the Great 
Southern Life wrote 2,336 applications 
for $3,756,329 of insurance in honor of 
President E. P. Greenwood, a gain of 
about half a million over August of last 
year. It was the greatest August since 
the banner year of 1929. For every ap- 
plication a real rose was sent to Mr. 
Greenwood. 


BIG GAINS DURING SUMMER 

Mid-summer heat was a spur to the 
field force of the Bankers Life Co. of 
Iowa this year. August closed with a 
gain of 41%, following a gain of more 
than 50% in July. These were the months 
of the two biggest gains for the Bank- 
ers Life so far this year. 


SCHRIVER CHURCH SPEAKER 

Lester O. Schriver, new president of 
the National Association of Life Under- 
writers, addressed the city-wide union 
service of the Flint, Mich., Council of 
Churches recently. He has held two 
Congregational pastorates in Connecticut 
and was in Y.M.C.A. work during the 
World War. 


EXCELSIOR LIFE APPOINTMENT 

Charles S. Patterson has been appoint- 
ed assistant advertising manager of the 
Excelsior Life Insurance Co. of Canada 
He formerly was with the McConnell, 
Baxter & Eastman advertising agency in 
London, Ont. 




















from birth to 65 next birthday. 


Basil S. Walsh 
President 





INDEPENDENCE SQUARE, 


THE HOME LIFE INSURANCE COMPANY 
OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life insurance. 
Modern policies are issued, on both Industrial and Ordinary plans, 


A POLICY FOR EVERY PURSE AND PURPOSE: 


Joseph L. Durkin 
Secretary 


John J. Gallagher 


Treasurer 





PHILADELPHIA, PENNA. 








NORTH CAROLINA 


R. S. Plummer, for many years a successful Supervisor for this Com- 
pany in Philadelphia, is returning to his native North Carolina. 
Mr. Plummer will have openings for General Agents in several 
North Carolina cities (Charlotte excluded). 


PHILADELPHIA LIFE INSURANCE COMPANY 
111 N. Broad Street, Philadelphia, Pa. 
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A QUARTER CENTURY OF PUBLIC 
HEALTH SERVICE 
The past quarter century has been 


notable for the progress made in public 
health and knowledge of communicable 
disease, the period since the turn of the 
century witnessing a medical renaissance 
in this field. The American Public 
Health Association became a great force 
in disseminating knowledge on control 
measures particularly, and the National 
Tuberculosis Association, launched in 
1905, concentrating on its special field. 
In 1909 the Metropolitan Life organized 
its Welfare Division, which has become a 
public health agency that has made 
itself felt throughout the entire country. 
Its nursing service and free booklets on 
health subjects, best known to the pub- 
lic, are by no means its only spheres of 
activity. 

No one agency working alone could 
have reached out to touch and tochange 
the attitudes and practices of millions of 
individuals of all ages and races, but 
these three institutions working together 
have achieved benefits which defy analy- 
sis or measurement and the fruits of 
which will be a permanent heritage of 
humanity. The twenty-five years devot- 
ed to life conservation by the Metro- 
politan Life’s Welfare Division is an in- 
spiring record that is the subject of a 
booklet which the company has issued. 
As the company says, the public health 
activities of this Welfare Division are 
part of the story of a campaign on many 
fronts against unnecessary sickness and 
premature death. On some fronts tre- 
mendous progress has been made. On 
others the forces of public health arc 
just holding their own. On still others 
there have been setbacks. But, on the 
whole, advance has been made as is evi- 
denced by the figures in the expecta- 
tion of life at birth and of the steady 
decline of the mortality rate from all 
causes of death combined. 

One of the proudest records in the en- 
tire history of public health, it is pointed 
out, is the fact that the health of the 
American people has not suffered seri- 
ously during the past depression years. 





“_-AND SUDDEN DEATH” 

Probably one of the principal topics 
of conversation at insurance and safety 
conventions this fall and winter will be 
the Reader’s Digest article “—And Sud- 
den Death” which has made a tremend- 
ous impression on the car driving public 
since its appearance in August. This 


crash-horror article, written by J. C. 
Furnas, a free lance writer, after inter- 
views with hospital ambulance drivers, 
police officers and public officials, has 
already had more than 1,000,000 reprints, 
many of them in insurance company 
house organs. Among the first to reprint 
were the Continental Casualty and 
Maryland Casualty. 

It was learned this week that “—And 
Sudden Death” has been put on a record, 
the recording being done dramatically 
and with quite some restraint by the 
Sound Studios of New York. 
The story is told by Marley Sherrif, 
who was one of the announcers in the 
“Death Takes No Holiday” slide film of 
the National Bureau of C. & S. Under- 
writers. He talks for thirteen minutes. 
This will be good news to police court 
judges, who have been reading the arti- 
cle in court as a “sentence” to traffic 
violators. Now instead of talking them- 
selves hoarse they need only turn on the 
record. 

Another development is that J. C. 
Furnas, whose success as a writer now 
seems to be assured, has been commis- 


Reeves 


sioned by the Readers’ Digest to do a 
sequel which is called “The Consequences 
of It All.” It relates about what hap- 
pens after the accident—the misery and 
heart aches brought on by disability for 


life. Both articles are to be put in book 
form. 
The New York World-Telegram and 


some other New York newspapers used 
the realistic technic of “—And Sudden 
Death” to describe on their front pages 
last Saturday an automobile accident that 
happened on the elevated highway when 
two men and a girl were thrown over 
a rail and down thirty feet to the stone 
pavement, killing two and mutilating the 
third. The World-Telegram headline 
was “And Sudden Death Strikes Again.” 
Ordinarily such a story would rate rout- 
ine mention. And carrying its campaign 
still further both Westbrook Pegler and 
Heywood Broun, feature writers on the 
World-Telegram staff, whose articles are 
syndicated widely, have both done com- 
monsense auto accident prevention ar- 
ticles recently. 





John R. Cooney, president of the Fire- 
men’s of Newark and other companies in 
the Loyalty Group, was in San Fran- 
cisco recently and is quoted by the Un- 
derwriters’ Report as saying that the fire 
business of the group on the Pacific 
Coast for the first seven months of 1935 
shows a gain of nearly 11% and the cas- 
ualty premiums a gain of over 7%. 








The Human Side of Insurance 





























ALFRED C. 


NEWELL 


Alfred C. Newell, general agent, 
lumbian National Life, Atlanta, is author 
of the story about “Parson” Luke, a 
Georgia insurance man who preaches in 
a pulpit on Sunday, which was printed 
in The Gold Book of Life Insurance 
Selling, issued by The Eastern Under- 
writer, on September 13. It was one of 
the best stories in the issue and worthy 
of the pen of Mr. Newell, who spent 
some years of his life as a newspaper 
writer. At one time he was one of the 
outstanding men on the editorial staff 
of the New York World. It was in the 
Joseph Pulitzer days and for a period 
he was one of Pulitzer’s secretaries on 
the Pulitzer yacht, where the publisher 
spent so much of his time. These sec- 
retaries were men of distinction, all of 
them literary, many possessing great cul- 
ture. It was an experience which Mr. 
Newell treasures, although Pulitzer had 
as many eccentricities as any genius and 
more than most, his temper also being 
fiery. When Mr. Newell retired from 
journalism to go into life insurance he 
tackled his new work with his customary 
vim and intelligence and is one of the 
most popular as well as able insurance 
managers that the country has. 

s £ *# 


Co- 


Charles E. Hodges, Jr., new president 
of the American Mutual Liability of Bos- 
ton, is a Harvard graduate; served in the 
air service during the war. He is presi- 
dent of the National Association of Mu- 
tual Casualty Companies and is a direc- 
tor of the National Rockland Bank. His 
father, who recently was made chairman, 
has been with the company forty-eight 
years. 

* * * 

Frank E. Carstarphen, who as assistant 
district attorney in New York City has 
had a wide acquaintance among insur- 
ance men, has turned playwright. His 
drama, “The Chalk Line,’ was given a 
premiere recently in the Maverick sum- 
mer theatre at Woodstock, N. Y. Mr. 
Carstarphen was general counsel to the 
Citizens’ Committee Against Fraudulent 
Claims, which fought “ambulance chas- 
ing. 

* * K 

Allan B. Hay, New Jersey special 
agent of the Yorkshire of England and 
formerly with the Royal for many years. 
appeared as candidate for mayor of 
his home town, Summit, N. J., on the 
regular Republican ticket at the primary 


election, September 17. 
* * 


C. J. Sands, eastern Pennsylvania spe- 
cial agent for the National Union Fire, 
is recovering from a serious illness and 
will be back on the job in the near fu- 
ture. 


burg. 


His headquarters are at -Harris- 








FREDERICK F. 


BUELL 


Frederick F. Buell of Troy, N. Y., ve- 
eran general agent in New York State 
for the Agricultural of Watertown, N. Y, 
and one of the most beloved fieldmen 
in this part of the country, passed his 
eightieth birthday last Thursday, Sep- 
tember 19. He entered insurance in Feb- 
ruary, 1871, with his father, William C. 


Buell, in Troy and some years later 
opened an insurance and real estate 
agency in Pasadena, Calif. Returning 


East in 1891 he was appointed special 
agent of the Agricultural in 1894 and has 
been with the company ever since. He 
became state agent in June, 1920. For 
years he has been a member of the Un- 
derwriters’ Association of New York 
State and served as president in 1904. 
Mr. Buell still enjoys fine health and a 
host of friends have been sending him 
congratulations and best wishes for many 
more years of life and happiness. 
* * * 


Alfred L. Merritt, Pacific Coast mana- 
ger for the Pearl Assurance, and Miss 
Virginia Hodgins, secretary for the last 
cight years to Mr. Merritt, were mar- 
ried on September 12. The bride is a 
sister of George Hodgins, cashier for the 
Coast department of the Pearl. The 
bridal couple came to New York and 
have gone to England to visit the home 
office of the Pearl. On their return to 
New York Mr. and Mrs. Merritt will 
return to San Francisco via the Panama 


Canal. 
* * * 


Chester J. Ferguson was clected com- 
mander of the Los Angeles Insurance 
Post of the American Legion at a meet- 
ing held last week. Other new officers 
are: Ralph J. Hall, first vice-command- 
er; William J. Whitechurch, second vice- 
commander ; F. W. Brand, finance offi- 
cers 5 te Kanne, chaplain; Frank Casa- 
cant, historian; C. C. Hitchcock, ser- 
geant-at-arms, and Elmer Barr, adjutant. 
The executive committee consists of S$. 
J. Kabateck, Harry T. Acord, Hugo H. 
Methman and George D. Hoban. 


* * * 


Richard Fondiller, well known consult- 
ing actuary in New York City, and Mrs. 
Fondiller will attend the forthcoming an- 
nual convention of the International As- 
sociation of Industrial Accident Boards 
and Commissions September 30 to Oc- 
tober 3 at Asheville, N. C. 

. * * * 


Stephen Ireland, vice-president and 
superintendent of agencies, State Mutual 
Life, and Mrs. Ireland returned on Sep- 
tember 12 from a two and a half months 
tour of Europe. They traveled through 
England, France, Switzerland and Italy, 
making their longest stop in Italy. 
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New York Times to Print More 
Insurance News 

The New York Times intends to give 
more space to insurance news. An- 
nouncement of that intention was made 
at the Insurance Advertising Conference 
last week by Col. Harris H. Walker of 
the newspaper, who told the advertising 
managers that good news items sent in 
would find a welcome. Some years ago 
the Times paid special attention to in- 
surance news, the reporter being Jack 
Forrest, who now heads the financial ed- 
itorial staff. 

The; Times recently brought out a 
portfolio showing how many insurance 
companies have used the paper for ad- 
vertising, especially in the Sunday mag- 
azine section. 

x  * 
Mountain Resigns From Mosul Board 

Sir Edward M. Mountain, chairman of 
the Eagle Star & British Dominions, has 
resigned the vice-chairmanship of Mosul 
Oilfields, Ltd., Italian interests repre- 
sented on the directorate having ob- 
tained control of the company. Two 
other British directors, W. R. Brown 
and L. C, Patterson, are also resigning 
from the board. Three foreign directors 
are to be appointed in their place. Two 
will probably be Italian and one Ger- 
man. The company proposes to con- 
struct a $12,500,000 railroad to convey 
its oil from Irak to the sea. : 

_ Mosul Oilfields was formerly the Brit- 
ish Oil Development Co., and Sir Ed- 
ward Mountain played a leading part in 
its formation in 1928. The object of the 
company was to exploit a concession ob- 
tained through F. W. Rickett, who re- 
cently came under the spotlight of pub- 
licity for his part in obtaining the Abys- 
sinian oil concession. 
* * * 
Dr. William Lyon Phelps on 
the British 

There are many enthusiasts over the 
English countryside and the British 
themselves but I have never read any- 
thing on this line that contains less res- 
ervation than an excerpt from an article 
by William Lyon Phelps in The Rotarian 
for September sent me by the Maywood 
Syndicate, which reads as follows: 

“I admire the British immensely, and 
for a variety of good reasons,” says Pro- 
fessor Phelps. “The English country- 
side is the most beautiful in the world. 
England is like a garden. It is strange 
that with a climate mainly chilly there 
should be a tropical profusion of flowers. 
The gardens of the colleges at Oxford 
and Cambridge are indescribably beauti- 
ful. Although when I remember certain 
scenes in England or read about them 
in English novels, I have an intense and 
utterly illogical feeling of homesickness. 
If I knew now that I could never again 




















see England, I should feel a sharp pang 


of pain. I love England. 

“The late Paul Cohen-Portheim, an ex- 
tremely able and cultivated Austrian Jew, 
wrote the best book about the English 
that I have ever read. It is called ‘Eng- 
land the Unknown Isle’ and gives many 
reasons why I myself admire the British. 
He said that the finest flower of evolu- 
tion from the primordial slime to the 
present moment is the English gentle- 
man; and I think he was right. If I 
wanted to exhibit to a visitor from an- 
other planet the best specimen of the 
human race, I should present the Eng- 
lish gentleman. 

“No other country in the remote past 
or in the present has so glorious a his- 
tory as England. I admire their capacity 
for self-governinent. Their last revolu- 
tion was in 1688; it was an absolutely 
thorough revolution; the people who 
made it got everything they asked for, 
and their descendants have it today. Yet 
it was the driest revolution in all human 
history. Not one drop of blood was shed. 

“T like their genius for political com- 
promise when the welfare of the nation 
is at stake. No man in recent political 
history was more hated than Lloyd 
George. Yet when they found during the 
war that he was the only man who could 
lead them successfully, they. backed him 
up. Today, in the general financial cri- 
sis, they manage to rub along somehow 
with a coalition cabinet made up of men 
with as different views as Ramsay Mac- 
Donald and Stanley Baldwin. They seem 
actually to prefer the welfare of the 
country to party triumph. 

“T like what is called English justice 
where matters are quickly yet apparent- 
ly equitably settled in the courts. They 
have, of course, their sensational news- 
papers and their silly movies; but, in 
general, I think their special articles, 
book reviews, etc., are more intelligently 
mature than ours. In fact, it is like the 
difference between a university and a 
high school. To say in a metropolitan 
book review ‘this is swell’ or ‘lousy’ 
would not seem adequate to the British. 

“Their postal service is far better than 
ours. If you post a letter in a London 
street pillar-box during the morning it 
is always delivered in the afternoon. A 
telegram costs one-half of what we pay 
in America and is equally expeditious. 

“T wish with all my heart that there 
might be a real alliance among English 
speaking nations. As example is always 
more effective than precept, what a les- 
son to the whole world is afforded by 
the weaponless,  soldierless, fortless 
boundary between the United States and 
Canada! In some ways the Canadians 
are even more British than the English; 
they will never be like us and we don’t 
want them to be, any more than we 
want to be like them. But we live along- 
side each other in absolute harmony. 

“I believe that Canada and the United 
States are unaffectedly and unpreten- 
tiously living together exactly as the 
whole world will live about five hundred 
years from now.” 


Prize-winning J. Donald Sullivan 

One of the bright young men in the 
casualty end of the business in New York 
City is J. Donald Sullivan of the Fidel- 
ity & Casualty who for the past three 
successive years has been a prize winner 
in the Insurance Society examinations, 
sharing first honors for 1935 in the Casu- 
alty III course with E. A. G. Manton, 
American International Underwriters 
Corp. Young Mr. Sullivan, three years 
out of Notre Dame, is now in the metro- 
politan claim and legal department. His 
job requires long hours, an even disposi- 
tion and willingness to “stand the gaff.” 

Mr. Sullivan’s success so far is sub- 
stantiation of the commendable attitude 
of large insurance companies in bringing 
into the business young college men of 
promise, giving them the groundwork 
and helping them to find their own 
places. In Mr. Sullivan’s case he was 
especially keen to take the casualty 
courses offered by the New York Insur- 
ance Society inasmuch as insurance was 
the only business subject he didn’t study 
while at Notre Dame. At the time he 
had no idea that he would land in an 
insurance company office after college. 
3ut he got into the insurance atmosphere 
quickly when he joined the F. & C. in 
August, 1932. Having an inquiring mind 
he has completed a_ correspondence 
course in life insurance in addition to 
his casualty courses, and is thinking 
about enrolling for the surety and fire 
insurance courses of the Society “just to 
find out what they are all about.” 

His first F. & C. job was as an inspec- 
tor in its metropolitan engineering de- 
partment. After a year he was then 
transferred to his present work. An all- 
around casualty company training is his 
objective with his own preference being 
either for underwriting or agency work. 
He is a protege of Raymond N. Caverly, 
vice-president of the company, while an- 
other of his insurance friends is Joseph 
M. Byrne, great Notre Dame _ bene- 
factor, who heads one of the largest in- 
surance agencies in Newark, N. J. He 
induced young Sullivan to enroll at 
Notre Dame. 

Incidentally Mr. Sullivan had more 
than a little journalistic experience in 
college having been associate editor of 
the “Juggler,” humor monthly, city edi- 
tor of the “Scholastic,” the weekly news- 
paper, and a correspondent of the New- 
ark Evening News on college activities. 

* * * 


N. Y. Law Stimulates Connecticut 
Metal Trade 

An interesting sidelight on the “dust 
disease” law which became effective in 
New York State on September 1, bring- 
ing silicosis under the workmen’s com- 
pensation act for the first time, is that 
it has helped to increase the foundry 
business in Connecticut. This is prob- 
ably because some New York State foun- 
dry concerns, finding that regulations 
and rates imposed under the new law 
are such that they cannot possibly carry 
on in this state, have transferred their 
business to Connecticut. Commenting on 
this situation A. E. Magneil, financial 
editor of the Hartford Courant, said 
recently: 

“New regulations now set up in New 
York State call for expensive operations 
for removal of dust hazards and it has 
been estimated by foundrymen in New 
York State that the additional require- 
ments will add from 1 to 2 cents a pound 
to metal castings. There is no such 
margin of profit per pound in gray iron 
castings and hence there is but one wise 
thing to do, and that is to let the busi- 
ness go elsewhere. 

“When it was apparent that such se- 
vere and expensive regulation would be 
passed in New York State the Eastern 
Malleable Iron Co. which had a branch 
factory at Troy, N. Y., considered this 
and it was a factor, it is believed, in the 
decision reached by Eastern Malleable 
Tro# to discontinue that plant. The com- 
pany plants aré now being operated in 
Connecticut and Delaware. 


“Foundr business in Connecticut 
y 


turned upward in the past sixty days. 
The Eastern Malleable Iron Co, reports 
its business showed increase of 33-1/3% 
over the corresponding two months of 
1934. The favorable aspect of this gain 
is that the improvement was general, 
both as to distribution and also as re- 
gards to trades.” 
* * 
Convention Innovation for 
Finance Companies 

Instead of having a formal convention 
report from its insurance committee this 
year the National Association of Sales 
Finance Companies, in annual session 
this week at White Sulphur Springs, set 
aside an hour on the program for a 
round table discussion of insurance prob- 
lems. W. S. Mays of New York City 
is chairman of this committee, and he 
gives the following outline of the sub- 
jects under consideration: 

“We plan to have a detailed discussion 
of safety methods and accident preven- 
tion work. The finance companies are 
keenly interested in this subject and a 
considerable number of them have gone 
to the trouble and expense of getting 
out subject matter to all of their clients. 
We have used as a medium the Readers’ 
Digest article —And Sudden Death’ 
and we shall do all in our power to 
enlist the moral and material support of 
the membership in this work. 

“Another important item will be the 
discussion of the broad form coverage 
and its uniform adoption will be recom- 


mended.” 
* * * 


Why There Is No Fatigue Study 
Yet on Air Pilots 

One of the studies which aviation in- 
surance managers would like to see made 
is as to the effects of fatigue on air- 
plane pilots, feeling that it would be 
helpful to them in their underwriting ap- 
praisals. So far the National Safety 


Council, which compiled a helpful pam- 
phlet “Too Long at the Wheel” giving 
the effects of fatigue on truck drivers, 
has not had sufficient demand for such 
a study. In the opinion of W. H. Cam- 
eron, the Council’s managing director: 

“Perhaps the reason is that the pilots 
work for a few large corporations. They 
are highly paid. They must live, as a 
rule, twenty minutes from the air port; 
the airplane is ready for piloting when 
the pilot arrives. The limit of the flight 
is usually seven or eight hours. In the 
trucking field there are thousands of 
single owners—miscellaneous lot of driv- 
ers pushed hard by economic and other 
conditions. The larger trucking corpora- 
tions have regulated the hours of driving 
fairly well. 

“Of course, it was generally reported 
that the pilot of the plane that collapsed 
during the Century of Progress was said 
to have been on duty excessive hours and 
that he was much over-fatigued. If the 
airplane usage develops like the truck- 
ing business, the time may come when 
we should have a national study and 
suggest the control of hours of pilot- 
ing.” 

* * + 
Deputy Commissioner Pingree 

Albert D. Pingree, grandson of the 
late Samuel E. Pingree, governor of Ver- 
mont in 1884-86, and an attorney at 
White River Junction, has been appoint- 
ed Deputy Commissioner of Banking and 
Insurance for Vermont, succeeding Carl 
M. Spencer, who died in April. He was 
graduated from the University of Ver- 
mont in 1928 and from Boston University 
Law School in 1931. For some years the 
Deputy Commissioner has been the ac- 
tive head of the Insurance Department 


in Vermont. 
* * 


A Cy Drew Comment 


I do not agree with Cyrus K. Drew 
that the National Convention of Insur- 
ance Commissioners that “it is chiefly a 
mutual admiration society.” Events of 
the depression demonstrate otherwise. 
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War Risk Coverage Problems To 
The Fore As Rates Are Raised 


American Underwriters Boost Premium Charges on General 
Cargoes and Gold; European Views on War 


Risk Insurance 


Marine underwriters in New York City 
early this week were less apprehensive 
about the possibilities of war between 
Great Britain and Italy after reading 
week-end news reports from Europe. 
War risk rates on general cargoes and 
gold were increased last week as the 
threat of an international conflict be- 
tween two great sea powers loomed on 
the horizon. The American Institute of 
Marine Underwriters has promulgated 
advisory war risk rates on cargoes to 
northern Europe and to ports on the 
Mediterranean. 

The rate on shipments consigned to, 
from or via the Mediterranean or Red 
seas or Italy or Italian possessions 1s 
one-eighth of 1% or 12% cents per $100. 
All other voyages, excluding those 
with Italy as their destination to 
or from the United Kingdom or Con- 
tinental Europe are quoted at 2% cents 
per $100. These rates apply to cargoes 
while on the water only and exclude 
coverage while they are on shore before 
being loaded or after being unloaded. 
The rates exclude Italian flag steamers. 
However, war risk coverage warehouse 
to warehouse can be secured by the pay- 
ment of additional premiums. 

New war risk insurance is subject to 
forty-eight hour cancelation, instead of 
the usual ten days. All rates have been 
placed upon a day-to-day basis. If the 
war scare passes, the present rates will 
soon be lowered, whereas if the situation 
takes a turn for the worse, further sharp 
increases would follow. 


Gold War Rates Increased 


Normally, the rate for gold insurance 
is 4% cents for each $100 of coverage 
for transatlantic shipments on first 
class liners. War risk coverage has been 
included practically without extra charge. 
Now there is a separate charge of 1% 
cents for war risk insurance, making the 
total premium 534 cents on liners trav- 
eling between the United States and 
British, Dutch and French ports. For 
shipments south of Bordeaux special 
rates are quoted. This week and last 
have witnessed another heavy movement 
of gold from Europe to the United 
States, a situation which is not altogether 
pleasing to underwriters, for when gold 
moves in large quantities in either direc- 
tion across the Atlantic there is a tre- 
mendous concentration of the precious 
metal on the seas at the same time, all 
subject to possible loss if a bad storm 
should occur. Underwriters have long 
argued without appreciable success 
against the practice of sending a large 
number of vessels to sea at the same 
time all heavily laden with gold cargoes. 

European views on war risks in ma- 
rine insurance are published in the cur- 
rent issue of The Marine Underwriter, 
publication of the International Union of 
Marine Insurance. Some weeks ago The 
Eastern Underwriter published  state- 
ments of W. Broschadt on marine war 
risks and the present articles are in re- 
ply to those. 

N. B. Barnes on War Risks 

N. B. Barnes of Liverpool, underwriter 
of the Standard Marine, after reviewing 
the action with respect to war risks tak- 
en at the 1934 meeting of the Marine 
Union, writes in part: 

“Unfortunately, difficulties have arisen 


in the London market itself over the 
question of the limitation of war risk 
to the interest insured whilst waterborne 
and until forty-eight hours after the ar- 
rival of the oversea vessel at the port 
of destination of the interest. However, 
company underwriters in England defi- 
nitely came to an agreement in regard 
to war risk cover upon the following 
lines, applicable to original and reinsur- 
ance business, without exception, wheth- 
er British or foreign: 


Section 1. All cargo policies to contain the 
following clauses: 

(1) ‘Warranted free of capture, seizure, arrest, 
restraint or detainment, and the consequences 
thereof or of any attempt thereat (piracy ex- 
cepted) and also from all consequences of hos- 
tilities or warlike operations, whether before or 
after declaration of war.’ 

(2) ‘Warranted free of loss or damage caused 
by strikers, locked out workmen or persons tak- 
ing part in labour disturbances or riots or civil 
commotions.’ 


(3) ‘Should the risks excluded by Clause No. 
1 or any of them be insured under this policy 
then notwithstanding anything in this policy to 
the contrary: 

(a) such insurance shall attach to the inter- 
est hereby insured and to any part thereof only 
when it 1s placed on board the overseas vessel 
and shall cease to attach forty-eight hours after 
arrival of the overseas vessel at the port of 
destination of the said interest or at the port 
of discharge of the said interest whichever shall 
first occur. 

(b) this policy is warranted free of any claim 
based upon loss of, or frustration of, the in- 
sured voyage or adventure, caused by arrests, 
restraints or detainments of kings, princes or 
peoples.’ 

Note.—In no circumstances shall 
(a) and 3 (b), or either of them, 
from this policy. 

The above clauses shall be printed in the 
margin of all marine cargo policies and covers 
and open policies shall contain a provision to 
the effect that war risk cover is subject to a 
forty-eight hours cancellation clause, applicable 
to all risks that have not attached in accordance 
with the conditions of paragraph 3 (a) of the 
war risks clauses. 


Clause 3 
he deleted 


“The above draft agreement was sub- 
mitted to Lloyd’s Underwriters’ Associa- 
tion in April last, with the information 
that company underwriters agreed that 
the draft agreement above recited formed 
a very good basis for future discussion, 
but in submitting this draft agreement 
to Lloyd’s the following further sugges- 
tions were made: 


Draft Submitted to Lloyd’s 


(a) that the agreement should be confined to 
cargo business only, that is to say, excluding 
such interests as specie and registered post, 
which was not likely to be delayed in transit 
and in connection with which there is no ac- 
cumulation risks—this of course to apply to 


the shore risk side of the agreement only—it 
(Continued on Page 33) 








SET TO WIN 


In solicitation, half the battle 
is won for the Agent by his 
franchise with a_ financially 
sound company. 


PHILADELPHIA 
FIRE and MARINE 
INSURANCE COMPANY 


HEAD OFFICE: 1600 Arch St., Philadelphia, Pa. 
CHICAGO OFFICE: 209 W. Jackson Boulevard 


SAN FRANCISCO OFFICES: 


§ Fire—200 Bush Street 
| Marine—231 Sansome Street 


May Name Agents For 
Connecticut Insurance 


RISKS BEING REDISTRIBUTED 
Democratic Agents Throughout State to 
Have State Insurance Hitherto Held 
by Republicans 


Local agents in Connecticut expected 
this week to learn the of the 
Democratic insurance agents who are re- 
ceiving fire and other insurance on state 
buildings which was largely controlled 
by Republican agents until State Comp- 
troller Charles C. Swartz recently 
launched a wholesale canceling and 
switching program under the immediate 
direction of John J. Kennedy, Hartford 
insurance agent. Mr. Kennedy is act- 
ing as the “clearing house” for the dis- 
tribution of this insurance and Demo- 
cratic party leaders last week were rec- 
ommending to him the names of deserv- 
ing local agents. 

Mr. Swartz said last week that be- 
tween $28,000 and $30,000 in state insur- 
ance premiums had already been paid 


names 
















J. A. Kexsey, General Agent 


PREMIUM RESERVE 

OTHER LIABILITIES : - 
SURPLUS TO POLICYHOLDERS 
TOTAL ASSETS. ; ? 


Bonds & Stocks valued on New York 
at $623,574.46 in the above are 


U. S.—Statement December 31st, 1934 


Insurance Department Basis. 


The Tokio Marine & Fire 


Insurance Company, Ltd. 
United States Fire Branch: 80 John Street, New York 


Gerorce Z. Day, Ass’t. General Agent 


$ 1,663,391.29 
655,916.16 
aay a A, 5S 10,450,430.63 
. 4) e~«$12,769,738.08 


Securities carried 








in various States as required by law. 

















cut to Connecticut agents, amounting to 
about $7,500 in commissions. He said 
that no insurance had yet been placed 
with Hartford agents. 

“This will come eventually,’ 
troller said. 


the comp- 
“As quickly as insurance 
placed with Republican agents expires 
the policies are being rewritten with 
Democratic agents. These party leaders 
named are drawing up lists of agents in 
their areas whom they recommend to 
receive some of these policies.” 

John M. Golden, New Haven insur- 
ance agent, said: 

“I have received premiums from in- 
surance policies covering state property. 
I also know of eight or ten other agents 
in New Haven County who have received 
premiums. I made up a list of Demo- 
cratic agents in this county, at the re- 
quest of Mr. Kennedy, to whom I 
thought insurance policies ought to go. 

“I don’t see what all the fuss is about. 
The Republicans have been doing the 
same thing for more than twenty years. 
We Democrats haven’t got a bit of in- 
surance on state properties during that 
time.” 





Daughter of R. A. Corroon 


Announces Engagement 

Mr. and Mrs. Richard A. Corroon of 
Massapequa Manor, Massapequa, L. I 
have announced the engagement of their 


daughter, Miss Mary V. Corroon, to 
Daniel Reeves, son of Mr. and Mrs. 
James Reeves of New York City. R.A 


Corroon is president of the fire compa- 
nies in the Corroon & Reynolds group. 
Miss Corroon attended the Georgetown 
Visitation Convent in Washington an 
Rosemont College. Mr. Reeves is an 
official of Daniel Reeves, Inc. 





WM. T. REED, JR., LOSES FATHER 

William T. Reed, Jr., assistant counsel 
of the National Association of Insurance 
Agents in charge of the branch office m 
Washington, D. C., recently suffered 
the death of his father. 
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By Spencer Welton 


Peripatetic Vice-President 


Some gloomy philosopher once de- 

clared, “he who comes to sit in a high 
place provides an irresistible target for 
oe shafts and darts of the envious.’ 

That observation will not perturb Ken- 
neth H. Bair of Greensburg, Pa., even 
though he seems certain to sit for the 
next twelve months in the highest place 
the National Association of Insurance 
Agents can provide. 

For Lieut. Kenneth Bair, Balloon Ob- 
servation Corps., U. S. A., spent many 
months in 1918-19 hovering over France 
at a time when a captive balloon and its 
cbservation crew were both a threat and 
a challenge to the enemy. And a man 
who has been repeatedly shot at by in- 
cendiary bullets from airplanes and who 
has been bracketed by a battery of anti- 


aircraft guns is impregnable to mere 
words. 
“Ken” Bair will not need to read here 


that he will sit on the National Associa- 
tion dais as popular a president as can 
be well imagined. More important to, 
and equally well comprehended by, the 
membership is the vigor of his person- 
ality. 

But let’s go back a bit. 

Kenneth Bair, like so many rugged in- 
dividualists, was born in a small town 
but on the right side of the railroad 
tracks and of sturdy old pioneer stock. 

Edward H. Bair, his father, taught “dis- 
trict school” at sixteen, and at twenty- 
ne was principal of the Ludwich Schools 
at Greensburg. 

Father Opened Agency in 1882 

This intellectual precocity led him un- 
erringly to the insurance business and in 
i882 at the age of twenty-three he estab- 
lished the real estate and insurance firm 
f Gay & Bair. Ten years later it be- 
came Gay, Bair & Lane and eventually 
in 1929 K. H. Bair & Co., which re- 
mains the firm style. 

Meantime, June 25, 1889, “Ken” Bair 
advented, and as promptly as_ possible 
went about the business of becoming an 
insurance man. 

By way of preparation he attended the 
Gree nsburg Public School and _ later 
repped” at the Mercersburg (Pa.) 
sd graduating in 1907. Of studi- 
ous bent, athletics were to him primarily 
a means of keeping fit but it is recorded 
that he played football and baseball with 


1 


J 


the purposeful competence that has 
marked all his undertakings. 
Kenneth Bair matriculated, albeit re- 


uctantly, at Pennsylvania State College 
and stayed there till the end of his soph- 
ore year in 1910. 

"Then the urge to be about the business 
f business was too strong to be denied 
and he entered the agency of Bair & 
Lane which was what he had intended 
from the first. After a fascinating year 
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KENNETH H. BAIR 


An Agent Combining Quality of Warm Friendliness 


With Firmness of Intention Essential to Leadership 


of assimilating insurance fundamentals 
young “Ken” succumbed to parental urg- 
ings, returned to college and was gradu- 
ated in 1912. 

Barely waiting to collect the sheepskin 
testimonial of his academic prowess he 
dashed to the office of Bair & Lane. 
There he resumed his insurance career, 
this time with vast satisfaction in that 
he knew it to be permanent. Before 
long and most characteristically he de- 
cided that some outside experience and 
training was necessary to fit him to ade- 
quately serve the clientele he expected 


to build. 


Spent Year With the Travelers 

So in September, 1912, he went to the 
Reading, Pa., office of the Travelers In- 
surance Co. and stayed there a year, 
specializing chiefly on liability lines. 
Then back to Bair & Lane at Greens- 
burg again. 

War was declared and he immediately 
applied for admission to the Officers’ 
Training Camp but was rejected for mi- 
nor physical disability. Refusing to be 
counted out before he got into the ring 
he consulted his personal physician and 


doggedly followed the regimen pre- 
scribed. 
The result, which surprised nobody 


who knew him, was that when the sec- 
ond Officers’ Training Camp was estab- 
lished at Ft. Oglethorpe, Ga., the name 
Kenneth Bair, Greensburg, Pa., was at 
the top of the list of those accepted. 
He assimilated or rather devoured the 
course so promptly that he was speedily 
commissioned lieutenant of field artillery 
and assigned to the Tenth Field Artillery, 
United States Regular Army, at Douglas, 
Ariz., reporting there December 20, 1917. 

Here fate, presumably wholly occupied 
with war-like preparations, introduced a 
new element in the person of Miss Wil- 
letta Sparks, a lovely and accomplished 
Arizona girl. March 3, 1918, Kenneth 
Bair, warrior, became also Kenneth Bair, 
benedict. 

Interrogated today as to what was the 
most outstanding and indelible event in 
his recollection of the World War, he 
ans‘vers with prideful naivete, “the day 
I first met Mrs. Bair.” <A _ sentiment 
which those who have met the charming 
lady both comprehend and applaud. 
Served in France With Balloon Corps 

Turning from Hymen to Mars, Lieut. 
Bair left for France March 24, 1918, was 
assigned to the Balloon Observation 
Corps and stayed there as long as the 
war lasted, expecting daily to make his 
bride a widow. When peace was de- 
clared Lieutenant Bair, both astounded 
and gratified to find himself alive, has- 
tened to the U. S., collected said bride 
and went —— 

Well, you know 


where he went— 





KENNETH H. 


BAIR 


straight to the agency of Bair & Lane 
at Greensburg, Pa., which he stoutly de- 
clares to be the one place on earth which 
is just what it would have been if he 
had drawn the original specifications. 

Once more a civilian he was free to 
resume his work in his chosen field— 
insurance—and more than ever impelled 
to significant accomplishment because of 
a family to maintain. Nevertheless he 
found time to interest himself in associa- 
tion work beginning in 1921 when the 
Pennsylvania Association of Insurance 
Agents was revived. For some years the 
association had been dormant and the 
Insurance Federation of Pennsylvania 
was the dominant insurance organiza- 
tion. 

Became President of Pennsylvania Ass’n 

Numerous agents, however, felt that 
the state association was essential to the 
proper consideration of matters which 
affected agents alone, revived it and have 
made it perhaps the leading insurance 
organizations of the state. Kenneth Bair 
became a member of the board of di- 
rectors of the association in 1922 and 
served as president from 1924 to 1925 
and again from 1930 to 1932. 

In 1929 he went to Chicago to attend 
the hearing on acquisition cost matters 
which was held by the National Con- 
vention of Insurance Commissioners and 
presented a brief for the Pennsylvania 
Association of Insurance Agents. That 
brief was adopted by the delegates of 
the National Association of Insurance 
Agents for their own use and a collateral 
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omer | 
National Association | 
Elects Officers Today | 
Today the National 
Insurance Agents, at its 
at Rochester, N. Y., will elect officers | 
for the coming twelve months. Ken- 
neth H. Bair, as chairman of the ex- 
ecutive committee, will be chosen | 
president unless President Edwin J. 
Cole of Fall River, Mass., is re-elect- 
ed. For some years it has not been | 
| 


Association of | 
convention 


the practice of the association to re- 
elect presidents because it is felt that 
the heavy duties of the office demand 
personal sacrifices which cannot be 
assumed for too long a period of time 


result was the appointment in 1932 of 
Kenneth Bair to membership on the ex- 
ecutive committee of the National Asso- 
ciation. 


In 1934 he was elected chairman of that 
committee and the contempora- 
neous history. 

Although primarily and aggressively an 
insurance man, Kenneth Bair has found 
time for other interests though few may 
properly be called avocations. He has 
done much work for the Ked Cross, hav- 
ing been chairman of the Westm ,reland 
County Chapter for about five years 

He helped to organize the —_ tral Air 
Inc., a commercial rline flying 
mail as well as sown e0 between 
Washington, D. C., and Detroit, and 
served on its board for time. He 
belongs to the Greensburg Country Club 
and to the Pike Run Countr y Club but 
finds little time to indulge his fondness 
ior golf just as of late years he has had 
to give up the horseback riding he 
did so regularly. 


rest 1s 


line s, 


some 


once 


Active in Home Town Affairs 
Mr. Bair has been vice-president of 
the Greensburg Chamber of Commerce 


for a number of years. 
In 1931 when it became apparent that 
the unemployment situation was going 


of suffering he or- 
Greensburg a committee to 


to cause a great deal 
ganized in 


taise some $70,000 to care for the needy 
For approximately a year and a half, 
which means until the state took over 
relief, it was taken care of by Mr. Bair’s 


local committee. 

As hereinbefore stated, Kenneth Bair 
is felicitously married and has three chil- 
dren: Edward Hart Bair, 15, now a stu- 
dent at Valley Forge Military Academy 
Kenneth Henry, Jr., 12, and Esther Suy- 
dam, 11, both attending the Greensburg 
Public Schools. 

Inspired by His Father 

Kenneth Bair is an insurance 
inclination and by 

(Continued on Page 36) 


man by 
inheritance. The 
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NATIONAL UNION 
FIRE INSURANCE 
COMPANY 


Pittsburgh, Pa. 


“The way we do things, not just 
the way we say things, is always 


the measure of our sincerity.” 


A 
Good 
Agency 


Company 























Cole Urges Agents To Share In 


Responsibilities of the Business 


A plea for agents to share with other 
agents ideas which they have for the 
general welfare of insurance was sound- 
ed by Edwin J. Cole, president of the 
National Association of Insurance 
Agents, when speaking before the Ohio 
Association convention at Columbus, O., 
last week. Taking for his text “The 
Gift Without the Giver,” he said in part: 

“T say to you, go home and share those 
ideas with the agents of your town who 
were not fortunate enough to be in posi- 
tion to be here. In so doing, not only 
will you be lending a helping hand to 
vour brother agents, but you will be 
helping so to impress upon the people 
of your community the fact that the in- 
surance agents are on their toes, that 
you can successfully stem any threat of 
self-insurance or assessment coverage on 
the public properties. Through helping 
the other agents in your town, you will 
thus be helping yourselves. 

“You are not sharing in the true sense 
of the word if you sit back, secure in 
the thought that your state and national 
associations are in competent hands. The 
easy route is to turn everything over 
to your officers and to say let the Sena- 


tor bring in the members. No one man 
can do the job. The good association 
member never rests until every eligible 
agent in his community has been told the 
association story, and given an oppor- 
tunity to join. 

“It may be considered a compliment 
for any members to believe that the ad- 
ministration of the National Association 
is endowed with miraculous powers and 
can at will pull the requested rabbit out 
of the hat. Unfortunately, things are 
not so simple as all that. Whatever the 
problem presented, we must weigh it 
carefully, and decide on what we believe 
to be the wise course. It requires time 
and effort and patience, but they are 
gladly given where the cause is just. 

“Practically every major undertaking 
of the National Association had its ori- 
gin in one community, spread to the 
state and then to the nation. Where 
the question involved assumes national 
proportions, the only fair method is to 
handle it from the national viewpoint, 
and through the national organization. 
But there are many instances where a 
given case could have been solved at 
the point of its inception, and endless 
difficulty avoided.” 





N. J. Rating Office Notice 
On Automobile Charges 


Leon A. Watson, expert of the New 
Jersey Schedule Rating Office, has sent 
out a notice dealing with automobile 
charges under the revised rules. These 
charges are as follows: 


Charges for automobiles (unless otherwise spe- 
cifically provided) in other than community, pri- 
vate business or public garages, shall be as 
follows: 


Pb OE accnccscoscccensdves de ee 
© COTS cccccccccccccccccscceses -O2 
7 COATS ccccccccccccccccsccceses -U4 
C.D: 2s00ddcsadstebasneseberse -06 
PF GREB cccoceccceecoscsoonceeve -U08 
Be GD cxicccccecsccvetssonecs -10 
Be GUE nwescateneendencedecs 15 


16 or more, rate risk on Public 
Garage Schedule (No. 6). 

Note A—These charges are net and to be 
added to either flat or co-insurance rates. 

Note B—Specifically rated fire-resistive risks 
and risks equipped with an approved system of 
automatic sprinklers grading 40% or more stand- 
ard will be given co-insurance discount provided 
by schedule. 

Note C—Reductions in the above charges will 
be made in accordance with the provisions of 
Booklet No. 8 (General Requirements for con- 
struction of garage as part of a dwelling, mer- 
cantile or manufacturing risks) but only upon 
specific rating. 

Note D—If garage section only is equipped 
with an approved system of automatic sprinklers, 
reduce above charges 50%. 

Note E—If risk, including garage section, is 
equipped with an approved automatic sprinkler 
system grading 40% or more standard, reduce 
above charges 75%. 

Note F—Three motorcycles, gasoline lawn 
mowers or outboard motors shall be considered 
the equivalent of one automobile. 


Late Robert Adamson Helped 
Reduce N. Y. C. Fire Losses 


Robert Adamson, former banker and 
Fire Commissioner of New York who 
died last Thursday, was well known in 
fire insurance circles for his activity in 
popularizing fire prevention work, fight- 
ing arson and improving the efficiency 
of the New York Fire Department. He 
also was in the insurance business for a 
short while in connection with a new 
company which did not survive the de- 
pression. Mr. Adamson served as Fire 
Commissioner under the late Mayor John 
Purroy Mitchell from 1914-1917 inclusive 
and the year 1915 showed a fire loss in 
New York which was said to be the 
smallest. in fifty years. 





Pres. Roosevelt Proclaims 


Fire Prevention Week 
President Roosevelt has officially pro- 
claimed the week of October 6-12 as Fire 
Prevention Week. In his proclamation 
he said that “J particuiarly urge state 
and municipal officials, civic and com- 
mercial organizations, school authorities, 
the clergy and the press to emphasize 
the danger of any needless waste caused 
by fire and to encourage the study of 
ways and means whereby fire hazards 
and the disastrous consequences of fire 
may be prevented as far as possible.” 








— 
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Notes On Recent Meeting 
Of Pennsylvania Agents 









Philadelphia won the attendance prize 
for the city having the largest repre- 
sentation. Ninety-two registered from 
the City of Brotherly Love. 

. s+ -« 

Harry M. Albert, chairman of the con. 
vention, did a good job. He was around 
all the time, smoothing out little diff. 
culties and keeping things running 
smoothly. 

* + * 

Working committees appointed to serye 
during the convention were Resolutions 
—Norman B. McCulloch, chairman; J. 
P. Lavelle, Henry Schmid, Charles T. 
Monk, Ralph H. Alexander. Nominat- 
ing—A. S. Galland, S. W. Miller, Charles 
C. Kohne, Robert Reinheimer. 


* * * 


President Henry also appointed the 
two important conference and public re- 
lations committees before the close of 
the convention. They are Conference— 
James P. Lavelle, Scranton, chairman; 
Charles T. Monk, Philadelphia; Warren 
R. Roberts, Bethlehem; Henry Schmid, 
Wilkes-Barre; Kenneth H. Bair, Greens- 
burg. 

Public relations—A. S. Galland, Wilkes- 
Barre, chairman; H. E. McKelvey, Pitts. 
burgh; John K. Payne, Philadelphia; 
Norman B. McCulloch, Lancaster ; Harry 
M. Albert, Stroudsburg. 

The president, secretary and general 
counsel are all ex-officio members of 
both committees. 

* * * 


Fountain pen and pencil sets were giy- 
en Insurance Commissioner Owen B. 
Hunt, Arthur S. Arnold and Kenneth H. 
3air at the banquet. 

+ o* * 


A bridge tournament was held for the 
women on Thursday afternoon. First 
prize was won by Mrs. Arthur S. Ar- 
nold. Mrs. Steve Yerkes was second 
and Mrs. Frank Moses third. 

x * * 


Howard Bacon was the winner of the 
quoits tournament and George H. Mont- 
gomery won the kickers golf tournament. 
There was also a high gross and low net 
tournament. Golf prizes were donated 
by the Fidelity & Deposit. 





J. L. Collins 50 Years With 

Royal-Liverpool Companies 

J. L. Collins, superintendent of the 
credit department of the Royal-Liverpool 
groups, completed a half century of ser- 
vice with the organization in August and 
last Friday was honored at a luncheon 
given for him at the companies’ offices 
by the executives and his associates. On 
behalf of the companies United States 
Manager Harold Warner presented Mr. 
Collins with a handsome watch, appro- 
propriately engraved. At the same time 
Mr. Warner expressed for all those in 
the Royal-Liverpool companies their ap- 
preciation of Mr. Collins’ loyal and able 
service over such a long period of years. 
He also voiced the hope that Mr. Col- 
lins would continue to serve their mu- 
tual interests for many more years. 

In August, 1885, Mr. Collins joined the 
Queen as a junior clerk and later ad- 
vanced to the position of general agent 
of that company. After the Royal and 
Liverpool groups were consolidated un- 
der the same management Mr. Collins 
was appointed superintendent of the 
credit department for the entire group. 





GRAND RAPIDS MEETING 


James M. Crosby, Jr., was reelected 
president of the Grand Rapids Associa- 
tion of Insurance Agents at its annual 
meeting a week ago. “Death Takes No 
Holiday,” slide film sponsored by the 
National Bureau of C. & S. Underwrit- 
ers, was shown at the meeting. 
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Godshall On Unsuccessful Attempt 
To Investigate Insurance In N. J. 


L. Godshall 
who is as well-known in Trenton as in 
his home city because of his many years 
of carefully watching out for the inter- 
ests of New Jersey agents at the state 


Harry of Atlantic City, 


legislature, said in his annual report to 
the New Jersey agents’ convention re- 
cently in New York that fifty-one bills 
affecting insurance were introduced in 
the legislature this year. Few of these 
bills, however, were dangerous and many 
did not pass. The New Jersey Associa- 
tion did not introduce any agents’ or 
brokers’ qualification bills this session 
following the defeats suffered for a 
couple of years. Discussing an attempt 
inade to pass a joint resolution providing 
for an investigation of the insurance 
business Mr. Godshall said: 

“A dangerous threat to our business 
was the introduction of Assembly Joint 
Resolution 6 by Samuel Pesin of Hud- 
son County, which provided for a com- 
mission of three members of the Senate 
and three members of the Assembly to 


investigate the business of insurance 
companies, other than life insurance 
companies, Your committee took the at- 


titude on this bill that while the insur- 
ance companies had nothing to conceal 
in their operations in the State of New 
Jersey, it would be unwise to throw the 
business in a turmoil at this time. This 
was coupled with the fear that the pro- 
posed investigation would result in an- 
other political fiasco and accomplish 





Facts About Home Office 
Building of Loyalty Group 


An attractive photograph of the Fire- 
men’s Building, the home office of the 
Loyalty Group in Newark, together with 
some interesting data about the building, 
appear in the September issue of Loyalty, 
the group’s house organ. It is a ten- 
story and basement structure, modern 
and of fire-resistive construction, which 
was constructed in 1928. Here are facts 
about this building which many may not 
know: 

17,000 square feet on each floor, 187,- 
000 square feet total space—sufficient to 
care for approximately 1,600 employes. 

Stairways and halls finished in marble 
—entire building trimmed in mahogany 
and working quarters have over a lineal 
mile of mahogany wainscoting. 

Executive quarters, located on the sec- 
ond, third, eighth and ninth floors, pro- 
vide adequate private office facilities. 

A completely equipped kitchen, capable 
of feeding a working force of more than 
1,000, is located on the tenth floor along 
with an attractive dining and reading 
room. 

A complete infirmary is provided with 
two registered nurses, in constant attend- 
ance, to look after the health of em- 
ployes. 

There is a complete pneumatic tube 
system for the quick transfer of papers 
and files to and from all floors, and the 
central filing division on the fifth floor 
is provided with approximately 2,500 four- 
drawer metal files. 

There are two over-night safety vaults 
with electric alarms, time locks and 
doors weighing ten tons, on the first 
floor. 

For storing securities, there is in the 
basement a burglar-proof vault twenty 
by thirty feet, with time locks and doors 
weighing nearly twenty-eight tons. 





HANOVER FIRE DIVIDEND 


Directors of the Hanover Fire have de- 
clared a quarterly dividend of 40 cents 
a share, payable October 1 to stockhold- 
ers of record on September 17. 


nothing, after spending many thousands 
of dollars of the taxpayers’ money. 

“The business of insurance in the State 
of New Jersey is actively and efficiently 
policed by the Department of Banking 
and Insurance. To our knowledge, no 
complaint has been registered with this 
Department that has not been promptly 
investigated and corrected if found to 
need corrective measures. This joint 
resolution was referred to the Committee 
on Banking and Insurance and remained 
in that committee until March 19 when 
a motion was adopted to relieve the com- 
mittee of the bill. This motion passed, 
but the bill was not reported on second 
reading and finally died with the ad- 
journment of the session. All branches 
of the insurance business were active in 
opposing this measure. 

“A bill very beneficial to the business 
of insurance was introduced by Herbert 
H. Eber of Essex County. It was known 
as Assembly 95 and regulated the busi- 
ness of insurance beneficial associations 
organized not for pecuniary profit. The 
bill was referred to the Committee on 
Banking and Insurance and was passed 
and signed by the Governor on June 7 
and is now known as Chapter 237, P.L. 
1935. This act placed under the super- 
vision of the Department of Banking and 
Insurance all those beneficial associations 
that have been operating in our state 
without supervision or control of any 
kind.” 





EXCELSIOR IN NEW OFFICES 

The Excelsior Insurance Co. of Syra- 
cuse, N. Y., owned and operated by lo- 
cal agents, opened new offices at 120 
East Genesee Street on Wednesday of 
last week with a reception at which 
Frederick W. Barker, chairman of the 
executive committee; Robert C. Hosmer, 
president, and Henry C. Little, secretary- 
treasurer, welcomed agents, assureds, 
fieldmen and others. The new offices are 
in the building formerly occupied by the 
Liberty National Bank of Syracuse. 
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Holds Upward Trend of Values 
Increases Need for Appraisals 


Frederick A. Tetor, insurance agent 
and property analyst of Ridgewood and 
associated with the same agency as the 
new president of the New Jersey Asso- 
ciation, Edward M. Schmults, told why 
agents should now give greater attention 
to property appraisals when trying to fix 
the proper amount of fire insurance to 
write on any risk, when speaking before 
the recent annual convention of the New 
Jersey Association of Underwriters in 
New York. Building costs are climbing 
and the alert agent will be on the watch 
to prevent his clients from being under- 
insured during times when replacement 
costs probably will be high. On this 
subject Mr. Tetor said in part: 

“In order that we may not get into a 
maze of detail let me cite a typical case 
that has occurred in every insurance of- 
fice: A client says: ‘My insurance poli- 
cies will soon be up for renewal, but I 
could not sell my property now for any- 
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arene 


where near what it is worth, so please 
reduce my fire insurance from $10,000 
to $6,000. Here is a loss of $4,000 of 


good business and a corresponding loss 
of premiums, and, assuming that the 
client’s instructions are carried out, with- 
out investigation and appraisal of the 
building it may mean a loss of his busi- 
ness and also his friends’ business. 


Agents to Blame For Underinsurance 


“Let us assume that during the life 
of the renewal a fire occurs and after 
the settlement the assured finds that the 
building should have been covered for 
$8,000. He has a just grievance against 
the agency and should not be criticized 
for telling his friends of his experience. 
Here, then, is an example of where an 
appraisal should have been made, and 
there are many other cases where insur- 
ance is issued and no definite informa- 
tion is at hand to establish the reason- 
able value of the property insured. 

“Proper valuation or appraisal is im- 
portant in connection with fire policies 
and other forms of indemnity, such as 
wind-storm, supplemental contracts, etc., 
containing a coinsurance requirement. In 
the case of the latter I have come across 
instances where agents have recommend- 
ed this additional coverage on a basis of 
50% of the fire insurance in effect. If 
the amount of fire insurance does not 
represent full insurance to value, or if 
the valuation of the property covered 
is not properly established and the ad- 
ditional coverages are written on a basis 
of 50%, there will be a deficiency in the 
operation of the coinsurance provision. 

“Many dollars in insurance premiums, 
as well as the reputation of an insurance 
office, may be saved by giving proper 
attention to the obligations of the office 
to the assured. A careful inspection and 
appraisal of other lines will also disclose 
instances of overinsurance, and the as- 
sured should be advised of this as quick- 
ly as he would be if the conditions were 
reversed. 

“While dealing with this subject I un- 
derstand that a recent ruling has been 
promulgated by the Schedule Rating Of- 
fice which limits the permission for other 
insurance on unprotected and farm prop- 
erties. Under this ruling it becomes nec- 
essary for a stated amount to be insert- 
ed in the form specifically limiting the 
total insurance permitted on the prop- 
erty. In my opinion this change offers 
an excellent opportunity for the agent 









who is qualified to consult with his as- 
sured and. to guide and advise him as to 
the proper amount of insurance to carry.’ 





BROKER LEAVES $709,000 


John Adam, of Innerpeffray, Scotland, 
well-known marine insurance broker who 
died recently, has left £141,930 ($709,650). 
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Okla. Agents to Hold 
Annual Meet Oct. 15 


RELEASE PROGRAM HIGH SPOTS 





W. H. Bennett, Jess G. Read, Spencer 
Welton Among Speakers; Bureau Peo- 
ple to Attend to Answer Questions 





The Oklahoma Association of Insurors 
has completed the program for its annual 
convention October 15 and 16 to be held 
in the Oklahoma University Club, Okla- 
homa City. It is expected that this will 
be the largest and most interesting pro- 
gram from an educational standpoint in 
many a year. Walter H. Bennett, sec- 
retary-counsel, National Association of 
Insurance Agents, is to be one of the 
chief speakers. Other headliners include 
Insurance Commissioner Jess G. Read 
and Secretary Sharpe W. Philpott of the 
state insurance board; Spencer Welton, 
vice-president, Massachusetts Bonding; 
L. M. Martin, manager, Arkansas Asso- 
ciation of Insurance Agents, who will re- 
late how they built their association; 
Charles F. Thomas of Chicago, manager 
of the Western Underwriters Associa- 
tion; William C. Theimer, Oklahoma fire 
marshal, who will discuss “Over-Insur- 
ance and Arson.” 

Henry V. Christiani, regional insur- 
ance supervisor, Home Owners Loan 
Corporation, and J. A. Brackney, region- 
al supervisor, Stock Company Associa- 
tion, will tell of loans held by the former 
organization. Marine insurance produc- 
tion will be discussed by H. I. Schweppe, 
manager, Southern Marine Department 
of the Automobile Insurance Co., with 
special emphasis being placed on per- 
sonal property floater. F. F. LeFon, 
manager of the Oklahoma Compensation 
Rating Bureau; C. T. Ingalls, manager 
of the Oklahoma Inspection Bureau, and 
Dick Miller, manager of the Oklahoma 
Audit Bureau, will be present to answer 
questions regarding operation of their 
respective bureaus. 


Fire Association Transfers 
Jos. B. Hartwell to Boston 


President Otho E. Lane of the Fire 
Association Group announces, effective 
September 1, the transfer of Joseph B. 
Hartwell from the Philadelphia office to 
the Boston office as a special agent and 
assistant to James M. Bryans, veteran 
Fire Association fieldman in the Boston 
and Massachusetts territory. 

Mr. Hartwell is well equipped for his 
new duties. Following his graduation 
from Harvard in 1928 he entered the 
employ of John C. Paige & Co., after 
which he joined up with the Lumber- 
men’s of Philadelphia. During his period 
of service with this company he occu- 
pied at various times the position of lo- 
cal and suburban counter manager and 
automobile department manager. Follow- 
ing the purchase of the Lumbermen’s by 
the Fire Association, Mr. Hartwell occu- 
pied several desks in preparation for his 
field position in Boston. 


FIX FLORIDA LOSS AT $300,000 


Insurance losses arising out of the re- 
cent Florida hurricane are not expected 
to exceed $300,000, according to B. K. 
Clapp, general manager of the South- 
eastern department of the Fire Compa- 
nies’ Adjustment Bureau. His estimate 
Wovered losses in Naples, Fort Myers, 
Sarasota, Bradenton, Tampa, St. Peters- 
burg, Clearwater and Tarpon Springs but 
did not include the loss to the Davis 
causeway to Clearwater, insured under 
an all risks form. The average size of 
the adjusted loss is about $300. The 
Home Owners’ Loan Corporation, inter- 
dsted in a number of losses, is reported 
as giving adjusters full cooperation. 

i CENTENNIAL CELEBRATION 

The Stanstead and Sherbrooke Fire of 
Sherbrooke, Que., oldest surviving mu- 
tual fire company in Canada, is now cel- 
ebrating its centennial. 
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W. U. A. URGES UNIFORMITy 





Committee to Confer with E. U. A. and 
S. E. U. A. with Respect to Broker. 
age Commission Rules 

The committee on order of business 
at the closing session of the Wester 
Underwriters Association — semi-annya| 
meeting last week at Hershey, Pa,, ep. 
dorsed the report of the sub-committee 
that the matter of instalment payment 
of fire insurance premiums be held jn 
abeyance. The committee also frowned 
en the long form mortgage clause op 
policies covering personal property, urg. 
ing that the practice be discouraged. r 

It endorsed a two-commission basis on 
the additional hazard supplemental cop. 
tract, recommending the authorized tor. 
nado commission on tornado business 
with the governing committee conferring 
with associations having jurisdiction over 
the other collateral lines with the aim jn 
mind of having the commissions on these 
covers identical with the fire com. 
missions. 

Uniformity of practice and rules was 
urged when the committee requested the 
governing committee to appoint a spe- 
cial committee to negotiate with the 
Eastern Underwriters Association, S. E. 
U. A. and other interested regional or- 
ganizations toward that end. The W. U. 
A. seeks uniformity in rules on broker- 
age commissions on country-wide busi- 
ness. 

The report of the governing committee 
took cognizance of mutual and _ nop- 
organization stock company competition, 
finding that agents are changing their 
viewpoint regarding these companies in 
the discovery that their practices are 
harmful to the agency system. Clear 
agencies were advocated as the best de- 
fense against these other companies. 


INSTALMENT PREMIUMS 


President Henne of W.U.A. Differenti- 
ates Between Public Institutions 
and Other Assureds 


When presenting his annual report to 
the semi-annual meeting of the West- 
ern Underwriters’ Association at Her- 
shey, Pa. last week President E. A. 
Henne discussed the subject of instal- 
ment payment of premiums in term fire 
policies. No action was taken at the 
meeting on this subject. Following are 
Mr. Henne’s remarks: 

“While this issue is by no means set- 
tled, we observe in our jurisdiction that 
our selling forces generally are no longer 
clamoring for organization stock com- 
pany facilities to meet every kind of 
premium financing and premium instal- 
ment practice which competition and 
vivid imaginations were projecting twelve 
months ago. The pressure upon West- 
ern offices for premium financing facili- 
ties, as such, has measurably subsided 
due probably in some degree to tempo- 
rarily improved economic conditions, but 
there still remains the problem confront- 
ing those who have the responsibility 
for providing insurance on public, re- 
ligious and charitable institutions. Par- 
ticularly church organizations, schooi 
trustees and charitable institutions are 
pressed for funds and are, in most cases, 
unable to get in hand the considerable 
sums necessary to pay in cash for in- 
surance services in advance. 

“These institutions will perhaps be 
among the last to feel the impulses of 
prosperity and the question of what fa- 
cilities can be or should be provided by 
our members and substituted for the 
present rule, requiring insurance preml- 
ums in a single payment, is still before 
you. : 

“The report of the governing commit- 
tee may present some suggestions in this 
matter and submit more detailed infor- 
mation, but, in any event, I desire only 
to point out that as to certain classes 
of so-called ‘non-profit’ properties there 
exists a continuing pressure of pernicious 
competition which is transferring to non- 
member markets a volume of premiums 
each month that would otherwise remain 
on the books of member companies for 
the account of our agents.” , 
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News 


Keen Competition Among Insurance 


Golfers At Canoe Brook Tournament 


Brokers, agents and company men in 
approximately equal proportions made up 
the 115 golfing enthusiasts who partici- 
pated in the fall tournament of the In- 
surance Golf Association at Canoe Brook 
Country Club, Summit, N. J., Tuesday 
of last week. Snapshots of 75% of the 
players are printed on the opposite page. 

A complete list of the prize winners 
appeared in The Eastern Underwriter 
last week. 

Oswald Kirkby, Jr. of Despard & Co., 
who shows promise of emulating his 
father as a champion golfer, took low 
gross with 78, a good card for the Canoe 
Brook south course. As he won the low 
gross trophy in the N. Y. Fire & Marine 
Insurance Golf Association tourney on 
June 27 with a 76, it was his second in- 
surance golf tournament victory this 
season. 

Young Korndorfer a Star 

Kirkby’s 78 was not the lowest card 
at last week’s tournament, however. Six- 
teen-year old Raymond Korndorfer, Jr., 
son of the head of Ray L. Korndorfer, 
Inc., Bronx insurance brokerage firm, 
turned in a 77 low gross (four over par). 
He took the guest’s prize. The Junior 
Korndorfer is on the road to golfing fame. 
He is captain-elect of the Phillips And- 
over Golf Team. The recent club champ- 
ionship at Saranac Lake was taken by 
him with a 72, the second lowest ever 
made on the Saranac Inn Golf Club 
course. Noteworthy also was his recent 
defeat of Wm. Cruickshank of Garden 
City on the 33 hole in the finals. 

Last week’s tournament of the Insur- 
ance Golf Association was the ninth in 
the history of this organization. Origin- 
ally known as “The Chiselers”—the name 
was changed at the beginning of last 
yvear—its spring and fall gatherings have 
become popular with William Street golf 
fans. Charles Weller is president, Her- 
man Kraemer and Fred Meyer vice-presi- 
dents, Edward Westendorf treasurer and 
George H. Ross secretary. Death of near 
relatives kept both President Weller and 
Secretary Ross from attending last 
week’s function. In the absence of the 
former, Vice-President Kraemer donated 
the twenty-nine prizes. Edward Westen- 
dorf again was perhaps the busiest man 
at the tournament, taking care of the 
details and seeing that everything pro- 
ceeded smoothly. Another busy man was 
L. M. Burt, the official starter and score 
recorder. 

Pictured on the opposite page, starting at the 
top left, are: 

Mark Dalton (Fox & Pier). Curtis Carvalho 
(American International Underwriters, Inc.), 
Frank Ryan (Despard & Co.), B. W. Graham 
(North America), A. P. Mclaughlin and F. J. 
McCormack (White & Camby, Inc.), R. VL. 
Hoercher (Adjuster), Arthur H. Saunders (0. 
E. Saunders & Sons), Al Mezey (Royal Indem- 
nity), George Magill (Home of New York), 
Tom Lodge (Brown, Crosby & Co.), Dan A. 
Palmer ((Hoey & Ellison), Mal B. Hicks (Home 
of New York). 

Harry P. Kammerer (Employers’ Liability), 
L. C. Dameron,, Wilfred Garretson, George 
Thoms (Phoenix of Hartford), Norman S. Rein, 
Edward Westendorf (Willard S. Brown & Co.), 
Robert B. Emslie (General of America), Authur 
C. Willis (Willis-Hanssler & (Co.), Richard 
Mahnken (Flynn, Harrison & Conroy, Inc.), 
Louis C. Mezey (Automobile of Hartford), 
Howard D. Wright (Aetna Life’s -42nd St. 
Branch), Thomas Morrison (insurance broker), 


W. L.. Chapman (Klein, Chapman & Spit, 
Inc.), E. L. Clark (J. C. Penny Co.). , 

Bert Hegeman (Davis, Dorland & Co.), Louis 
F. Buck (Fire Association), J. Colgan (J, §, 
Frelinghuysen General Agency, Inc.), Philip W, 
Barnes (Fire Association), Morgan E, Harris 
(New York Underwriters), S. H. Rollinson 
(O’Gorman & Young, Inc.), Henry O. Clutsam 
(O’Gorinan & Young, Inc.), Fred Meyer (Fran. 
cis C. Carr & Co., Inc.), J. Colgan, Chas, A 
Wilson (R. B. McFalls & Son), Wm. 4 
Hyman, Thomas J. Tiernan (Tiernan & Tier. 
on), Edward Westendorf, Charles S. Campbell 
(Indemnity Insurance Co. of North America), 

C. D. Bogert (National Fire & Marine) 
Frank Fett (Rollins, Burdick, Hunter Co.), Wm, 
[. Armend (Henry E. Woods & Associates, 
Inc.), E. J. Boss (W. D. Callaghan & Co), 
F. P. Folley (Crum & Forster), F. Lahr (R 
B. McFalls & Son), Richard Mahnken,, Robert 
J. Dunkle (North America), David S. McFalls 
R. B. McFalls & Son), W. B. Rearden (Loy. 
alty Group), Clarence A. Rich (Rossia), John 
R. Cooney (Loyalty Group), Wm. Gildersleeve 
(Fireman’s Fund), Col. D. R. Holmes (C. W. 
Sparks & Co.), LeRoy Boarman (Despard & 

(Continued on Opposite Page) 





| Mainly Personal | 





James A. McCormick, vice-president of 
the McAuliffe Agency, Inc., 8&5 John 
Street, is now a proud father and is 
already planning an insurance career for 
Arnold McCormick, who made his debut 
on September 1. 

. + 

Clement Shelton of the underwriting 
staff of Hoey & Ellison was nominated 
in the recent primaries as the regular 
Democratic candidate for assemblyman 
in the 22nd District, Kings County. Nom- 
ination on the Democratic ticket in his 
district makes the likelihood of election 
most favorable. 

* * *” 

Robert A. Keiler of the Louis Strauss- 
Liebler Co., Inc., 111 John Street, is re- 
ceiving the sympathy of his friends be- 
cause of the death, twenty-four hours 
after its birth, of a baby daughter. Mr. 
and Mrs. Keiler were in an automobile 
accident a month ago. The injuries sus- 
tained by Mrs. Keiler brought about a 
premature birth which the child did not 
survive. 

* * * 

Fred Hollister, manager of the casu- 
alty department of Alan H. Bonito & Co, 
Inc., 80 John Street, is doing a fine job 
as president of the Father’s Recreational 
Council of Franklin School, Summit, N. 
J. The purpose of the Father’s Recrea- 
tional Council is to aid in the physical 
development of the children of the school 
and to assist in their recreational activi 
ties by closely cooperating with the local 
board of education. Mr. Hollister 1s 
credited with being largely responsible 
for the organization and development 0 
the idea, which, proving successful, prom- 
ises to be adopted in other communities. 

The school children are given propet 
instruction and training in various sports 
and games are arranged between groups 
cf comparative ages. Quite aside from 
the physical and moral upbuilding of the 
youngsters, the plan has proven decid- 
edly worth while from another angle i 
that it has made many parents, particu- 
larly fathers, take a greater interest 
the recreational activities of their of- 
springs. 
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Snapshots Taken At Insurance Golf Tournament 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








Clever Word Twisting 

“Reminuisances,” a clever play on the 
word “reminiscenes,” used by a friend of 
mine recently in a letter to me saying 
that my reminiscences were no rem- 
inuisances to him. Another clever play 
on words brought out by Geo. Berry to 
me is “Interferiority” complex for infer- 
iority complex. This episode reminds me 
of an actor-friend of mine, who for ten 
years tried to say, “I don’t know and I 
do care,” but thev simply wouldn’t 
have it, because they thought he should 
say, “I didn’t know and I don’t care.’ 

+ * + 
Explaining the Prune Order 

At a well known Albany hotel for 
breakfast one gets four prunes for fif- 
teen cents. An “order” is an “order,” 
even if only four prunes. I raised the 
devil about it, and the next day got five 
prunes, so complimented the manager 
on the progress he had achieved for me. 
I wonder whether I would have gotten 
six—count them—six prunes the next day 
had I stayed or eaten in the same res- 
taurant, and had kicked about getting 
only five the second day, an increase 
of one per day? 

* * * 
Railroad Language 

A good railroad man, when asked 
whether a train is on time, will, even 
if it is on time, always say “Reported 
on time.” Try it, some time. Every 
trade has its tricks and phrases and 


mannerisms. I have tried to catch them 
many times, but in variably I get “Re- 
ported on time.” 

We in the insurance business have 
our idiosyncrasies, too. Before the days 
of the automobile we never referred to 
trains except by numbers, whether we 
were talking to one another, or buying 
tickets from a railroad man, except in 
the case of the Empire State express, 
which we called the “Empire.” I am 
talking of the East; in the West they 
had pet names, like the “Katy” flyer 
(Kansas). You could always meet sev- 
eral insurance men on the “Empire” go- 
ing East or West, and home office offi- 
cials would send telegrams to specials 
on board the Empire, to catch them and 
have them stop over to settle a loss. 

* + * 


War Talk to the Fore Again 

We are now getting a rehash of the 
Great War in some of the New York 
dailies. They republish all the false news 
about victories of the Allies, and the 
French word “communiqué” is again be- 
ing used, without the accent, when they 
might just as well use the English word 
“communication.” But misspelled com- 
muniqué sounds so much more myste- 
rious. 

ea = 
No Spare Parts 

Sign observed at railroad section house 
near Port Jervis, N. Y., Erie R. R. de- 
pot: “Safety—God made man, but did 
not make any parts.” 





SELECTS COMMITTEES 


President D. C. Hancock of Va. Agents’ 
Association Names Chairmen, Too; 
Expects to Get Results 

Donald C. Hancock, who was elected 
president of the Virginia Association of 
Insurance Agents at its 1935 annual 
meeting held at Virginia Beach, has just 
made known his committee appoint- 
ments, both as to personnel and chair- 
men. This is in keeping with a change 
in the by-laws of the association giving 
him authority to make both appoint- 
ments. Mr. Hancock has devoted a good 
deal of time to his selections and believes 
that he is going to get good’ results from 


the committees. The appointments fol- 
low: 

Executive: Roger Clarke, chairman, Fred- 
ericksburg; Robert S. Hopkins, Norfolk; J. S. 
McRae, South Boston; public relations—E. W. 
Barger, chairman, Waynesboro; C. W. Hub- 
bard, Jr., Kilmarnock; L. H. Irby, Blackstone; 
legislative—J. Davis Ewell, chairman, Rich- 
mond; E. E. Goodwyn, Emporia; J. V. Arthur, 
Winchester; F. E. Kinser, Covington; Fred R. 
Sheen, Bristol; membership—H. Pat Horton, 
chairman, East Radford; T. J. Bootan, Luray; 
Reeves Hodnet, Martinsville; John G. Yancey, 
Harrisonburg; John G. Graham, Alexandria; A 
A. Applewhite, Newport News; Fred G. Kelley, 
Onancock; Guy F. Via, Charlottesville; con- 
servation—B. Y. Calvert, chairman, Lynchburg; 
Barton Mason, Orange; J. C. Montgomery, 
Richlands. 
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New Royal-Liverpool Folder 
In Big Demand With Agents 


Local agents of the Royal-Liverpool 
group companies have asked for and dis- 
tributed to prospects more than 250,000 
copies of a new fire insurance folder put 
out by the advertising and business pro- 
motion departments. The cover contains 
only the words “Faith or Foresight?” 
Upon opening the folder the reader sees 
the picture of a dwelling house and ap- 
parently nothing else. However, the 
scene is covered by a strip of red cello- 
phane, which when removed discloses an 
entirely different picture. The dwelling 
is now on fire and firemen are rushing 
in to extinguish the blaze. Below there 
is some sales material on fire insurance 
in red ink which, like the flames, re- 
mains invisible while the cellophane cov- 
er is intact. This unique folder has met 
with tremendous response 





Armstrong Broadcasting 


Weekly on Insurance 


Frank L. Armstrong of Boston, pub- 
lisher of the Insurance Age, has started 
a series of weekly broadcasts on “In- 
surance and What the People Should 
Know About It” from Station WCOP 
at Boston on Thursday afternoons. 
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SEC’Y OF PHILA. PATROL 


Samuel P. Rodgers, vice-president of 
the Insurance Co. of the State of Penn- 
sylvania, was elected secretary of the 
Fire Insurance Patrol of Philadelphia at 
a meeting of the directors on Monday. 
He succeeds the late Charles B. Hill, who 
died August 2 after holding the post for 
thirty-eight years. John Kremer, vice- 
president of the Insurance Co. of North 
America, is president of the Patrol. 





FIRST DIVIDEND BY SUSSEX 


The Sussex Fire has declared the reg- 
ular quarterly dividend of 14%4% on its 
preferred stock, payable October 1 to 
stockholders of record September 16. 
The preferred stock was issued in July, 
1935, and was all purchased by the Eagle 
Fire. An initial dividend of five cents 
a share has also been declared on the 
200,000 shares of common stock of the 
Sussex. The par value is $3.50 a share 
and practically all of this stock is also 
held by the Eagle. 
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F.H.A. AND FIRE PREVENTION 


Government Agency to Throw Strength 
of Its Organization Behind Observance 
of Fire Prevention Week 

In response to invitations from T. Al- 
fred Fleming, chairman of the Interna- 
tional Committee for Fire Prevention 
Weck, from Terence F. Cunneen, sec- 
retary of the National Fire Waste Coun- 
cil, and from several other leading fire 
prevention organizations, Federal Hous- 
ing Administrator Stewart McDonald has 
placed the full force of his widespread 
organization behind the observance of 
National Fire Prevention Week, October 
6-12. 

Because of the direct relationship be- 


tween the efforts being made by the 
Housing Administration to stimulate 
property modernization and improved 


construction practice and the reduction 
of fire hazard, the cooperation extended 
the movement will be nation-wide. 

It is the belief of the Administration 
that marked reduction in fire losses can 
be obtained through an intensive educa- 
tional program whereby the public may 
become acquainted with the details oi 
the modernization credit plan and the 
mutual mortgage insurance plan which 
operate under the National Housing Act 

The former provides a means whereby 
individuals, corporations, associations, 
etc., may improve or repair existing prop- 
erty on a long term system of repay- 
ment. The latter makes possible new 
construction and the refinancing of exist- 
ing mortgages on an equal, monthly re- 
payment plan, similar to rent, over peri- 
ods of as much as twenty years. Loans 
made by private financial institutions un- 
der both plans bear government insur- 
ance. 


NAME FOWLER TO COMMITTEE 
C. A. Fowler of Fowler & Kavanagh, 
Inc.. New York agents, was last week 
appointed to the committee on electricity 
of the New York Board of Fire Under- 
writers, succeeding William B. Ogden 
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Auto Finance Plan Started | 
Sept. 1 by Bank of America | 

In a recent bulletin the Insurance 
Exchange of Los Angeles states that 
on September 1 the Bank of America 
inaugurated an automobile finance 
plan which, under certain conditions, 
provides for payment to local agents 
of full commissions on fire and theft 
insurance and also the financing of 
premiums for P. L. and P. D. on any 


| auto finance business which agents 
bring in. The conditions are as fol- 
lows: 


1. That the agent either bring the 
borrower into the branch to which 
the loan application is made, or sub- 
mit evidence at the time the applica- 
tion is filed that he has referred the 
borrower to the bank; or, 2, that 
the borrower at the time the applica- | 
tion is made designate the agent 
whom he wishes to receive the com- | 
mission. 





NORTHWESTERN’S DIVIDENDS 





Fire Parent Co. Declares 75 Cents Extra 
Dividend; Casuaity Affiliate Earns 
Initial Disbursement 

The Northwestern National (Fire) of 
Milwaukee has declared an extra divi- 
dend of 75 cents in addition to its reg- 
ular quarterly dividend of $1.25 on its 
80,000 outstanding shares, payable Sep- 
tember 30 to holders of record Septem- 
ber 16. The disbursement will amount 
to $160,000. The regular dividend is 
equal to 5% and the special to 3%. 

The Northwestern National Casualty, 
an affiliate which is now in its sixth year 
of operation, has declared its initial div- 
idend, payable in the same manner as 
the parent company disbursement. This 
will amount to 10 cents per share, equal 
to 4% on its $2.50 par value shares. It 
is pointed out that the initial dividend 
is made possible by current earnings. 


Rochester Meeting 
(Continued from Pagt 1) 


ments responsibilities which should be 
their own, such selecting qualified 
agents, and therefore state departments 
are burdened with so many duties that 
federal supervision becomes desirable. 
However, he concluded with the remark 
that “I never do see, no matter how far 
| attempt to look into the future, a com- 
plete absorption of the business by the 
Government.” 

A, J. Smith of Zweig, Smith & Co., 
New York, this morning presented the 
report of the pro rata adjustment com- 
mittee, which reviewed what has been 
done on the subject in the last six 
months. Kenneth H. Bair, chairman of 
the executive committee, presented the 
report of the Interstate Underwriters 
Board Committee, which included a sug- 
gestion that agents give consideration to 
a proposal of having a minimum retained 
premium of $1,000 for 1.U.B. risks. As 
many risks are small ones the committee 
did not want to take any action that 
might affect adversely some agents with- 
out presenting the matter to the associ- 
ation as a whole. 

Membership Gains 530 

Follett L. Greeeno of Rochester, presi- 
dent of the New York State Association 
of Local Agents and also chairman of 
the membership committee of the Na- 
tional Association, will report that the 
membership of the association was 11,806 
on August 31, the close of the fiscal year 
This represents a net gain of 530 mem- 
bers since the Grand Rapids convention 
last year. 

Automatic cancellation of insurance 
premiums for non-payment of premiums 
will not be pressed further by the Na- 
tional Association, This matter attracted 
nationwide attention when the late 
James L. Case of Norwich, Conn., was 
chairman of the committee and_ the 
credit evil was much more prevalent than 
at present. The committee now recom- 


as 





mends that the whole question be tab, 
for the present as economic condition 
have improved to the point where a 
sureds are better able to pay for Polic 


and agents are not granting long 


of credit. 


perio 


President Cole in his administrati, 
report today expressed Satisfaction wil 


progress made this 
company conferences. 


year 


with agency 


i A W hile the grea! 
majority of these conferences in the past 
have come to naught he reported on 
meetings this .year with the Insurance, 
Executives Association and asserted tha 
“it is now fair to say that a study 9j 
the problem of non-stock competition i 
being made and we believe that a con. 
structive program is on the way.” 


Compensation Situation Big Topic 
_Rochester, N. Y., Sept. 26—A much 
discussed report yesterday was of the 


workmen’s 


compensation 


committee. 


headed by W. E. Harrington, which gaye 
in detail the changes and trends in that 
end of the casualty business during the 


year. The 
concern 


past 
agents’ 


report 
over commission cuts 


indicated the 


because of certain situations; gave 4 
frank opinion on the newly inaugurated 
assigned risk pool plan (which so far 
provides no commission to agents), and 


went into detail on the new 
” program in New York State under 


’ 
ease 


“dust dis- 


which the silicosis hazard comes under 
the compensation act for the first time 

President Cole in his own presidential 
report dwelt on the commission angle t 
this new New York State program, say- 
ing that a precedent of far-reaching con- 
sequences was set when the New York 
Insurance Department granted a portio 


of the rate increase asked (for 


the sili- 


cosis hazard) conditioned on a commis- 


sion reduction. 


It was his further opin 


ion that “company management shov'd 
rebel against such interference with it: 
basic rights to enter into contracts \ ith 


its agents.” 


Today those interested in fidelity a: 
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Page 
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E. H. BOLES, Pres. 


Balances due from Ceding 
Accrued Interest......... Pes ctawieeesipaces 


Reserve for Claims and Claim Expenses. . 
Reserve for Unearned Premiums... oa 
Reserve for Commissions, Taxes and Other Liabilities...............0.00. 
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NORTH STAR 


90 JOHN STREET, NEW YORK - 


JESSE E. WHITE, Vice-Pres. 


A.R, W. WANG, Vice-Pres, and Secy. 


Condensed Financial Statement, June 30, 1935 


Assets 


Cae Se Bees OO CCU so. 6: 6-6 00cccciessceces 
Investments: 
ON See a lS hal alsa ala 


i ee Sc vcceaedeceeeeewanees 
CI OOD 5.5635 00actccensedacddions 
PROCTOR sc ccc ccccccccevesesveveseeeee 
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Liabilities 


Ee Oe PUR is. ctennsetcecenwieiareaenadinrcnecensateaebanan 


eee eee ewes 


$ 271,247.21 


INSURANCE COMPANY 


200 BUSH STREET, SAN FRANCISCO 


ROBERT B. CROFTON, General Agent 


coccccccccee $1,335,621.89 
Crocccvesos 108,275.00 
ecccccccccece 1,540,535.75 
cecccecccccecs 48,500.00 
3,032,932.64 
123,568.31 
Cc vccccccccccccccesscocecee 16,133.08 
$3,443,881.24 
Socebrerepeeceedecesesceens: “eee 
eee ecccccccccceccsccecece 883,231.00 
26,062.74 
esccececeeeee $ 600,000.00 
1,711,639.06 
2,311,639.06 
$3,443,881.24 


Bonds are valued on amortized basis; stocks at June 30, 1935 market quotations. The value of bonds at June 30, 1935 market quotations exceeds the 
amortized value by the amount of $20,941.55. * Securities carried at $31,210.72 in the above statement are deposited for purposes required by law. 
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‘Canadian Dep’t Asks 
Data on Securities 


iINSTRUCTIONS SENT TO CO/’S 





Superintendent Finlayson 
Information on Securities 
in Annual Statements 


Jominion 
Wants 





Instructions for furnishing data on se- 
curities which will appear in the Cana- 
dian annual statements of all British and 
foreign insurance companies covering 
1935 have been sent to the companies 
by the Dominion Insurance Superintend- 
ent, G. D. Finlayson. These instructions 
follow: 

“The department desires to have com- 
piled at as early a date as possible com- 
plete particulars of all stocks, bonds and 
debentures which will appear in the Can- 
adian annual statements of all British 
and foreign insurance companies for the 
year 1935, and in order that this work 
may be proceeded with in time to ensure 
its. completion before the end of the 
year, I would ask that you furnish the 
department at your earliest convenience 
with a list of all such securities pur- 
chased, held as collateral, or otherwise 
acquired by your company between De- 
cember 31, 1934, and September 18, 1935. 

Points to Be Observed Carefully 

“The following points should be care- 
fully observed in the preparation of this 
list, as it has been found in past years 
that in the case of some securities con- 
siderable delay has been encountered in 
placing the particular issues and giving 
valuations therefor owing to the insuf- 
ficiency of the data supplied by the com- 
panies to the department: 

“1, All bonds and debentures pur- 
chased should be entered in detail, in- 
cluding par and book values, with no 
grouping according to interest date, ma- 
turity date, or otherwise, being made. 
Particular attention should be given to 
any guarantee affecting the value of the 
security. 

“In the case of municipal and school 
district debentures and rural telephone 
company debentures, the province in 
which the municipality or school dis- 
trict or rural telephone company is sit- 
uated should be stated, also the num- 
ber, if any, of the school district. 

“In the case of industrial, public util- 
ity and railway securities, the descrip- 
tion should be sufficient to clearly iden- 
tify and indicate the priority of the issue, 
and where new issues of such securities 
have been purchased a copy of the pros- 
pectus containing information regarding 
each issue should be furnished the de- 
partment. 

Showing Maturity Dates of Bonds 


“When bonds and debentures pur- 
chased are repayable by instalments or on 
optional dates the maturity dates should 
ne shown according to the following 
rule: 

“(a) When equal instalments of prin- 
cipal are repayable in successive years, 
the dates of the first and last instal- 
ments should be separated by a dash, 
€. g., 1936—1946. 

Other Instructions 


_“(b) When equal instalments of prin- 
cipal and interest or unequal instalments 
of principal are repayable in successive 
years, the dates of the first and last in- 
stalments should be separated by the 
word ‘to,’ e. g., 1936 to 1946. 

“(c) When there is an option to re- 
deem between two fixed dates, these 
dates should be separated by a diagonal 
line, e. g., 1936/1956. 

‘2. In the case of stock purchased, 
where both common and preferred have 
een issued, care should be taken to 
specify the issue purchased. The par 
value of the shares of stock should also 
be indicated, 

“Where new issues of stocks have been 
purchased, a copy of the prospectus giv- 
Ing. information regarding each issue 
should be filed with the department. 

“A list, with similar details, of any 
purchases made after September 18, 1935, 


should be furnished weekly to the de- 
partment. 

“I would ask that as soon as possible 
after November 15 next a similar list 
of all such securities purchased or likely 
to be purchased during the last two 
months of the year be forwarded to the 
department. This list should be received 
not later than December 1. Notice of any 
later purchases made before the end of 
the year, not included in this list, may 


be given during December by supple- 
mentary statement. 

“Please notice that this circular refers 
only to securities which will appear in 
the Canadian annual statement for 1935, 
that is, to securities actually held in 
Canada at December 31, 1935. Securities 
held at the head office or elsewhere out- 
side of Canada whether Canadian securi- 
ties or otherwise, are not required to 
be shown.” 


ONTARIO AGENTS’ MEETING 

The Ontario Fire & Casualty Insur- 
ance Agents Association will hold its 
annual convention in Toronto on Octo- 
ber 17-18 at the King Edward Hotel 
T. E. Clendinnen of Ottawa is president 
The speakers include F. J. Cole and Al- 
bert Dodge of the National Association 
of Insurance Agents; G. D. Finlayson, 
Dominion Superintendent of Insurance, 
and A. W. Roebuck, attorney-general. 
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BANKER'S BURDEN 


The banker, with his numerous interests, has a wide 
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variety of risks which can bring loss to the bank. 
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foreseen by intelligent agency service and insured 


in the GREAT AMERICAN GROUP. 


Great American 


CHICAGO - 











THE BANK NEEDS 


Fire (Buildings and Contents) 
Windstorm 
Leasehold 
Rent or Rental Income 
Riot, Strike and Civil Commotion 
Plate Glass 
Burglary, Robbery and Theft 
(Inside and Outside) 
Earthquake 
Aircraft and Automobile Damage 
Compensation or Employer's Liability 
Public Liability 
Elevator Liability 
Owner’s Contingent Liability 
Trustee’s Liability 
Automobile Liability and 
Property Damage 
Automobile Fire, Theft and Collision 
Fidelity Bonds 
(Individual and Schedule) 
Bankers’ Blanket Bonds 
Depository Bonds 
Safety Deposit Box 
Check Alteration and Forgery 
Registered Mail 
Group Accident 
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Philo Higley’s Play 
Opens On Broadway 





PHILO HIGLEY 


Philo Higley, son of President Charles 
W. Higley, of the Hanover Fire, had the 
thrill of a Broadway first night on Wed- 
nesday when the play “Remember the 
Day” which he wrote with Philip Dun- 
ning opened at the National Theater in 
New York. For atmosphere the Herald- 
Tribune compared it with “Ah, Wilder- 
ness” and “Wednesday’s Child.” It is a 
very moving play on a sentimental theme. 

“Remember the Day” is about a 
schoolboy, just between the grammar- 
school and high-school ages, who falls 
in love with his teacher only to suffer a 
tremendous shock when he finds her 
kissing the athletic instructor, who has 
previously been the boy’s idol. It seems 
a terrible tragedy to him so he leaves 
high school for a boarding academy. 
Years later, grown prominent, he meets 
the now spinsterish teacher in a Wash- 
ington hotel and buys her a bunch of 
violets, but remembers the youthful in- 
cident only with difficulty. 

Several of the settings are in old- 
fashioned school-rooms and were greeted 
with nostalgic applause by the first-night 
audience. Frankie Thomas, the boy star, 
won high praise for his work as did 
Francesca Bruning and Russell Hardie 
as the teacher and athletic coach. Other 
roles especially well played were the 
boy’s classmates and his family. 

Charles W. Higley was present at the 
opening with a family theater party. 





Sam Skoblow, Arsonist, 


Gets Twenty-Year Term 


Samuel Skoblow, “torch” of Brooklyn 
who admitted setting fifty arson fires but 
who has spent the last two years helping 
to place his former accomplices in jail, 
was given a twenty to forty years’ prison 
sentence by County Judge Franklin Tay- 
lor this week. Skoblow worked in coop- 
eration with the National Board of Fire 
Underwriters’ arson department after he 
had been caught and had confessed. He 
has been free on bail, and put his finger 
on most of those who had been involved 
in fraudulent fires with him. The Brook- 
lyn “ring” caused considerable losses 





Mallalieu Jr.’s New Post 


Wilbur E. Mallalieu, Jr. has joined the 
staff of the Royal-Liverpool Groups ef- 
fective October 1. After a few weeks 
in the office he will take up his duties as 
a special representative located at Kan- 
sas City, Mo. 

Mr. Mallalieu is the son of W. E 
Malialieu, general manager, National 
3oard of Fire Underwriters, and has for 
some time past been located on the Pa- 
cific Coast. 


| proposal to 





Branch Office Program 

Rochester, Sept. 25—The National 
Association of Insurance Agents, in 
convention here today, approved a 
solve the branch office 
problem. The plan calls for equality 
of branch office production costs with 
local agents’ commissions prevailing 
in districts where branch offices op- 
erate. Companies are called upon im- 
mediately to limit branch office ex- 
penses. If the companies fail to re- 
spond to this appeal state associations 


| and local boards are urged to take 


steps they feel necessary to establish 
parity of costs. Present higher costs 
of branch offices tend to take business 
from the agents of the same compan- 
ics, it is charged. 


DEPENDABLE INSURANCE SINCE 18 


W. A. HANSSLER RESIGNS 
His Withdrawal from Willis-Hanssler & 
Co. Will Mean Its Liquidation; He 
Will Open Own Office 
William A. Hanssler has withdrawn 
from the general agency of Willis- 
Hanssler & Co., Inc., the Pearl’s New 
York City, suburban and country-wide 
binding representatives at 80 John Street. 
Mr. Hanssler’s resignation takes effect 
October 1 and as of that date he will 
establish his own New York City and 
country-wide agency, operating under his 
own name at 80 John Street. His com- 
pany representation will be shortly an- 

nounced. 

As a result of Mr. Hanssler’s with- 
drawal, Willis-Hanssler & Co. will be 
liquidated, according to Arthur C. Willis, 
who will continue as the Pearl’s metro- 
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politan agent under the name 
Willis Agency, Inc. from the nie 
office. The agency of Willis-Hanssies 
& Co., Inc. was formed about two youn 
ago. 

_ Mr. Hanssler had been with the Peay 
since the present management took 
office. Previously he held an important 
post with the National Union. He Rained 
his early experience with Klein, Chap. 
man & Co., New York brokers, and later 
served with Morris Sarnoff, also 4 
broker. 





RESIGNATION RECALLED 
E. A. Henne, Chicago, President of 
The Oil Insurance Association, has Te- 
called its reported resignation from the 
Interstate Insurance Service Office of 
New York and says that the organization 
will continue as a subscriber. 
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MARINE & AUTOMOBILE 





Barthelmes Talks To Agents 
On Inland Marine Rating 


A. Wesley Barthelmes, manager of the 
inland marine department of the America 
Fore group, on Monday, September 9, 
addressed the Fire & Casualty Club of 
Binghamton, N. Y. His subject was 
“Making Inland Marine Rates” and in 
the course of his address he described 
the coverage of various inland marine 
classes of business. Next month the 
Binghamton Fire & Casualty Club will 
be addressed by Superintendent of In- 
surance Louis H. Pink. 

The important theme in Mr. Barthel- 
mes’ address was pointing out the two 
impediments to inland marine sales. He 
recorded them, first, as lack of familiar- 
ity on the part of the producer with what 
can be accomplished in the inland marine 
business and referred to the writing 
powers of marine insurers as outlined in 
the nation-wide definition of marine and 
transportation insurance. He secondly 
pointed out the lack of knowledge of ma- 
rine rating principles. 

He described the various lines of in- 
land marine insurance, studying first the 
lines which lend themselves to rate 
standardization and then those which re- 
quire special rate consideration because 
of the unusual underwriting situations 
involved. 





New Orient Liner Well 
Protected Against Fire 


The recent completion of the Orient 
liner Orion, launched by the Duke of 
Gloucester last year, brings into service 
the largest vessel of the company’s pas- 
senger fleet. Elaborate precautions 
against fire have been taken in the 
equipment of this vessel. In addition to 
a fine sprinkler system, the back of all 
wood linings and grounds in the pas- 
senger accommodation has been coated 
with fire-resisting paint, while the shafts 
of the two elevators, one for the first- 
class and the other for the tourist pas- 
sengers, have both been made thorough- 
ly fireproof. Wide use has been made 
of asbestos in various parts of the vessel. 


Ready-Made Alibis For 
Every Month in the Year 


Reversing the usual procedure of tell- 
ing agents how to sell this or that form 
of insurance the Camden Advisor of the 
Camden Fire this month presents a set 
of time tested alibis for the producer 
who doesn’t want to earn more money. 
These alibis are “guaranteed to prevent 
work and to avoid increasing your in- 
come.” There is one for every month of 
the year and here they are: 

January—Too soon after Christmas; 
people haven’t any money. 

February—Weather too cold (or snowy 
or rainy) to do street work. 

March—Too busy collecting overdue 
accounts to solicit new business. 

April—People haven’t money to pay 
premiums, so why sell them anything ? 

May—Spring is no time to sell; every- 
body’s balmy. 

June—I can do my selling on the golf 
course and have a little fun doing it! 
(Oh, yeah!) 

July—Everybody’s away on vacation. 

August—Weather’s too hot. 

September—People are trying to catch 
up after spending money on vacations; 
can’t sell anything. 

October—Wait until election is over; 
everything unsettled now. 

ovember—Too near: Christmas; peo- 
ple not interested in insurance. 

December—Too busy making up my 
annual statements and doing my own 

Tistmas shopping. 





Supreme Court May Review 


Warner-Quinlan Co. Case 


The United States Supreme Court has 
been asked to review the decision of the 
Third Federal Circuit Court of Appeals 
that held the Warner-Quinlan Co., which 
has a refinery at Linden, N. J., responsi- 
ble to the Bayway Refinery of the Stan- 
dard Oil Co. of New Jersey for $400,076 
in fire damages. The United States Cir- 
cuit Court placed responsibility on the 
Warner-Quinlan Co. because an employe 
on September 14, 1929, cut the cable of 
a barge which had been struck by light- 
ning and was afire. The barge drifted 
several miles and caused a fire at the 
Standard Oil plant and at the adjoining 
property of the Swan-Finch Oil Corp. 

The Circuit Court and the New Jersey 
Federal District Court also denied the 
Warner-Quinlan Co. the limitation of lia- 
bility available a shipowner in compari- 
son to its share of the ship and cargo. 
The Warner-Quinlan Co. contended un- 
successfully in both lower courts that it 
had the legal status of a shipowner. It 
also denied the refinery employe who cut 
the burning barge adrift was a company 
executive and added that the rope haw- 
sers would have burned away within 
twenty minutes. 





NEW ST. LOUIS MARINE OFFICE 


The Marine Underwriters Corporation 
has been formed in St. Louis with 10,000 
shares of $1 par value stock to carry on 
a general insurance agency. The incor- 
porators are: Walter C. Ploeser, Rea B. 
Moseley, Frank O. Watts, Jr.; Stanley 
A. Morgan and Louis G. Lower. The 
principal stockholders of the new corpo- 
ration are also interested in the general 
insurance agency of P!oeser-Moseley- 
Watts, Inc., Cotton Belt Building, 408 
Pine Street, which has built up a sub- 
stantial marine insurance business in re- 
cent months. The new corporation will 
take over this business and further de- 
velop that field of insurance activity 
while Ploeser-Moseley-Watts, Inc., will 
handle general lines of insurance such 
as fire, tornado, casualty, automobile, etc. 
The two corporations, while under the 
same ownership, will operate separately. 


PLAN TO GO TO NAVY DEP’T 


The committee of marine underwriters 
in charge of the organization of the new 
builders’ risk syndicate will put the plan 
into shape and submit it to the Navy 
Department for approval before legal pa- 
pers are prepared for signature by those 
companies which have agreed to partici- 
pate. This new syndicate will provide 





the Navy Department with a maximum 
of $5,000,000 builders’ risk insurance on 
vessels being constructed at private ship- 
yards. 








War Risk Cover 


(Continued from Page 18) 
presumably being the intention that the forty- 
eight hours cancellation clause would apply. 

_ (b) that notice must be given under all ex- 
isting contracts, 
(c) that paragraph 3 (a) of the agreement 
be amended to read: ! 
such insurance to attach to the interest 
hereby insured and to any part thereof 
when it is placed on board the sea-going 
vessel and shall continue during the ordi- 
nary course of the voyage including any 
period during normal transshipment if on 
a through bill of lading or contract of car- 
riage and shall cease to attach forty-eight 
hours cfter arrival of the sea-going vessel 
at the port of destination of said interest, 
or at the port of discharge of said interest, 
whichever shall first occur. 
_ “Unfortunately, whilst marine compan- 
ies were prepared to limit the risk under 
any form of marine policy on the lines 
above indicated, Lloyd’s marine under- 
writers were unable to accept the situa- 
tion and would only be prepared to give 
trial to the limitation of the risk under 
the marine policy, provided Lloyd’s non- 
marine market were prepared to refrain 
from covering war risks on shore, to 
which course Lloyd’s non-marine market 
were not prepared to bind themselves. 
Therefore, all that the committee of 
Lloyd’s Underwriters’ Association were 
prepared to do was to continue to give 
cover as at present, but with the excep- 
tion that all contracts should be made 
subject to a maximum notice clause of 
forty-eight hours and that the notice 
clause should be so worded that the risk 
would cease if the cargo had not been 
waterborne on expiry of the forty-eight 
hours. 
Attempt at Agreement 


“The Institute of London Underwriters 
therefore felt that as it appeared to be 
impossible to arrive at a market agree- 
ment for restricting war risk cover, the 
sub-committee should concentrate on en- 
deavoring to obtain the unanimous sup- 
port of one or other of the following 
resolutions : 

1, (a) war risk to be held covered at a day 
to day rate, such rate to be the rate ruling on 
the date of sailing at the commencement of 
transit. 

(b) war risk cover to be subject to forty- 
eight hours cancellation clause which is to be 
applicable to all shipments which have not 
“Tee a forty-eight hours notice clause be 
adopted in place of the existing ten days notice 
clavse in all contracts. 

“At the present time no definite agree- 
ment has been arrived at in connection 
with these proposals, but it is hoped that 
it may be possible very shortly to dis- 
cuss the whole matter again. 

“IT think, therefore, we shall have to 
revert to the proposals made by British 
underwriters that war risks should be 
confined to waterborne shipments only, 
if we wish to eliminate loss or damage 
caused by aircraft. A very large pro- 
portion of the Marine insurance of cargo 
business is done on this basis in the 
United States of America, and I can see 
no reason why such a restriction should 
not be adopted on the continent of 
Europe. 

“My own view is that a solution might 
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be found on the lines upon which we 
conducted our business prior to the great 
European war. In those days most con- 
tracts were written F. C. & S. but ma- 
rine underwriters held the assured cov- 
ered from day to day at a premium to 
be arranged. We should, however, have 
to go further than this because we now 
throw in considerable risk on shore. It 
is essential, therefore, for underwriters 
to limit their commitments on shore.” 
Fritzel on Cancellations 


W. Fritzel, manager of the Helvetia 
General Insurance Co., St. Gallen, iinder 
the heading “Obligation to Cancel War 
Risks Cover,” writes in part: 

“In view of the catastrophic losses 
which might result from the inclusion of 
war risks in the policy, underwriters are 
rendering a supreme service to their 
clients by granting cover against war 
risks for cargoes already shipped at the 
outbreak of war. Therefore the obliga- 
tion to accept liability for war risks 
ought to cease automatically with respect 
to the countries and routes in question, 
that is to say, without obligation on the 
part of underwriters to give special no- 
tice of cancelment at the outbreak of 
war. In other words, underwriters ought 
to be free to state their rates and con- 
ditions for the protection against war 
perils of consignments shipped after the 
outbreak of war, it being left to the as- 
sured to accept these rates and condi- 
tions or to leave the risk uninsured. 

“Besides, how will it be possible to 
exercise this right of cancellation, as in 
many cases it will be absolutely impos- 
sible to give notice of cancellation to 
the agent or to the assured in due time? 
The question therefore arises whether the 
insignificant safeguard which the notice 
clause is intended to give to underwrit- 
ers is not altogether illusory? Why in 
these circumstances accept such an ob- 
ligation to give a special notice of can- 
cellation (instead of an automatic can- 
cellation of the cover) ? 

“And even if there would be a possi- 
bility to cancel war risks immediately at 
the outbreak of war, that is to say, if 
the notice of cancellation could be for- 
warded to the assured in due time, why 
should this cancellation not take effect 
immediately, why, in other words, should 
underwriters bind themselves to a fixed 
period of days and months? 

Situation at Outbreak of War 

“At the outbreak of war the situation 
changes completely; it calls for immedi- 
ate action, 1. e., the establishment of 
new conditions, and, above all, of high 
additional premiums (for instance, 5%, 
10%, 20% of the amount insured). In 
fact, underwriters will be in need of 
these additional premiums which will 
have to contribute towards the payment 
of the many total loss claims on ship- 
ments en route at the outbreak of war. 

“Ts there a justified reason for cha:g- 
ing one client, say, with 20% for war 
risks cover after a period of 30 days, 
whilst others have to pay the same rate 
already after 14, 7 or 3 days? 

“Moreover, it should not be overlooked 
that the merchant has far higher values 
at stake than the goods shipped; for in- 
stance, his factory, machines, stores, etc., 
for which no protection against war per- 
ils is granted by insurance companies. 

“The argument does not hold good that 
underwriters leave the assured without 
protection, if the war risks cover is can- 
celled automatically. He is protected 
within the scope of the war risks policy 
for goods en route, but he cannot rea- 
sonably expect more. It is his own free 
will either to dispatch further consign- 
ments after the outbreak of war or to 
refrain from doing so.” 

Special Market For War Risks 

P. Varlez, chairman of the Marine Un- 
derwriters’ Association of Antwerp, be- 
lieves that only a radical solution will 
give entire satisfaction and therefore in- 
surers should not be afraid to go to ex- 
tremes and to exclude war risks entirely 
from the marine insurance policy. It is 
his suggestion that there should be cre- 
ated a permanent special war risks mar- 
ket, with specialists acting for the reg- 
ular insurance companies. 
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Complete Program For 
White Sulphur Meet 


JOINT CASUALTY GATHERING 





Speakers Include Four Commissioners, 
Two Senators, General and 
Two Doctors 





International Association of Cas- 
ualty & Surety Underwriters and the 
National Association of Casualty & 
Surety Agents have completed the pro- 
gram of their joint 1935 convention 
which is to be held October 8 to 10 in- 
clusive at White Sulphur Springs, West 
Virginia. Edward C. Stone, Employers’ 
Liability, as president of the Interna- 
tional Association, will open the conven- 
tion, and the first morning’s speakers 
are: 

George L. Radcliffe, United 
Senator from Maryland, senior 
president, Fidelity & Deposit. 

Major General Dennis E. Nolan, 
Commanding General, First Army. 

Louis H. Pink, New York Superin- 
tendent of Insurance, who will be mak- 
ing his first appearance at the White 
Sulphur Springs casualty-surety conven- 
tion. Mr. Pink, who is chairman of the 
executive committee of the National 
Convention of Insurance Commissioners, 
will talk on “The Trend Toward Coop- 
eration.” 

Before this session closes informal re- 
marks are expected from John C. Black- 
all, Connecticut insurance commissioner ; 
Francis J. De Celles, Massachusetts 
commissioner, and Chris A. Gough, dep- 
uty insurance commissioner of New Jer- 
sey, honor guests of the convention. The 
afternoon will be given over to the men’s 
golf tournament, women’s putting con- 
test and horseshoe pitching. 

That evening the National Association 
of C. & S. Agents, with James R. Mil- 
likan presiding, will hold its annual din- 
ner and round table discussion. 


The 


States 
vice- 


Four Speakers on Second Day 


President Millikan of the agents’ asso- 
ciation will also preside at the joint 
meeting the second morning, speakers 
being: 

Hale Anderson, vice-president, Fidel- 
ity & Casualty, who will give an ex- 
pert’s viewpoint on “The Public Official 
Problem.” 

David I. Walsh, United States 
ator from Massachusetts. 

Dr. C. O. Sappington, consulting in- 
dustrial hygienist, whose subject will be 
“Interpreting the Occupational Disease 
Enigma.” 

Dr. Walter S. 


Sen- 


Landis, vice-president, 


American Cyanamid Co., who will deal 
with economic problems. 

Golf, more horseshoe pitching, and 
bridge for the ladies will feature the 


afternoon’s activity. In the evening will 


come the joint convention dinner with 
Charles H. Burras as toastmaster de 
luxe. 


The business meetings of both asso- 
ciations come Thursday morning, vari- 
ous reports being read, new business 


discussed, resolutions passed and offi- 
cers elected. {-eemmttee chairmen in- 
clude Edward C. Stone, convention com- 
mittee; George E. Turner, entertain- 
ment; ‘A. Duncan Reid, reception; Philip 
M. Childs, registration; John G. Yost, 
golf; C. S. Weech, horseshoe pitching ; 
Mrs. J. W. Henry, women’s auction 
bridge; C. W. Olson, Jr., transportation, 
and F. Robertson Jones, press. 


TO NAME NEW OFFICERS 


The Surety Underwriters Association 
of New York at its October 10 meeting 


wil] nominate officers for the coming 
year. Capt. T. P. Murphy, Globe In- 
demnity, has been president for two 
ferms. 


Wm. Newell Goes To 
Assigned Risk Pool 


LEAVES SUN INDEMNITY POST 





To Be Secretary-Treasurer in New Com- 
pensation Set-Up with Headquarters 
at 1 Park Avenue, N. Y. 

William Newell, Sun Indemnity assist- 
ant secretary, with a background of 
nearly twenty-eight years’ experience 
both as a safety engineer and as a com- 
pensation and liability underwriter, has 
been selected as secretary and treasurer 


WILLIAM 


NEWELL 


of the Assigned Risk Pool, the new 
compensation vehicle, by J. M. Haines, 
London Guarantee, who is chairman of 
the pool’s board of governors. Mr. 
Newell starts his new duties on October 
1, making his headquarters at No. 1 
Park Avenue, New York. 

As secretary and treasurer Mr. Newell 
will have direct charge of the adminis- 
tration of affairs for the Assigned Risk 
Pool, under the supervision of its execu- 
tive vice-chairman, William Leslie. He 
will guide member companies in the un- 
derwriting and servicing of assigned 
risks, particularly those involving occu- 
pational disease hazards. 

A graduate of Columbia University, 
class of 1907, from which he holds both 
A.B. and M.E. degrees, Mr. Newell’s 
first connection in the insurance business 
was with the Fidelity & Casualty, as 
safety engineer and assistant superin- 
tendent of the liability department. In 
1911 he joined the New York State De- 
partment of Labor, where he served as 
mechanical engineer and expert on ac- 
cident prevention and ventilation. Dur- 
ing his service with the Department he 
inspected large industrial plants through- 
out the state, served on industrial code 
committees and prepared a_ pamphlet 
containing detailed specifications for ex- 
haust systems for emery and buffing 
wheels, which have since been incor- 
porated in the Industrial Code of the 
State of New York. 


In 1914 he transferred to the State 
Insurance Fund as chief safety engi- 
neer, a post he held until 1923. Here he 


gained a thorough knowledge of the 
technical underwriting and rate making 
problems of workmen’s compensation in- 
surance. He resigned from the State In- 
surance Fund in 1923 to join the execu- 


tive staff of the Sun Indemnity. 
Mr. Newell is a member of the Cas- 
ualty Actuarial Society, the American 


Society of Mechanical Engineers and the 
American Society of Safety Engineers. 
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A. & H. Congress On 
Coast Big Success 


STAGED BY LOS ANGELES CLUB 





Educators, State Officials, Judge and 
C. P. A. Join With Insurance Men 


in Lively Program 





The widely heralded fourth annual ac- 
cident and health sales congress of the 
Los Angeles Accident and Health Man- 
agers Club, September 20, proved to be 
no disappointment to the 300 salesmen 
attending. Program makers included 
Ernest F. Hanson, Case & Johansing 
agency, club vice-president, who was 
general chairman of the congress and 
presided at the meeting, and C. M. Beall, 
Inter-Ocean Casualty, club president, 
who gave an inspiring address of wel- 
come, praised the insurance press for 
its cooperation, and reviewed the prog- 
ress made since the first travel accident 
policy was sold eighty-seven years ago. 
Dwight Mead, president, National Acci- 
dent & Health Association, Seattle, un- 
avoidably detained, sent a telegram. He 
was missed. 


A striking feature of the congress and 


one which attracted much _ favorable 
comment, was the program diversifica- 
tion. It included an assistant superin- 


tendent of schools, Howard A. Campion 
of the Los Angeles board of education, 
who discussed “The Necessity For and 
Good To Be Gained From Adult Educa- 
tion”; the state insurance commissioner, 
Samuel L. Carpenter, Jr., an experienced 
insurance man of twenty-four years’ 
standing, who talked about legislative 
matters; a prominent C. P. A., R. E. 
Blight of Los Angeles, who expressed 
“My Belief in Accident and Health In- 
surance for the Business and Profes- 
sional Man”; an insurance instructor in 
the local schools, George O. Gray, who 
outlined the scone of insurance educa- 
tional opportunities afforded by the city’s 
board of education, noting in particular 
that more than 400 students had en- 
rolled for a high school evening course 
in accident and health insurance of 
which seventy took the two-hour writ- 
ten exam at its close. 


Historical and Sales Aspects of A. & H. 


Insurance speakers included H. B. 
McElrath, field assistant, Los Angeles 
branch office of the Travelers. whose 
historical background facts on the busi- 
ness indicated considerable research on 
his part; I. C. Cunningham, southern 
California divisional manager, Occident- 
al Life, who was chairman at the lunch- 
eon meeting at which Judge LeRoy M. 
Dawson, Los Angeles traffic court, gave 
a semi-humorous talk on “What I Think 
of Insurance and Insurance Men.” Earl 
W. McGary. Northern Life, who is pres- 
ident of the California Accident & 
Health Association, made the first after- 
noon appearance, expressing greeetings 
from his organization. 

T. W. Leonard, supervisor, Washine- 
ton National, Los Angeles, brought forth 


plenty of practical sales tips; Harry G, 
Johansing, president, Insurance Ex- 
—— of Los Angeles, scheduled to talk 
“Underwriting Principles,” could not 
appear, but his paper was read; and the 
final insurance speaker, Howard Mac- 
kay, sales manager, Foster & Kleiser, 
discussed from a sales angle existing 
opportunities for increasing business, 
Some High Spots 

Among the convention high spots was 
H. B. McElrath’s reference to early 
health insurance history, not generally 
known. He said in part: 

“The present day system of such protection 
can be traced back as far as the guilds of thie 
tenth century in England, but that the first 
organized attempt to grant specific indemnity 
for sickness came with the origin of the Friend. 
ly Societies, several of which were organized 
soon after the aie of the nineteenth cen- 
tury for the purpose of providing sick pay for 
lmmuited periods. The period from 1847 to 1897 
was termed the experimental or first period of 
health insurance, characterized by failures. The 
second period started in 1898, when this 
form of insurance was taken up by stock per- 
sonal accident companies, the first being the 
Fidelity & Casualty. The Travelers and the 
Aetna began issuing health policy contracts in 
1299,” 

Another point that struck home was 
when R. E. Blight, C. P. A., said: “One 
reason why insurance salesmen have 
been kicked around is because they have 
looked upon themselves as merchandis- 
ers while if they were to assume that 
they are in the same category as the 
clergyman, physician or lawyer, which 
is a fact, it would bring about an en- 
tire change of relationship.” 


BROOKLYN BROKERS MEET 








Protest Direct Writing of Malpractice 
Policies by Company Getting New 
Tieup With Medical Society 
At the well attended monthly luncheon 
meeting of the Brooklyn Insurance 
Brokers Association on Tuesday vigor- 
ous protest was voiced at the action of 
a casualty company for having entered 
into an agreement with the Medical 
Society of the State of New York to 
write, direct, malpractice insurance for 
members of the society under a master 
policy. The criticism was directed at 
the company’s failure to recognize the 
rights of brokers. It was stated that the 
company at present writing this insur- 
ance on a certificate basis under a master 
policy agreement recognizes individual 
brokers under certain conditions, and the 
failure of the new carrier to do likewise 
occasioned the protest. Action on the 
matter was left to the grievance commit- 
tee, of which Alex Goldberg is chairman, 
with instructions to confer with and sup- 
port other associations in their impend- 
ing efforts to have brokers recognized 

by the company in question. 

The efforts being made to have the 
New York State Mortgage Commission 
withdraw its “favored brokers” plan was 
reported upon by Harry G. Ellis, Jr. 
chairman of the special committee. A 
motion was carried to press this matter 
with all possible speed. 

Bernhard Stern, vice-president, 
sided. 
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ram Ready For 
sie Industrial Boards 


MEET SEPT. 30 IN ASHEVILLE 


y Program Includes Many Com- 


nsation Subjects; T. N. Bartlett, 


Maryland Cas., Among Speakers 


Four-Da 


There is much of interest to casualty 
insurance people in the program of ac- 
tivity for the forthcoming annual meet- 
ing of the International Association of 
Industrial Accident Boards and Commis- 

Asheville, N. C., September 30 


sions at . : 
to October 3. Two nationally known 
speakers on the opening day are Miss 


Frances Perkins, Secretary of Labor, and 
Dr. Frank Graham, president, University 
of North Carolina, who is chairman of 
President Roosevelt's Advisory Council 
on Economic Security. The veteran, 
Jos. A. Parks, Massachusetts industrial 
commissioner, will give a response Mon- 
day evening to the address of welcome 
by J. C. B. Ehringhaus, Governor ol 
North Carolina. 
Workmen’s compensation problems will 
feature the Tuesday morning business 
session, the speakers including Thos. N. 
tartlett, Maryland Casualty; Voyta 
Wrabetz, Wisconsin industrial commis- 
sioner: Dr. Henry H.. Kessler, director, 
New Jersey Rehabilitation Clinic, and 
Dr. E. H. Gehrmann, the E. I. Du Pont 


Co. medical director, who will discuss 
lead poisoning. Dr. W. J. McConnell, 


assistant medical director, Metropolitan 
Life, is to be the chairman of the after- 
noon session at which his associate, Dr. 
A. J. Lanza, also Metropolitan Life, is 
to be one of the symposium participants. 
On Wednesday the meeting is to be 
held jointly with the International As- 
sociation of Government Labor Officials, 
the subjects to be discussed including: 
“Use of Statistics in Accident Prevention,” 
by Sidney W. Wilcox, chief statistician, Bureau 
of Labor Statistics, U. S, Department of Labor. 
“The Employer’s Interest in Accident Pre 
vention,” by C. F. Tomlinson, furniture man- 
ufacturer of High Point, N. C. 

“Assessment Plan for Defraying Cost of Ad 
of Workmen’s Compensation,’ by 
Maryland chair- 


ministration 
Wm. E. Broening, 
man. 

The program for the final day includes 
such well known personalities to insur- 
ance men as Dr. Leonard W. Hatch. re- 
tired industrial commissioner of New 
York State; Dr. R. N. Little, director, 
rehabilitation division, New York State 
Education Department, and John B. An- 
drews, secretary, American Association 
for Labor Legislation. 


industrial 





NORTH CAROLINA CALLS 


Casualty Conference Committee of 
Agents’ Ass’n Urges Company At- 
tendance at Sept. 30 Meeting 
An urgent request has been made by 
the special casualty company conference 
committee (Thos. G. Reeden, chairman) 
of the North Carolina Association of 
Insurance Agents, Inc., in a letter to 
special agents, field supervisors and 
company presidents that they attend a 
special meeting on September 30 at the 
King Cotton Hotel, Greensboro, N. C., 
and confer with a selected committee 
Irom the agents’ ranks. The letter to 

company people read in part: 

Certain developments scheduled for the first 
week in October necessitate a serious conference 
etween you and the Agents’ Association. 

This is a constructive, cooperative venture. 
It is desired by the agents to advance the wel 
fare of the casualty business, which at this time 
is sO necessary to their premium volume in 
crease. It is also necessary because of major 
evils creeping into the business which, if long 
continued, will so undermine this field in North 


Carolina as to threaten both companies and 
agents, 

The undersigned committee cannot overempha 
size the urgency of this request. We venture 
even to ask you to cancel what other engage 
ments you may have at that time so every su- 
pervising official may be present. 





MONTCLAIR’S SAFETY DRIVE 
_ Montclair, N. J., home town of man\ 
‘nsurance men, is in the midst of a safety 
drive. It has already produced results. 


ACTUARIES MEET NOV. 15 


Annual Meeting of Casualty Society To 
Be Featured by Informal Discussion 
on Auto Liability Rating 
The annual meeting of the Casualty 
Actuarial Society has been set for Fri- 
day, November 15, at the Hotel New 
Yorker, New York. In addition to the 
usual luncheon there will be an informal 
dinner at the hotel in the evening, a new 
feature inaugurated last year which 
proved popular. A feature of the meet- 
ing will be an informal discussion on 
“Automobile Liability Rating,” one of 
the foremost casualty problems today. 
President W. W. Greene, General Re- 
insurance vice-president and_ secretary, 

will preside. 


NEW HOME OFFICE 

The Western Surety of Sioux Falls, 
S. D., is now in new and more commo- 
dious home offices which are on the 
ground floor of the company’s own build- 
ing. Modern in every respect, the of- 
fices have acoustically treated ceilings 
and indirect lighting. A new vault has 
also been built to house company rec- 
ords, which is considered one of the 
largest in South Dakota. The private 
office of President Dan Kirby is done in 
panelled mahogany. 








| Wisconsin Security Fund 
Gov. Phillip F. La Follette of Wis- 
| consin on September 20 signed House 
| Bill No. 680 which provides for the 
set-up of a workmen’s compensation | 
security fund, modeled along the lines 
of the New York and New Jersey | 
measures. It will be recalled that the | 
Wisconsin bill was killed a few wecks | 
| ago, then revived and passed the Sen- 
| ate a week ago. The governor lost 
| no time in signing it. It becomes ef- | 
fective at once. | 





SPORTSMAN’S TREATY ENDS 

The reinsurance treaty which the 
Sportsmans Mutual of Washington, D. 
C. has had with the Excess of America 
is being terminated as of September 30, 
1935. Pending the making of a new 
treaty the Sportsmans is discontinuing 
the writing of sports risks. 





M. H. CHRISTOPHERSON DEAD 

Martin H. Christopherson, director of 
service, New York State Insurance Fund, 
widely known safety engineer, passed 
away recently at the age of 69. Before 
entering the Fund he achieved promi- 
nence as an elevator designer and en- 
gineer. 


L. W. Winslow Educational 
Chairman, A. & H. Club 


A permanent educational committee 
has been formed by the New York Ac- 
cident & Health Club to carry on the 
activities along this line inaugurated a 
ago. W. Winslow, Fire- 
man’s Fund Indemnity, has been named 
chairman of this committee, which, in 
addition to giving a course of four lec- 
tures, will handle arrangements for pro- 
motion of the Greater New York Acci- 
dent & Health Week to be held prob- 
ably next April. 

_The following have been selected by 
Chairman Winslow to aid in carrying 
out this work: Harold M. George, U. 
S. F. & G, vice-chairman; John 
Scheuing, New Amsterdam, treasurer; 
Julius Ullman, Continental Casualty, pub- 
licity; Fred G. Burgoyne, Maryland, ar- 
rangements; William Kick, brokers’ ac- 
tivities; P. W. Cook, Connecticut Gen- 
eral, speakers; and P. Schreyer, 
Glens Falls, finance. 


year Leslie 





BABY GIRL ARRIVAL 
Fred G. Burgoyne, Maryland Casualty, 
recently had a baby girl arrival in his 
home. 
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On the Production “Firing Line” 





White & Camby Borough 
Agents For the U. S. F. & G. 


The midtown 
U. S. Fidelity & Guaranty Co. has been 
placed with White & Camby, Inc., of 41 
East Forty-second Street, New York. 
The appointment covers all casualty lines 


borough agency of the 


and with it also goes the representation 
for automobile fire and theft and inland 





WHITE 


EDWARD I. 


marine lines of the Fidelity & Guaranty 
Fire Corporation, affiliate of the U. S. 
F. & G. 

The 
week, 


consummated 
than 
interest locally, as it brings together one 


last 
usual 


appointment, 
has occasioned more 
of New York’s largest and progressive 
agencies and one of the leading casualty 
companies. Brokers doing business with 
the agency appeared to be pleased with 
the tie-up, particularly because the U. S. 
F. & G.’s 


available to 


vast service facilities will be 


supplement the personnel 
The 
White & Camby office has a large clien- 
New York brokers and is 
said to be now writing in the neighbor- 


service features of the agency. 


tele among 


hood of a million dollars casualty busi- 
ness annually, as well as a substantial 
automobile fire and theft and inland ma- 
rine volume. 

For automobile fire lines the agency 
now represents five companies. Besides 
the Fidelity & Guaranty Fire they are 
the Northern of London, Standard of 
New York, Universal and the Century 
of Scotland. For inland marine the 
Northern of London and the Eagle Star 
& British Dominions are represented in 
addition to the Fidelity & Guaranty Fire. 

Edward I. White is president of the 
agency, which he established May l, 
1925. Its rapid rise to a high place 
among New York’s leading agencies is 
attributed largely to his capable and en- 
ergetic management and to the ability he 
has shown in selecting his lieutenants in 
the agency. Keeping himself free of 
details, Mr. White continues to person- 
ally devote the major portion of his time 
to contacting brokers, helping to solve 
their problems and placing himself at 
their service. 

Other officers of the agency are F. J 
McCormack, vice-president and secre- 
tary; Harold W. Steuer, vice-president ; 
Andrew P. McLaughlin, vice-president ; 
James J. White, treasurer. Mr. McCor- 
mack was manager of the automobile de- 
partment of the Universal before join- 


ing White & Camby, Inc., a number of 
years ago. He helped in the organiza- 
tion of the Universal’s automobile de- 
partment. Mr. Steuer was burglary and 
plate glass manager of the Fidelity & 
Deposit in Brooklyn when invited to as- 
sume his official position with the agen- 
cy. He served with the F. & D. for six 
years and had previously been with the 
\merican Surety for a similar term. Mr. 
McLaughlin gained his experience with 
the Insurance Co. of North America at 
the old Platt, Fuller & Co. office. James 
J. White, treasurer, is a brother of Pres- 
ident White and, like the other officers 
of the agency, is well and favorably 
known among the brokers. 


W. J. WITSCHEN HAS RESIGNED 

W. J. Witschen, well known in casu- 
alty circles along William Street and 
who has been metropolitan manager of 
the Norwich Union Indemnity, resigned 
recently. He has been in the business 
nearly twenty-five years, having served 
the Fidelity & Deposit, Hartford Acci- 
dent & Indemnity and Commercial Casu- 
alty before joining the Norwich. Mr. 
Witschen’s future plans will soon be an- 
nounced. 





J. M. WILSON IN ROLE OF HOST 


Prominent Kalamazoo Agent Entertains 
His Staff; Five-Act Floor Show and 
Golf Tourney Among Features 

An elaborate entertainment program 
was enjoyed over the past week-end by 
employes, guests and officers of the 
James M. Wilson Corp., one of the Kal- 
amazoo, Mich., largest local agencies, 
State Representative James 
M. Wilson. The occasion was the an- 
nual party and agency celebration. An- 
nual reports and departmental confer- 
ences following a banquet at the Park- 
American Hotel Saturday night consti- 
tuted the only business transacted. 

The affair started with a luncheon at 
the same hotel Saturday noon exclusive- 
ly for the men, their wives being guests 
throughout the afternoon at the Wilson 
residence. The evening banquet was 
featured by a five-act floor show, “The 
Miniature Follies.” On Sunday a golf 
tournament was held at the Kalamazoo 
Country Club. 


headed by 





E. J. HOPPER IN NEW OFFICES 
Elmer J. Hopper, one of New York 
City’s oldest insurance agencies and 
which has been for nearly twenty-five 
years at 80 Maiden Lane, is now in new 
quarters at 99 John Street. The agency 
represents the Fireman’s Fund Indem- 
nity for casualty-surety lines. 


TRASY MONEY! SCHEMES 





Today, tomorrow, every day—some employer will unknowingly finance 
the get-rich-quick scheme of a desperate employee. Someone on the pay- 


roll, probably long trusted, will dip into company funds for 


easy money” 


to relieve a personal crisis—or merely find a sudden temptation irre- 


sistible. It happens every day. 


Sudden, unexpected loss through cr 
thousands of banks and businesses 


ming 


iminal dishonesty of employees costs 
millions of dollars yearly. The crimes 


themselves can rarely be anticipated. The losses CAN! Fidelity Bonds 


for commercial houses and 
ideal protection. 


rket for National Surety 
not nearly as competitive as other 
elp 
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substantially increased. ur nel 


orm 
Our ii 


Fid 


is y 


ankers Blanket Bonds for banks provide the 


ity Bonds is still extremely large, 


es. Your premium income can be 
ours for the asking. 


Write for a copy of our new Sales Manual on Fidelity Bonds. 


NATIONAL SURETY 
CORPORATION 


VINCENT CULLEN, PRESIDENT 


SS 


Rochester Meeting 
(Continued from Page 30) 


surety production are having a symp 
sium under the leadership of W. Herbe, 
Stewart, prominent Chicago agent wh 


is chairman of the association’s ney) 


created surety development committe. 
Spencer Welton, vice-president, ion 
chusetts Bonding, is giving an addres, 
on “Fidelity and Surety Salesmanshiy" 
in which he draws upon his wide ref 


edge of field conditions in this line and & 


generously gives case history on hoy 
the leaders are producing the busine 


In Mr. Stewart’s report for the surety § 
committee he has embraced the subjeq [ 


of commissions on (1) bonds coverin, 
large government projects and (2) com. 
missions on blanket bonds which sub- 
ject, it has just been learned, will }, 
taken up at next Tuesday’s meeting of 
the surety acquisition cost conferenc 
The agents’ stand in this matter is tha 
the experience on blanket fidelity bond 
justifies their request for maximum sure. 
ty commission on these classes of bonds 

Mr. Stewart also went into detail op 
the steps leading up to a blanket bonj 
reinsurance treaty between Londo 
Lloyd’s underwriters and the Americay 
surety companies, which treaty is e. 
pected shortly to be finally consummated 
So far as the American agents are con. 
cerned in this matter, the report stated 
that “they have suffered greatly by the 
loss of a considerable amount of this 
business and unless some (treaty) plan 
is devised whereby there is a possibility 
of the agents regaining at least part of 
their business, it would be of little valy 
to the American agents.” 


Kenneth H. Bair 


(Continued from Page 19) 





greatest thing in his business life, he 


tells you, was the inspiration derived f 


from those years of association with Ed. 
ward H. Bair, then considered perhaps 
the most outstanding agent in the state 
Kenneth Bair chose insurance as his ca- 
reer deliberately and because it was hard 
for him to conceive that any man would 
prefer activity in any other field of en- 
deavor. 

His is not a one track mind but it is 
a purposeful mind. He combines happilj 
a quality of warm friendliness with a 
directness of manner and firmness oi 
intention. 

He inspires confidence because it is 
apparent that he knows his stuff and he 
generates enthusiasm because he is s0 
clearly and wholly in deadly earnest. 

Whatever the future may be for the 
National Association of Insurance Agents 
during his incumbency of office it wil 
never be said that his was a vacillating 
administration nor that he lacked an*ob- 
jective and the energy to reach it. 





Roosevelt & Sargent Open 
N. Y. Offices at 90 Broad St. 


John A. Sargent and James Roosevelt, 
son of the President, who are partners 
in the Massachusetts firm of Roosevelt 
& Sargent, Inc., have recently filed 3 
certificate of statement and designation 
with the secretary of state in New York 
to enable them to do business here. The 
New York City offices are at 90 Broad 
Street. Mr. Sargent as treasurer cert! 
fies that the capitalization is 1,000 shares 


Illinois Code Omitted 


from Special Session 
Gov. Henry Horner of Illinois will not 
include the proposed insurance code i 








his call for a special legislative session, 
it was learned this week. This is because 
the Governor is most interested in the 
social security bill at this time. He may 
lay the code before legislature at a later 
special session. Director Ernest Palmer, 
who was scheduled to have spoken o 
the code October 11 at a state chamber 
of commerce meeting, has withdrawn. 
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Few Changes In Final Promulgation 
Of Mass. Compulsory Auto Rates 


In his final promulgation this week of 
1936 automobile liability rates under the 
Massachusetts compulsory law Insurance 
Commissioner Francis J. De Celles has 
made only a few minor changes in the 
rate schedule tentatively announced a 
few weeks ago. It is estimated that 
without the guest coverage, for which 
an extra $3.25 is now to be charged for 
those who wish it, the rates will be about 
14% higher than they were for 1935. 
This will mean that Bay State automo- 
bile owners will pay about $250,000 more 
in premiums than they paid this year, 
according to the Boston Globe. 

The heralded opposition to the new 
rates failed to materialize at the Boston 
public hearing a week ago in the State 
House when not more than 135 people 
appeared in the big auditorium, and many 
of these dropped in apparently in the 
hope of witnessing some excitement. 

3ut Commissioner De Celles nipped 
political harangues in the bud and or- 
dered speakers at the meeting to stick 
to insurance facts and stow their polit- 
ical speeches away. Departing from the 
past custom at such hearings, the Com- 
missioner stopped the speakers in their 
tracks whenever they made wild or gen- 
eral statements and called on them to 
produce definite figures. 

To the claims of many of the speakers 
that their local communities had been 
unjustly treated in the new schedule of 
rates, the Commissioner immediately re- 
sponded with statements indicating that 
the losses in these communities per car 
had been greater than the premiums col- 
lected, with the result that increases for 
next year were necessary. 

Worcester Taxi Protests Recognized 


The strongest protests came from the 
small communities of Worcester County, 
where the new rates will be substantially 
higher than the 1935 schedule. The 
Worcester taxi operators protested that 
they would have to go out of business 
if forced to pay $500 a year for their in- 
surance, which represented an increase 
of $100, so the Commissioner reduced 
their rate to $400. But he warned them 
that they would have to carry out an 
accident prevention campaign during the 
next year or face a stiff 1937 increase. 
Although Chelsea was given a reduc- 
tion of more than $2 in the 1936 rates, 
this city presented the largest delegation 
and representatives of the local chamber 
of commerce insisted that the city was 
entitled to a further cut of $2.10 at least. 
Its secretary, Jacob Kaplan, engaged in 
sharp clashes of opinion with Commis- 
sioner De Celles, who told him that his 
Statistics were at variance with the “rest 
of the world.” No objections were 
sounded by Boston or by the cities or 
towns in the counties of Berkshire, 
Franklin, Bristol, Plymouth, Barnstable, 
Nantucket or Dukes. 


Bowker im Tilt 


The climax of the hearing came when 
Representative Philip G. Bowker of 
Brookline protested an increase of more 
than $1 in his home town. He charged 
that Governor Curley had failed to keep 
his campaign promise to reduce the auto 
msurance rates by 50% for next year, 
claiming that instead of a cut the motor- 
Isis Were getting an increase of 9.4%, 
including the guest coverage premium. 
That the fault rested with the legisla- 
tors, and not with the Governor, was the 
quick retort of Commissioner De Celles, 
Who said that the legislature had pre- 
vented him from making a 30% cut in 
the rates by killing the bill sponsored 
by the Governor. 

‘Prior to the last state election the 
Present Governor, Mr. Curley ” start- 
ed Representative Bowker. “His Excel- 
lency, Governor Curley, please,” inter- 
Tupted the commissioner. 

The Brookline legislator accepted the 





tart correction and continued: “Gov- 
ernor Curley said there would be a re- 
duction in automobile insurance rates of 
50%; that he would fire former Com- 
missioner Brown if the latter did not 
order the cut. He appointed you to Mr. 
Brown’s place and yet the rates have not 
been reduced. On the average the rates 
have been increased 12%,” charged Rep- 
resentative Bowker. 

Commissioner De Celles again ‘inter- 
rupted to insist that the average increase 
was approximately 9.4%, including the 
guest clause coverage which is not re- 
quired by law next year, and that the 
real increase was but 1%. 

“The Governor had believed that the 
legislature would adopt an amendment 
to the compulsory insurance law, which 
I expected would reduce the rates 30% 
or more,” continued Commissioner De 
Celles. “The bill was not passed by the 
legislature. That might explain the sit- 
uation,” said the insurance commissioner. 


Ignores Insurance Co. Arguments 


The protest of the insurance compan- 
ies that the increased speed trend of the 
last few years, due to better cars and 
better roads, and the tendency of claims 
to grow bigger the longer they are de- 
layed in the courts, has been ignored. 

The contention of the companies that 
rates have been proved to be too low 
since the inception of the compulsory 
policy because of the fact that the rates 
have had to be increased each year has 
also been ignored. Mr. De Celles as- 
serts that the judgment of his Depart- 
ment must prevail over that of the in- 
surance companies. As for the sugges- 
tion that the agents and brokers do not 
get a fair commission break, he suggests 
that the companies are not bound in the 
allocations of expenses and acquisition 
cost by any hard and fast rule in his 
Department and they might share their 
“profits” with the agents and brokers 
more generously, if they see fit. 





INDICTED FOR FALSE CLAIMS 


Three men have been indicted by the 
grand jury in Michigan City, Ind., on 
charge of conspiracy to defraud the 
United States F. & G. through faked 
accidents and false claims. They are 
Sophacles Platis, James Platis, a broth- 
er, and George Kongias, who, it is al- 
leged, have obtained nearly $40,000 a 
year fraudulently. 


WESTERN SURETY GAINS 
Assets, Surplus and Income Ahead For 
First Six Months; Has Special 
Real Estate Reserve 
The Western Surety of Sioux Falls, 
S. D., which is one of the oldest surety 
companies in the country, has had a suc- 
cessful record of progress for the first 
half of 1935. Total admitted assets as 
of June 30 stood at $1,052,116 compared 
with $993,416 on December 31, 1934; net 
surplus increased to $191,217, having been 
$146,952 at the year-end; and, combined 
with paid-in capital of $286,900, a sur- 
plus to policyholders of $478,117 was 

shown. 

Under the leadership of Dan Kirby, 
president, the company increased its to- 
tal income for the first six months to 
$243,910, of which $184,982 was from pre- 
miums. Investment income was $32,143; 
losses paid in the same period were $45,- 
410. During this period the ratio of 
losses incurred to premiums earned was 
43%, and from underwriting and proft 
and loss the company earned $40,764. 
Ratio of investment expenses incurred 
to gross interest and rents earned was 
36%, and from this item the earnings 
amounted to $23,583. From these earn- 
ings the company increased its surplus 
account $44,265. 

Of special interest is the fact that the 
Western Surety has set up a special re- 
serve of $18,822 to cover possible losses 
in connection with real estate, and a 
special contingent reserve of $100,000, 
well above that required by law. 





HONOR JENKINS AND STEWART 





U. S. F. & G. Luncheon Given to Law- 
yers Going Into Private Practice; 
A. G. Oakley Host 

Alonzo Gore Oakley, vice-president, 
United States F. & G., who has just re- 
turned from a European vacation, was 
host at a luncheon on Tuesday in honor 
of Murray G. Jenkins and George W. 
Stewart, who are going out into private 
law practice under the firm name of Jen- 
kins, Stewart & Fixler, 165 Broadway, 
New York City. Mr. Jenkins has been 
trial counsel for the U. S. F. & G. since 
1915 and Mr. Stewart has been with the 
company since 1927. 





OPENS UP ON COAST 

The Motor Truck Insurors, Inc., of 
Kansas City, Mo., has opened a branch 
office for California at Los Angeles un- 
der the management of F. P. Scritch- 
field, who came out from the home of- 
fice. In addition to the new branch the 
company maintains branch offices in 
New York and Chicago. 
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N. Y. Dep’t Officials 
Make Up-State Talks 


H. C. SPENCER AND T. J. CULLEN 





American Motorists Agents Hear of 
N. Y. Ins. Law Revision and Con- 
certed Auto Accident Drive 





Howard C. Spencer, first deputy su- 
perintendent of insurance, and Thomas 
J. Cullen, deputy superintendent, New 
York Insurance Department, were among 
the chief speakers at this week’s Syra- 
cuse meeting of New York State agents 
of the American Motorists and Lumber- 


man’s Mutual of Chicago. Mr. Spen- 
cer’s theme was the proposed revision 
of the New York insurance law upon 
which the Department is now working, 
and Mr. Cullen’s subject was the motor 
vehicle accident problem and the oppor- 
tunity afforded local agents to aid in its 
solution. 

In approaching his subject Mr. Spen- 
cer brought out that more than a quar- 
ter of a century has elapsed since the 
last general revision of the insurance 
laws in New York, the present law hav- 
ing been enacted in 1909. He observed: 
“Essentially the insurance law of New 
York has never been planned and writ- 
ten at one time in the form of a single 
unified statute.” He thought that much 
of the present law is obsolete, ambigu- 
ous or illogical. For example, he said, 
if one chooses to examine the New York 
law with reference to the provisions re- 
lating to agents, he must exercise a con- 
siderable amount of care and ingenuity. 

“Provisions relating to the fiduciary capacity 
of an agent as well as those dealing with ad- 
vertisements by agents, acts by agents on be- 
half of non-admitted insurers and certain for- 
bidden rebates and discriminations will be found 
in the first article of the law. This article 
contains about seventy sections covering some 
fifty pages. It deals with a large variety of 
matters and there are comparatively few help- 
ful sub-classifications.” 


Prof. Patterson Helping in Extensive 


Changes Needed 


After discussing a number of mechan- 
ical defects in the present laws, such as 
the preponderance of commas, Mr. Spen- 
cer said extensive changes of form are 
needed in order to eliminate duplications 
and inconsistencies. Revision of lan- 
guage is also needed to make the law 
more suitable to the social and economic 
conditions of today, and it should be pos- 
sible to modernize administrative pro- 
cedure. He continued: 

“Since such a task needs an intimate know!l- 
edge of the strength and weaknesses in the 
practical administration of the present law the 
Insurance Department has decided to prepare, 
in the first instance, a tentative draft of a bill 
for recommendation to the legislature. The 
Department considers itself extremely fortunate 
in being able to obtain the active cooperation 
in this work of Professor Edwin W. Patterson, 
professor of law at Columbia University, author 
of the standard work on insurance supervision 
in the United States, and one of the outstand- 
ing national authorities on insurance law. 

“All insurance groups are entitled to have 
a voice in the construction of a new law. After 
the tentative revision has been prepared ful! 
opportunity will be given to the business inter- 
ests who are affected to express views and to 
offer suggestions for modifications. This will 
be done before the Insurance Department rec- 
ommends any specific bill to the legislature.” 

It is not expected that the revision will 
be in suitable form for submission to 
the legislature until the January, 1937, 
session, Mr. Spencer said. 


Must Guard Against Lethargy, Says 
Cullen 


Deputy Superintendent Cullen put it 
up to the agents to take an active part 
in pushing the safety movements in their 
communities not only as a matter of civ- 
ic pride but for their own interests. He 


was glad to see that increased pressure 
was being brought to lower the auto fa- 
tality toll through such campaigns and 
through stricter enforcement of traffic 





laws and rules. But, he cautioned, there 
must be no let-up or lethargy in this 
treatment, for the desired ideal is not 
easy of attainment. 

In addition to the tremendous loss of 
life, personal injury and damage to prop- 
erty, which is bad enough in itself, the 
speaker pointed to the problem present- 
ed by the financially irresponsible mo- 
torist who has been found guilty of traf- 
fic violations and who is without insur- 
ance “whereby he might mitigate the 
grief caused or make some restitution 
for the resulting economic loss.” As a 
consequence of this condition, he noted 
that Motor Vehicle Commissioner C. A. 
Harnett has advocated compulsory auto- 
mobile insurance, which led him up to 
this statement: 


“The Insurance Department of this State, so 
far as I know, has never made any official ex- 
pression of policy as to this recommendation. 
None is now intended by me. the 
inescapable fact is that the agency of State 
Government primarily interested in an official 
way with highway and motor vehicle safety has 
made this definite and concrete recommendation. 

“Therefore, it to this: The 
vehicle must be re- 


However, 


down 

problem 
duced from a major to a minor one, or some 
plan may be expected to provide a means of 
guaranteeing financial aid to unfortunate 
blameless victims of the guilty.” 


simmers 


motor accident 


and 


H. P. Jackson Makes Awards 
To Bankers Ind. Students 


H. P. Jackson, president, Bankers In- 
demnity, showed his interest the other 
day in the casualty insurance education- 
al movement when he called together his 
entire home office staff for the presenta- 
tion of final certificates of the Insurance 
Institute of America to participants in 
the three-year correspondence course. 
The honor awards were received by 
George J. Fields, magna cum laude; 
George J. Siefried, cum laude; John 
Stewart, cum laude, and in the three- 
year institute course in casualty insur- 
ance to Allen B. Shaw, magna cum 
laude. 

In making the presentation Mr. Jack- 
son referred to the opportunity offered 
by the Insurance Institute to young peo- 
ple who desire to improve their technical 
knowledge and acquire a broad under- 
standing of the fundamental principles 
of the business. 





REHABILITATION STUDY 
Dr. H. H. Kessler, Medical Adviser, New 


Jersey Compensation Commission, 
Writes Book on Subject 

Dr. H. H. Kessler, medical adviser to 
the New Jersey Workmen’s Compensa- 
tion Bureau and Rehabilitation Commis- 
sion, a frequent speaker at safety and 
insurance meetings, has written a book, 
“The Crippled and the Disabled,” which 
presents an intensive study of rehabili- 
tation of physically handicapped persons 
in this country. It is published by the 
Columbia University Press. 

Pointing out that there are 900.000 
crippled persons, of whom half are chil- 
dren, in this country, Dr. Kessler says so- 
ciety makes only feeble attempts to make 
them economically independent because 
of false concepts of the capacity of crip- 
pled persons to work, and because of 
psychological prejudices, social attitudes 
and legal limitations. He advocates a 
more liberal attitude on the part of pri- 
vate and governmeutal agencies employ- 
ing labor. 





BACK SAFETY MOVEMENTS 


Automobile liability rates featured the 
discussion at the first fall meeting of the 
Oklahoma City Association of Casualty 
Insurance Agents. The membership, 
conceding that although higher than in 
most cities the rates at present are justi- 
fied by local conditions, decided to co- 
operate with all safety movements 
launched in the city. Wiley Ball was 
made chairman of a committee to inves- 
tigate and make plans to promote such 
movements. 


SAFETY POETESS 





Mary Sullivan of National Bureau Wins 
Distinction by Football Verse in 
“Safety Education” Magazine 


The staff of the National Bureau of 
Casualty & Surety Underwriters, noted 
for its versatility, has a safety poetess 
in the person of Miss Mary Sullivan, 
Hunter College graduate, who majored 
in economics and English while in col- 
lege. Being in the atmosphere of acci- 
dent prevention and safety she recently 
composed the following verse which was 
considered so expressive that “Safety 
Education,” magazine put out by the 
National Safety Council, selected it for 
its October back cover feature. The cap- 
tion, “After All, Boys, It’s Only a Game,” 
is illustrated by a locker room scene, be- 
tween the halves, with a_ hard-boiled 
coach giving a bruised and crippled team 
some sound advice. Miss Sullivan’s verse 
follows: 


Jehold the Nitwit football team, 
Each man is tall and broad of beam, 
Long on brawn and short on brains, 
Here’s one team that never trains. 


“Safety rules are foolish things,” 

Each loyal nit-wit athlete sings; 

“Break a leg or break an arm— 

Our skulls are thick, so what’s the harm.” 


But wiser teams who train to play 
A hard, fast game the safest way 
Consider broken bones a sign 

Of failure on the safety line. 


Saturday’s children needn't spend 
Sundays resting while bones mend. 
So tackle, block, pass and play 

A better game a safer way. 


Miss Sullivan is secretary to Robert 
H. Monaghan, publicity director of the 
bureau. 





PLAN ACTIVE SEASON 





N. J. Casualty Underwriters Ass’n to 
Hold First Fall Meeting Oct. 16; Lin- 
ing Up Interesting Program 

The members of the Casualty Under- 
writers Association of New Jersey are 
planning an active season for 1935-1936, 
plans for which will be outlined at the 
first luncheon of the association which 
will be held October 16 in Newark. 

A number of important topics will be 
discussed at the luncheon. Legislative 
matters will continue to be given close 
attention. It is also planned to have 
prominent casualty executives address 
the members of the association at the 
monthly luncheons on important sub- 
jects. 





September 27, 1935 








ee 
United States Fidelity & Guaranty ¢ 
with which is affiliated 
Fidelity & Guaranty Fire Corp, 
Home Offices: Baltimore, Md, 














——, 


Accurate 


INSURANCE SERVICE Bureay 
80 John St., N. Y., BEekman 3.4467 





Speed and accuracy are two ip 
spection requisites which bear con- 
stant repetition. They are re 
sponsible for whatever progress we 
have made. 
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C. K. MOUNT DEAD 





Aetna Casualty & Surety Secretary With 

Company Since 1909; Had Charge 

of Surety Claims 

Christian K. Mount, secretary of the 
surety claim division of the Aetna Casu- 
alty & Surety, who had been ill for the 
past ten weeks, passed away last Satur- 
day. The funeral was held early this 
week at the family home, Shouns, Tenn, 
Mr. Mount is survived by two sons and 
a sister. Prior to entering insurance 
work he was engaged in engineering and 
construction work in the South. 

Mr. Mount joined the Aetna Casualty 
& Surety as a special agent associated 
with the Baltimore office in July, 199 
His field included Washington, Maryland, 
Virginia and eastern Tennessee. In 19i( 
he formed a law partnership with W. H 
Price, Jr., and the firm represented the 
Aetna claim attorneys throughout 
Maryland, the District of Columbia, Vir- 
cinia and eastern Tennessee. Establish- 
ing the Aetna’s branch office in Wash- 
ington in 1914, Mr. Mount served as 
manager for two years and also as claims 
attorney for the surrounding country. 

Called to the home office in 1916, Mr 
Mount was given the position of chief 
adjuster and attorney. On February 15 
1923, he was named secretary of the 
surety claim division, a position he held 
at the time of his death. 


as 


1,000 Philadelphians Expected to Attend 
35th Anniversary Party to J. W. Donahue 


Elaborate plans are being made by the 
Maryland Casualty to do suitable honor 
to John W. Donahue, resident vice-pres- 
ident of the company in Philadelphia, 
whose thirty-fifth anniversary will occur 
on October 1. More than 1,000 persons 
are expected to attend a buffet luncheon 
in the company’s building, 316-22 Walnut 
Street, which will be the first function 
to mark the celebration of the milestone. 
In the evening Mr. Donahue will be 
guest of honor at an informal dinner 
given by the company and his associates 
at the Penn Athletic Club. 

Mr. Donahue entered the insurance 
business in 1894 just after graduating 
with honors from a business college in 
3oston. There came a hurry call to the 
college for a good penman to substitute 
for a policy writer in the Union Casualty 
Company’s New England office, and Mr. 
Donahue got the job. In a short time 
he was promoted to cashier and four 
years later became resident manager of 
the Union Casualty Company in Phila- 
delphia. 

Shortly afterwards the Maryland pur- 
chased the liability business of the 


Union and secured the services of Mr 
Donahue as part of the deal. That was 
on October 1, 1900. Twenty-one years 
later he was made resident vice-pres- 
dent. 

President Evans’ Tribute 


The following tribute to Mr. Donahue’ 


long service is paid by President Sill- 
man Evans currently in The Marylander: 

“John Donahue is not being honoreé 
merely because he has been on the pay: 
roll of the Maryland Casualty for thirty: 
five years. 
for thirty-five years he has been a val 
uable, efficient, productive and loyal em 
ploye of this company. For every work 
ing day of those years he has producti 
and, day in and day out, he is contin 
ing to produce. 

“John Donahue never rested on his 
laurels nor coasted with the tide. He 
has never allowed himself to fall bac 
on seniority and long service and to lw 
in days gone by. He has kept abreas! 
of the times, and the record he has matt 
in Philadelphia attests to his ability, b* 
energy, his industry.” 
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The September issue of The Employers’ 
Pioneer is not “‘colossal, stupendous, amazing!”’ 
It does not reveal to you the “‘secrets of darkest 
Africa, hitherto unknown to civilized man.” 
Yet, like the barker at the county fair, we still 
say: **Take a look!”’ 

Look well at the variety of insurance coverages 
in which you might interest the home owners of 
your community. Look at the article written 
especially for The Employers’ Pioneer by the 
Federal Housing Administration. Read _ the 
romance of the insurance business and learn for 
yourself why a policyholder should be interested 
in a casualty company’s solvency for many years 
after he buys a policy. Perhaps the two contribu- 
tions concerning bonding would be of greatest 
interest to you. Arguments for garage keepers’ 
legal liability might prove helpful. The simpli- 
city of an agent’s explanation as to how he sells 


such a large volume of residence burglary insur- 


ance may surprise you. And don’t forget to take 
a look at the illustrations. 

The Employers’ Group includes The Employers’ 
Liability Assurance Corporation, Ltd. (the 
world’s pioneer in liability insurance), The Em- 
ployers’ Fire Insurance Company and _ the 
American Employers’ Insurance Company. It 
writes practically every kind of insurance except 
life, including fidelity and surety bonds, and the 
Pioneer is a reflection of its activities. 

If you would like to take a look at the September 
issue, address your request to the Publicity 
Department, The Employers’ Group, 110 Milk 
Street, Boston. There is no obligation on your 


part in making such a request. 


THE EMPLOYERS GROU 


110 MILK STREET, BOSTON 


Practically every kind of insurance except 
life, including fidelity and surety bonds. 





















































Massachusetts Mutual Life 


Insurance Company 
Springfield, Massachusetts 


Organized 1851 


Comparative Summary 


of 


Annual Statement Figures 





ASSETS 


OE bi. hisa ven Kavewns setae 
Interest Due and Accrued.............. 
Premiums Due and Accrued............ 


LIABILITIES 


PR ooo 6 be vicvedennens een 
Policyholders’ Funds ................-. 
Policy Claims in process of settlement... . 


Dividends to Policyholders............. 
Cer eee 





PTT TET 


SURPLUS, Massachusetts Standard..... 
TOTAL CONTINGENCY FUNDS... 


December 31, 


December 31, 











1933 1934 
$445,678,555 $473,911,284 
11,062,261 12,499,294 
12,274,396 11,978,782 
$469,015,212 $498,389,360 
$364,287,397.  $385,437,421 
74,562,638 82,202,769 
1,617,376 1,775,419 
6,693,084 4,885,663 
1,404,090 1,445,849 
320,941 382,828 
$448,885,526 $476,129,949 
4,459,678 4,581,603 
$453,345,204  $480,711,552 


$ 15,670,008 


$ 20,129,686 


On December 31, 1934, the Company had in its 
Offices and in Banks Cash Balances of more than 
TWENTY MILLION DOLLARS 
And Held Nearly 
SEVENTEEN MILLION DOLLARS 


in Government Bonds 


During the year 1934 
the Company Paid to 
Policyholders and Beneficiaries 
the sum of 
SIXTY-THREE MILLION DOLLARS 


$ 17,677,808 


$ 22,259,411 


During the year 1934 


the Cash Receipts of the Company 


were over 
FORTY MILLION DOLLARS 


in Excess of Disbursements 





EX 





———— 
Thirty-s 


—— 



































